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Albany Hearings 
On a Number of 
Insurance Bills 


One Permits Mutual Auto Compa- 
nies to Use Contingent Surplus 
As Capital Fund 


OPPOSITION IS REGISTERED 


Jewelers And Merchants’ Repre- 
sentatives Make Plea for 
Non-Admitted Companies 


Albany, N. Y., Ieb. 19.—The feature 
of the hearing held before the Assembly 
Insurance Committee at Albany today was 
the attack made by former Superintendent 
of Insurance William H. Hotchkiss on 
the general policy of the State in its 
treatment of the subject of mutual in- 
surance, deprecating the facet that provi 


sions regarding the organization and con 


duct of mutuals are scattered all through 
the law instead of being grouped in on 
article. 


It had been intended to confine the heat 
ing held today to a field day for the 
Lloyd’s and the stock company people, but 
as both Mr. Hotchkiss and Frank Gardner 
(the former representing the United State; 
Casualty, the latter, the agents’ associa- 
tion), their remarks were registered in 
opposition to Assembly Bill 226, amend 
ing section 7l-a of the Insurance Law 
and No, 623 which would permit mutual 
automobile casualty insurance corporations 
to use their contingent surplus as a capital 
fund for the issuance of non-assessable 
policies. 


Draws Dark Picture 


Mr. Hotchkiss drew a dark picture of 
the mutual company experience in this 
state and stressed the point of the large 
proportion of liquidations of this kind of 
insurance carriers. He declared himself 
to be personally in favor of mutuals a 
healthy competition for the stock compan 
ies, but urged that the state should require 
greater conditions of security before their 
organization. 

Mr. Gardner attacked the provisions of 
No, 623, by Mr. Hutchinson as particularly 
Vicious, stating that it constituted a wrong- 
ful employment of money belonging mutu- 
ally to all of the policy holders; that to 
employ such a fund as capital for the is 
suance of non-assessible policies was plac- 
ing in jeopardy the reserve of mutual 
Policy holders and raised the query of the 
State such a combination of mutual and 
stock company would find itself in, if 
compelled through shrinkage of surplus to 
return to the issuance of policies on the 
assessment basis only. 

At this point ‘it was brought out that 
No. 623 is not in any sense a departmental 
bill; that it was drafted in Buffalo and 
that Mr. Hutchinson introduced it himself 
by request of himself, rather than to ask 
a member of his committee to make the 
introduction and then have him oppose it 
if he thought it advisable. 


Department’s Activities 


The department of insurance had 
Prepared and ready a number of amend- 
(Continued on page 21) 


CASTES eee eee ee ere one eo ero orton 


Yesterday’ Today 


PHCENIX 


Assurance Company, Ltd., 


100 William Street, New York 
A corporation which has stood the test of time! 142 years of 


successful business operation. World wide interests. Absolute 
security. Excellent service and facilities. 


Tomorrow 


Fire, Automobile, Rents, Rental Values, Use & Occupancy, Tor- 
nado, Sprinkler Leakage, Explosion, Riot & Civil Commotion. 


PHCENIX 


Indemnity Company 
75 Maiden Lane, New York 


Automobile, Public Liability, Workmen’s Compensation, Bur- 
glary and Theft, Accident & Health, Golfers, Plate Glass. 
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MASSACHUSETTS MUTUAL 
LIFE INSURANCE COMPANY 


of Springfield, Massachusetts 
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Incorporated in 1851 





Unexcelled policy contracts, efficient life insurance service, and a 
net cost that is notably low—these are three of the reasons why the 
name Massachusetts Mutual is synonymous in the mind of the insuring 
public with all that is best in life insurance. During the seventy-two 
years of the Company’s history its policyholders have ever been its loyal 
friends and its enthusiastic advertisers. 


JOSEPH C. BEHAN, Superintendent of Agencies | 




















THE ASSETS 
OF THE EQUITABLE OF IOWA AMOUNT TO 
$51,704,266 


Not including the assets of friendliness, courtesy, cooperation, and 
integrity that assure new agents of the utmost consideration and assistance 
from Company and policyholders alike. 


Founded: 1867 Home Office: 


Des Moines 





Insurance in Force Over $350,000,000 


For information concerning contracts Address Agency Department 











Agents Find Will 
of E. H. Harriman 
Production Help 


John Hancock Prepares Similar 
Probate Document for Use 
in a States 


FEW WORDS IN DOCUMENT 


Company Links. ‘It Successfully 
With Its “Endowment In 
Lives” Policies 


Ever since it became known that the 
late I. H. Harriman left one of the 
shortest wills on record in the Probate 
Courts, insurance agents have been 
using that fact as a peg on which to 
hang arguments in estate conservation 
insurance 

\t the John 


agents’, managers’ and superintendents’ 


Hancock general 


meeting in Boston last week, it devel- 
oped that the company has circulated 
thousands of copies of the FE. H. Har- 
riman will; has prepared for the use of 
agents a sample will which they can 
have their clients or prospects fill out. 
At the start a form for use in Massa- 
chusetts was prepared. Phis proved so 
popular that there came demands for 
similar will forms for use in other states, 


which the company then had _ printed. 


The Harriman Will 
A copy ol the Harriman will follows 


I, Edward H. Harriman, of Arden, 
in the state of New York, do make, 
publish and declare this as and for my 
last will and testament, that is to say: 

I give, devise, and bequeath all of 
my property, real and personal, of 


every kind and nature, to my wife, 
Mary W. Harriman, to be hers abso- 
1 P - - 1 } } >} 

lutely and forever, and I do hereby 


nominate and appoint the said Mary 
W. Harriman to be executrix in this, 
my will. 

In witness whereof, I have hereunto 
set my hand and seal this 8th day of 
June in the year 1903. 


EDWARD H. HARRIMAN. 


The will was properly witnessed 
according to N. Y. State Law. 


The Massachusetts Form 


The sample will for Massachusetts 
follows: 


Will of 


in the Commonwealth of Tiasonshanite 
do make, publish and declare this as 
and for my last will and testament, that 
is to say: 

(Insert here any legacies to children or others.) 

I give, devise and bequeath all of my 
peaperty, real and personal, of every 
kind and nature, to my wife,.......... 
Mere ere , to be hers absolutely and 
forever, and I do hereby nominate and 


(Continued on page 10) 
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THE WORLD’S RECORD 


Assets... a oe ~ .« « «  $§$1,431,399,418.27 


More than any other Insurance Company in the World 


Liabilities consisting of 


Reinsurance Fund ; : a : : . $1,290,579,178.00 
Reserved for Dividends payable in 1924 : 25,572,037.69 
Unassigned Funds 5 Ue ae ee oe og 2 74,749,412.23 


All Other Liabilities... ... . 40,498,790.35 
—__—___—— 1,431,399,418.27 
Increase in Assets during 1923... . . . . 171,549,093.04 


More than any other Insurance Company in the World 


Incomein1923 .  .. crane gee 396,311,664.25 


More than any other Insurance Company in the World 


Gain in Income 1923 ....... .. . 55,643,362.95 
More than any other Insurance Company in the World 
Paid for Insurance Issued, Increased and Revived in 1923 2,359,034,859.00 


More than ever placed in one year by any Company in the World 


Gain in Insurance in Force in 1923 a a ee 1,430,697,111.00 


More than any other Company in the World 


Number of Policies in Force December 31, 1923... 30,221,727 


More than any other Company in the World 


Number of Policy Claims paid in 19238 . . .  . i, 430,866 
Averaging one claim paid every 20 seconds of cach business day of 8 hours 
Payments to Poltcyholders averaged $91915 a minute of cach business day of 8 hours 
Dividends in the eight years since the Company became 
Mutual, including declarations for 1924 . ... 62,672,938.08 


Insurance Outstanding 


ORDINARY (Insurance for the larger amounts, pre- 
miums payable annually, semi-annually, quarterly or 
monthly ) hs > eae via ce “hae $4,710,630,635.00 


More than any other Company in the \Vorld 


INDUSTRIAL (Premiums payable weekly) en ike eee 3,910,156,319.00 


More than any other Company in the World 


I a neds ares ha ee Said. <4. oho 617,467,114.00 


IVritten within seven years 


TOTAL INSURANCE OUTSTANDING... .. . 9,238,254,068.00 


More than any other Company in the World 


GROWTH IN TEN YEAR PERIODS 























1883 | $ 2,082,619.05]$  2,186,622.24! $ 627,368.24 531,048 $ 63,425,107 1883 
1893 15,216,236.65 19,343,705.06] 4,109,689.92 2,940,226 353,177,217 1893 
1903 49,887,804.11] 105,656,311.60] 10,691,857.56 7,523,915 1,342,381,457 1903 
1913 117,503,043.89] 447,972,404.85| 35,728,077.34 3,957,748 2,816,504,462 1913 
1923 396,311,664.25] 1,431,399,418.27]| 74,749,412.23 | 30,221,727 9,238,254,068 1923 


























METROPOLITAN LIFE INSURANCE COMPANY 


A MUTUAL COMPANY—INCORPORATED BY THE STATE OF NEW YORK 
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Raymond W. Stevens 
Heads Illinois Life 


ELECTION A POPULAR ONE 





James W. Stevens Becomes Chairman 
of Board; Started as Agent; Twenty 
Years Agency Manager 

Raymond W. Stevens has been elected 
president of the Illinois Life of Chi- 
cago, succeeding his father, James W. 
Stevens, who becomes chairman of the 

board of directors. 

The change of titles will bring no 
change of duties, it 1s announced, but 


———EEE 








R. W. STEVENS 


the recognition of the place that R. W. 
Stevens holds both within the [linois 
Life organization and among life under 
writers generally by his elevation to the 
presidency, induced enthusiastic and 
complimentary expressions from some 
leading life underwriters. The new 
president of the Illinois Life, a former 
agent himself, has the quality of in- 
spirational leadership to a high degree 
and he is greatly beloved by the Hlinois 
Life organization. 
Started As Agent 

Mr. Stevens has been vice-president 
and manager of agencies for the com 
pany for more than twenty years. Im- 
mediately after graduating from the 
University of Chicago, where he se- 
cured a B. A. degree, Mr. Stevens went 
to work for the Illinois Life as an agent. 
He worked his way up through the 
company organization so that his expe 
rience is broad and thorough. His 
achievement as the builder and leader 
of a big, successful agency organiza- 
tion is one of the notable achievements 
of the business. 

Among his outside interests, R. W. 
Stevens is a director of the Fort Dear- 
born National Bank, the Hotel La Salle 
Hotel Co., and the Stevens Bros. Corp. 
of Chicago. 

James W. Stevens, who becomes 
chairman of the board of the company, 
Is held in high esteem in Chicago 
financial and commercial circles. At the 
laving of the corner-stone of the new 
home office building on Lake Shore 
Drive in 1922, a number of persons of 
national prominence took part in the 
ceremonies and paid tributes to the 
achievements-and capacity of James W. 
Stevens. Among those who were pres- 
ent on that occasion were President 
Coolidge, then vice-president of the 
United States, General Charles G. 
Dawes and Eugene R. Pike, president of 
the Lincoln Park Board. 


W. H. Tennyson, assistant superin- 
tendent of agencies of the Mutual 
Benefit, has resumed his duties at the 
home office. 








WASHINGTON 


These brief extracts from his “Farewell 
Address” should prove an inspiration to 
us all. 


“Citizens, by birth or choice, of a 
common country, that country has 
a right to concentrate your affec- 
tions. The name of American, 
which belongs to you, must always 
exalt the just pride of patriotism. 
The independence and liberty you 
possess are the work of joint coun- 
cils and joint efforts, of common 
dangers, sufferings and successes. 
rom different causes and from dif- 
ferent quarters much pains will be 
taken, many artifices employed, to 
weaken in your minds the conviction 
of this truth. As this is the point 
against which the batteries of 
internal and external enemies will 
be most constantly and = actively 
directed, it is of infinite moment that 
you should properly estimate its 
immense value; that you should 
cherish a cordial, habitual, and im- 
movable attachment to it; watching 
for its preservation with jealous 
anxiety; discountenancing  what- 
ever may suggest even a suspicion 
that it can in any event be aban- 
doned; and indignantly frowning 
upon the first dawning of every at- 
tempt to alienate any portion of our 
country from the rest or to enfeeble 
the sacred ties which now link it 
together. Liberty will find in such 


a government its surest guardian.” 


The Prudential 
Insurance Company of America 
Epwarp D. Durrigip, President 
Home Office, Newark, New Jersey 











Jas. F. Atkinson Dead; 
Did Much in Brooklyn 


REACHED NINETIETH YEAR 


Jas. F. & Wm. F. Atkinson Agency of 
Northwestern Mutual Placed $75,- 
000,000 on Books of Company 


James F. Atkinson, the first life in- 
surance general agent to put Brooklyn 
on the map, died at his home in that 
city at the age of ninety. Despite his 
advanced age, he made occasional visits 
to his office which was run by his son, 
William F. Atkinson, one of the most 
prominent life insurance men in Greater 
New York, the firm name being Jas. F. 
& Wm. F. Atkinson. 

James F. Atkinson was born in 
Rochester, N. Y., served in the Civil 
War, went West and engaged in the 
furniture business in Wisconsin until he 
was forty-seven years old. Twice his 
factory was visited by fire, once it was 
blown away by a tornado, and another 
time was washed away by a flood. All 
these visitations of fate made him ex- 
tremely thoughtful and turned his atten- 
tion to life insurance. For a while he 
was in partnership with A. J. Flitcraft 
in Chicago and then he came to Brook- 
lyn where he had a considerable ac- 
quaintance. His reputation for high 
character and integrity got him the gen- 
eral agency of the Northwestern Mutual 
which he retained until the time of his 
death. His first desk rent was $25 a 
month. Getting men was no sinecure. 
The Brooklyn Bridge had only been 
ready for traffic a year and the journey 
from New York to Brooklyn was quite 
an event. Brooklyn seemed much far- 
ther away from New York than Phila- 
delphia does now. 

Mr. Atkinson not only won the con- 
fidence of his men but of the people o. 
Brooklyn generally and the general 
agency started to grow. William F. At- 
kinson became a partner in 1898. 

The Atkinson Agency has placed over 
$75,000,000 on the books of the North- 
western. 


President Appel Gives Talk 
Before Boston Underwriters 
Daniel F. Appel, the newly elected 
president of the New England Mutual 
Life, made an informal talk before the 
Boston Life Underwriters Association 
on Thursday. This was Mr. Appel’s first 
appearance before an insurance organ- 
ization as a speaker since his election. 


MELLON WRITES MOORE 

Godfrey B. Moore, of the Equitable 
Society, has received the following let- 
ter from Secretary Mellon: 

Dear Mr. Moore: I received your 
letter of January 17, 1924, enclosing cop- 
ies of letters which you were mailing to 
your friends urging that they express 
their views to Congress on the subject 
of tax revision and the bonus. If 
people generally will do this, I believe 
that a material reduction in taxes can 
be effected and I wish to thank you for 
the support which you are giving the 
Treasury’s program. 


ENDORSES ASSOCIATIONS 

At the Equitable’s managerial con- 
ference in New York Frank H. Davis, 
agency vice-president, commended the 
work of the life underwriters’ associa- 
‘ions throughout the country and 
urged every member of the managerial 
staff of the Society to encourage their 
associates to become affiliated with and 
to take an active part in the work of 
the nearest local association. Equitable 
representatives are officially connected 
with life underwriters’ associations is 
thirty-three different cities. 








J. Smith Hart, supervisor of the 
Provident Mutual Life at the home 
office, was given a party on the fortieth 
anniversary of his connection with the 
company, 
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Acacia Mutual Life Association 


Summary of Annual Report as of December 31, 1923 





ASSETS: 
First mortgage loans on improved real estate - - - - $4,760,338.88 
Real estate - - - - - - = = = = = = - = = | 187,067.04 
Bonds - - - - - - - = = = = = = = = = = = 1,508,380.00 
Cash in banks and in office - - - - - - - - - - 286,720.01 
Loans on association’s policies - - - - - - - = - 1,065,449.04 
Net premiums in process of collection - - - - - - 1,372,653.22 
All other assets - - - - - - - = = = = = = = 237, 199.09 

TOTAL ASSETS - - - - - - - - - - = - $9,417,807.28 

Liabilities - - - - - - - - - - - = - = = 347,122.91 





BALANCE TO PROTECT POLICY CONTRACTS: 
Legal reserve requirement—American Ex- 
perience Table of Mortality and 3,‘ 
interest on all policies - - - - - -$8,099,246.62 
Surplus - - - - - = = = = = = = 971,437.75 
$9,070,684.37 











Another Year of Great Progress 





New insurance paid for - - - - - = $ 41,796,950.00 
Gain in insurance in force - - - = = = = = 29! 505,600.00 
Insurance in force December 31, 1923 - = = = = 152,190.700.00 
Assets - - - - = = = = = = = = = = = = = = 9,417,807.28 
Increase in assets - - - - - - - = = = - = = = 2,592,462.41 
Increase in reserve - - - - - = = = = = = = = 2,172,087.38 
Increase in surplus (net) - - - + - - - - = = - 223,029.81 


A Mutual Old Line Company—Limited to Master Masons—Conducted for 
the Sole Benefit of Its Members and Their Beneficiaries and Not for Profit. 


Progress During Past Ten Years 


INSURANCE ISSUED INSURANCE IN FORCE 
YEAR ASSETS DURING YEAR END OF YEAR 

| 1913 $437,289 $2,113,000 $7,016,000 

} 1915 780,660 4,342,345 11,052,500 

1918 1,721,058 7,283,250 24,044,612 
1919 2,220,990 14,732,250 37,657,924 
1920 3,084,141 36,719,500 71,097,545 
1921 4,613,495 38,942,000 101,222,295 


1922 6,828,345 $39,898,050 122,685,100 
1923 9,417,807 41,796,950 152,190,700 


This remarkable increase (put on with a small field force) is without parallel in life insur- 
ance history and proves how easy it is for Acacia Agents to write business and make money. 





Attractive agency contracts are available to high-grade men in thirty-five states. 


WILLIAM MONTGOMERY, President 


HOME OFFICE, HOMER BUILDING, WASHINGTON, D. C. 
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Several Promotions 
In Aetna Companies 


CAMMACK VICE - PRESIDENT 


R. W. Myers Made Vice-President; 
Other Advancements Made in Or- 
ganization; Their Careers 


At a meeting of the directors of the 
Aetna Life and affiliated companies last 
week, two additional vice-presidents 
were elected and a number of other ex- 
ecutive changes were made. 

Kk. KE. Cammack, actuary of the Aetna 
Life and Rawdon W. Myers, formerly 
secretary of the Aetna Casualty & 
Surety, were elected vice-presidents. 
Mr. Myers becomes vice-president of 
the accident and liability department of 
the Aetna Life, vice-president of the 
Aetna Casualty & Surety and_ vice- 


president of the Automobile Insurance 
Co, 


Vice-President E. E. Cammack 


Mr. Cammack, who will have the com 
bined das of vice-president and actu 
ary, Is a native of Spaulding, Lincoln 





E. E. CAMMACK 


shire, England. He was educated in the 
Bedford Modern School and matricu 
lated at London University. His insur 
ance experience began soon after he 
left college, when he joined the African 
Life Assurance Society at Johannes 
burg, South Africa. 

Mr. Cammack came to America im 
1910 and entered the employ of the 
Aetna Life in April of that year. He 
Was appointed associated actuary in 
1915 and actuary in 1922. He is a fel 
low of the Actuarial Society of America 
and a member of the council; an asso 
ciate of the Institute of Actuaries of 
Great Britain; vice-president of the 
Casualty Actuarial Society, and author 
of a number of papers to those societies. 


Vice-President R. W. Myers 


Rawdon W. Myers begins his new 
duties with a wealth of experience upon 
which to draw. His insurance career 
started in 1904, when he entered the 
employ of the National Surety in New 
York, and later became assistant super 
intendent of the burglary insurance de 
partment of that company. He resigned 
in 1908 and immediately began to organ- 
ize the burglary insurance department 
of the Aetna Casualty & Surety. He 
Was appointed assistant secretary of the 
company in 1911, secretary of the bur 
lary department in 1914, and secretary 
of the company in 1920. During the war 
Mr. Myers served overseas, and on the 
Mexican border in 1915. 


Wilmot M. Smith 
Wilmot M. Smith, newly appointed 
secretary of the Aetna Casualty & 
Surety, came to Hartford in April of 


last year to assume important duties in 
the fidelity and surety department as as- 
sistant to the late D. N. Gage. Previ- 
ous to his home office assignment, Mr. 
Smith was in charge of the fidelity and 
surety department in the New York 
branch office. Following the death of 
Vice-President Gage in October, 1923, 
Mr. Smith was placed in charge of the 
fidelity and surety underwriting. 


James B. Slimmon 


James B. Slimmon, who becomes as- 
sistant secretary of the Aetna Life, is 
a native of New Jersey. He was edu- 
cated in the Hotchkiss School and the 
Sheffield Scientific School of Yale Uni- 
versity, being graduated with the class 
of 1915. Upon leaving college he en- 
tered the employ of the Phoenix Mu- 
tual Life and remained with that com- 
pany until 1919, when he joined the 
Aetna Life. During the war he served 
overseas as captain-pilot in the air 
service. 


Mr. Donald B. Cragin 


Donald B. Cragin, new associate 
medical director, was born in Farming- 
ton, Me. He was graduated from Har- 
vard Medical Schoo! in 1902, and prac- 
ticed surgery in Waterville, Me., for 
sixteen years. During the war he served 
as captain in the medical corps. He 
was discharged from the army in 1919, 
and a year later he came to the home 
office of the Aetna Life. Dr. Cragin 
is a consulting surgeon on the staff of 
the Hartitord Hospital; assistant sur- 
geon of the Municipal Hospital, and also 
assistant surgeon of the Hartford Dts- 
pensary. He is a member of the Ameri- 
can Medical Association and a_ tellow 
of the American College of Surgeons. 


H. S. Beers 


H. S. Beers, who was made assistant 
actuary at the meeting, 1s one of the 
youngest actuaries in the United States. 
He was born in New Haven twenty- 
five years ago, and was graduated trom 
Trinity College in 1918, with the degree 
of B.-A. and honors im mathematics 
and general scholarship. During the 
war he served in the naval aviation 
training school, and upon being dis- 
charged from the service entered the 
Travelers Insurance Company where he 
remained until the fall of 1919. After 
spending four months in graduate 
work, at Yale, he entered the actuarial 
department of the Home Life of New 
York, leaving there in April, 1923, to 
accept employment with the Aetna Life 
in the home office. 

Mr. Beers passed the first two exam- 
inations of the Actuarial Society, ele- 
mentary mathematics, while still a 
semor at Trinity. The next two exam- 
inations, which are confined to insur- 
ance experience, and the two final ex- 
ammations, consisting of advanced ac- 
tuarial and general msurance subjects, 
were completed in 1922.) He became a 
fellow ot the Actuarial Society ot 
America in June of last year. 


H. H. Pelton 


Hl. Hl. Pelton, new assistant secretary 
of the Aetna Life, has been with the 
company since 1900. He has for some 
tune been in charge of the new business 
department under vice-president J. L. 
english. 


Robert I. Catlin 


Robert I. Catlin, departmental assist 
ant to secretary of the Aetna Casualty 
& Surety Co., is a native of Maryland. 

(Continued on page 34) 


MAKES GOOD SHOWING 


The Washington, D. C., and Northern 
Virginia Agency of the Mutual Life un- 
der Thomas P. Morgan, Jr., manager, 
shows an increase of 75% in volume of 
paid for business for the month of Jan- 
uary, 1924, over January, 1923, with a 
50% increase in number of applications 
to kebruary 12. This ageney stood sev- 
enth among the sixty-one Mutual Life 
agencies in the United States and Can- 
ada for the month of January. 


Maloney’s View of 
Advisory Boards 


AS SEEN FROM PHILADELPHIA 


Finds More Good Than Harm Done and 
Recommends Some Improvements 
in Present System 


Jackson Maloney, vice-president of 
the Philadelphia Life, who is secretary 
for both the Ordinary and Industrial 
sections of the Life Insurance Advisory 
Board of Philadelphia County, Penn- 
sylvania, has written to The Eastern 
Underwriter his views of the Advisory 
Board Plan of examining agents. He 
says: 

“The first question that comes to my 
mind is this: Does the Advisory Board 
Plan tend to make better or elevate 
the profession of life underwriting? 
And the second question: What will 
be the impression of the public as it 
comes to learn of the functions of the 
Advisory Board Plan? I shall answer 
the second question first and in this 
way, namely, that as a matter of curi- 
osity I have briefly explained to per- 
sonal friends what the Advisory Board 
Plan is and what its object was and all 
indicated a favorable reaction. Those 
not engaged in the profession stated 
that to their minds it was an added 
safeguard to those purchasing Life In- 
surance. I realize, and so too must you, 
that in nearly every case the reply was 
more or less snap judgment, but it was 
favorable, not unfavorable. 


Plan Has Helped the Profession 


“The first question is a more difficult 
one to answer. I believe I am entirely 
correct in saying that the Advisory 
Board Plan has done nothing to hurt 
the profession, but rather that it has 
accomplished a great deal of good. I 
know that one of the chief arguments 
against the plan is the one that it is 
taking out of the hands of the officials 
of the companies their right to decide 
whether or not an applicant for agent’s 
contract and license is a fit individual 
to enter the profession and serve the 
public intelligently, and that it is their 
right to train and instruct new men 
without the interference of outsiders or 
representatives of other companies. The 
best answer to this is the fact that many 
Managers and General Agents are hav- 
ing men appear before the Philadelphia 
3oard who have not been instructed 
sufficiently to answer the simple, clear- 
cut and concise questions asked them; 
who do not know what is meant by re- 
bating or twisting nor the penalties for 
same, and in one case applicant for 
license had not even seen a rate book. 
Questionnaires are often not filled out 
properly, and companies’ endorsement 
of application for agent's license not 
filled in, and this occurs repeatedly 
from the same offices. All this indi- 
cated that the selection and training of 
new men was often done in a rather 
careless manner, and what is worse 
such men were to be turned loose on 
the public to find out their shortcom- 
ings and correct themselves as best they 
could. This is neither fair to the pub- 
lic, to the new agent entering the pro 
fession nor is it fair to the profession 
itself. 

“Large numbers of applicants come 
before the Board fully prepared and 
more than able to pass a satisfactory 
examination. This is splendid, but the 
fact remains that many appear before 
the Board not prepared in any sense 
of the word. There are, of course, 
many cases of men desiring to repre- 
sent out of town companies having no 
local office or manager to turn to for 
instruction. In these latter cases and 
in the cases of others not fully pre- 
pared for examination the individual 
members of the Philadelphia Board 
spend any amount of time to carefully 
and fully instruct them on all necessary 
requirements, so that when they appear 
for second or subsequent examination 
they will have every chance of pass- 
ing intelligently. If an spplicant gives 


any sign of being nervous he is told to 
take his time and to be at his ease. 
From the above remarks you will see 
that the Board is doing real helpful, 
constructive work. 

“T believe that the Advisory Board 
Plan in a constantly growing manner 
causes the manager or general agent 
who wishes to do the right thing with 
new men he seeks to appoint, to give 
them more careful preliminary instruc- 
tion and should in time cause those 
managers not doing so now to take 
more time with new men at the start. 
I know, for instance, that it is a mat- 
ter of pride with my company to see 
that the men and women it sends to 
the Board for examination are very 
carefully and fully prepared, and in do- 
ing so they are now shown in advance 
a list of questions or told what those 
questions are. 

“Important points to keep in mind are 
that the intent of a person in entering 
the business is learned; his mental at- 
titude towards the profession is found 
out, and whether from his answers and 
general reaction he gives evidence of 
desiring to do business on a high ethical 
plane. Life Insurance is too noble a 
profession to be intrusted in the hands 
of any but those who give proper in- 
dication of future correct conduct. 


Good Advice Given 


“What to me is one of the most im- 
portant features of the Philadelphia 
Board’s work is the fact that at the 
conclusion of each examination the ap- 
plicant, not as a part of the examination, 
but purely with a desire to be of fur- 
ther help to him, is advised on such 
helpful points as to not overload his 
prospects with more insurance than they 
can carry; not to collect a man’s pre- 
mium and then immediately proceed to 
forget him, but to keep in regular touch 
with him; to fit the insurance as near 
as possible to the needs of his prospect; 
not to try and cover too much territory, 
but concentrate his efforts, and above 
all to conduct himself in such a manner 
that he will be a great credit to his 
policyholders, to his Company, to him- 
self and to the profession of life insur- 
ance. I have had man after man thank 
me for the time I spent with him on 
these points, and T have met managers 
afterwards of men I had examined per- 
sonally and they have said to me: ‘Tf 
the advice you gave my men when you 
examined them for license is an indica- 
tion of the work your Board is doing 


then I am heartily in favor of the 
Board.’ 


“There is also a psychological reac- 
tion to the man appearing for examina- 
tion. He feels that life insurance must 
be a very important profession to re- 
quire the filling out on his part of a 
questionnaire that has to be sworn to 
before a notary public, to which the 
company must add its endorsement and 
finally his having to undergo an ex- 
amination. Certainly no harm is done 
if during his examination he is told 
helpful facts that his own manager told 
him prior to his examination. 

“Frequently unfavorable facts come 
out in an examination that the present 
questionnaire would not reveal. Men 
have appeared for examination with 
everything apparently O. K., but the ex- 
amination has disclosed irregularities in 
a former insurance connection or in an- 
other line of business that at least ought 
to be cleared up before the Insurance 
Department could issue license. 

“T am in favor of anything that tends 
to aid or elevate the profession of life 
underwriting, and I feel that the Ad- 
visory Board Plan has done a great 
deal of good along this line. Perfec- 
tion has not been reached, but after a 
longer term of operation and the adop- 
tion of improvements that are bound to 
be suggested the result may be the 
thought among life insurance men that 
the Advisory Board Plan was not by 
any means created in vain. 


Suggestions 


“It seems to me that the following 
steps could be taken by the Insurance 
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“A greatly improved form of ques- 
tionnaire relating solely to life insur 
ance for the agent to fill out when 
applying for life license, this question 
naire to include a statement from the 
Company that applicant has had care 
ful instructions along certain lines; a 
law, or ruling by the Insurance Depart 
ment, requiring all companies doing 
business in Pennsylvania when they 
‘final’ or ‘discharge’ an agent ‘for 
cause, no matter in what part of the 
country, to furnish complete details to 
the Insurance Department. This filed 
information to be referred to by the De 
partment before issuing license to any 
applicant Not that a man once hav 
ing made errors is to have the hfe in 
surance door forever shut in his face, 
but he at least should not’ receive 
license until his case has been carefully 
studied 

“To me life insurance is a noble pro 
' * Only men and women of 
the highest type should receive permis 


lession 


sion to engage in the profession of Life 
Insurance, “The Greatest Thing in the 
World,” and as the Advisory soard 
Plan helps to accomplish this it is worth 
the time and expense and effort given to 
it This statement, however, does not 
remove the fact that the members of 
Life Insurance Advisory Boards and 
those connected with the Insurance De 
partment of Pennsylvania are keeping 
their minds open to constructive criti 
cism and friendly suggestions.” 


TO INCREASE CAPITAL STOCK 





Connecticut General Will Have $2,000,- 
000 Capital—Has Paid 12% 
Regular Dividends 
The directors ot the Connecticut Gen 
eral “Life voted last week to increase the 
capital stock of the company from $1, 
000,000 to $2,000,000. This will be ef 
fected by issuing 10,000 additional 

shares at the par value of $100. 
President Robert W. Huntington said 
that the directors hoped to continue the 
payment of the regular 12% dividend 
on the increased stock. The company 
last year paid an extra dividend of 4%. 
The Connecticut General was incor 
porated in 1865, and started with a capi 
talization of $500,000, $250,000 of which 
was paid in. This capitalization was 
later reduced to $150,000. In 1910 it 
was increased to $300,000 In 1912 it 
was increased from $300,000 to. $400,000, 
all stock being paid for at par. In 1919 
the stock was again doubled from $400, 
000 to $800,000. Finally, in 1922, it was 
increased from $800,000 to $1,000,000. 


NEW ST. LOUIS COMPANY 
It’s One Canteect = Insured $100 


Monthly at Age 65; Guaranteed for 
20 Years 


The new American National Assurance 
Company of St. Louis is bringing out a 
aew guaranteed success income policy, 
he premium rates on which will be 
available shortly. Some of the provisions 
of the new policy are (a) $100 a month 
to insured attaining age 65 guaranteed 
for twenty years or to any designated 
beneticviary in the event he does not 
live to receive the income for twenty 
years. 

(b) $100 a month to the insured in 
the event of total and permanent dis- 
ability with the usual waiver of premium. 
Such disability to continue to age 65 
when the regular monthly income under 
the terms of the policy would begin. 

(c) $100 per month to the beneficiary 
at the death of the insured prior to 
ge 65, such income guaranteed for 
twenty years. 

(d) $25 on each wedding anniversary 
and $25 on each Christmas payable to 
be beneficiary during her lifetime. 


J. C. GOODE’S MOTHER DIES 
John \. Goode, general agent at Rich- 
mond jor the State Mutual of Wor 
cester, and president of the Richmond 
\ssociation of Life Underwriters, Was 
bereaved last week by the death of his 
mother, Mrs. Ella  Liggan 





Goode, 


widow of Charles O. Goode, of that 
city. 


Association Had Substantial Increases 
in All Department;) New Business ee 
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ACACIA MUTUAL’S YEAR 


had an excellent production year 
1923 with new paid-for business of 
$41,796,950, 
total insurance in force at the close of 
the year $152,190,700. 

The 
have reached $9,417,807, which was an 
crease over the previous year of $2, 
392,462. 


the protection of 


to $2,172,087. 


Was $41,796,950 


amounts to $9,070,648. The increase in 
the reserve alone for the year amounted 
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PROVIDENT MUTUAL CHANGES 


Idward W. Marshall, assistant 


tuary of the Provident Mutual Life, has 


been appointed associate actuary of the 
company. M. Albert Linton, whose title 


Acacia Mutual Life of Washing- MENT has been vice-president and associate 


Charles” E. 


making the  association’s 


total assets of the organization 


The legal reserve and surplus a native of 


policyholders — Lafayette College. 


Anstett has been = ap- 
pointed superintendent of the inspection 
department of the New York Life. Mr. 
Ansette, who has been assistant in this 
department, succeeds the late Superin 
tendent James A. Dolan. 

Mr. Ansette first entered the business 
in 1919 with the New York Life. He is The Philadelphia Association’s 
Pennsylvania, graduate of 


Clate actuary. 


sistant manager of the mortgage 
department. 


SALES CONGRESS 


Congress will be held at the 
Stratford Hotel on March 21. 





“ALL THAT MONEY” 


LETTER TO A POLICY-HOLDER 





Wear Sir: 


It is a pleasure to answer letters from a policy-holder because when one takes the 


trouble to write me it shows that he values his contract of insurance and is critica! 


of the Company’s management—as he should be. 


In your letter you raise one of the most usual 
and perhaps natural questions. You say: 


“You (the Company) do not need ‘all that 
money.’ ” 


It isa lot, isn’t it?) Over a billion dollars! J 
don’t wonder that you raise the question. 


But let your thinking go a little farther: Take 
a look at the other side of the account. 


We hava a Billion Dollars! 


But that isn’t the whole story. Our liabilities 
are prodigious too. 


Let me show you a little about how it works 
out. 


The laws of the State of New York said that 
on January 1, 1924, our policy reserves, in 
other words the chief item in our liabilities, 
amounted to over $800,000,000. These laws re- 
quire us to have these reserves on hand, or be 
declared insolvent. You may ask me now what 
policy reserves are? That would be a natural 
question. They are the fund accumulated by 
direction of law to redeem the bonds of the 
company as they mature. Your policy is a bond 
which will mature like a municipal bond or a 
government bond at a fixed date, or at that 
uncertain date when death draws your name 
from the urn. When your name comes up the 
money must be ready. This item is the largest 
item in our liabilities, but there are many others, 


There are policies reported as matured, un- 
proved and unpaid. Other policies have matured, 
that are not reported. We must have money 
to meet all these claims. 


There is a lot of cash left with the Company 
by policy-holders to accumulate and advance 
payments of various kinds have been made. 
These items run into millions. 


There are taxes on business already done, 
and current bills representing millions more. 


‘There are other reserves for liabilities in con- 
nection with our organization, the Ilome Office 
and the field. 


And finally there are dividends payable in 
1924. ‘This item amounts to $54,000,000. 


Altogether these different items added to- 
gether, plus the $800,000,000 of policy reserves, 
subtracted from the billion dollars of assets, 
leave us finally a contingency fund or surplus of 
about seventy million dollars. 


Do you think that a surplus of less than 8% 
is too large for us to have? Would you care 
to doa very large business on a surplus smaller 
than that if you knew it would have to be con- 
ducted, not only through your lifetime, but 
through the lifetime of generations to come? 


You have a contract-share in all that property, 
but don’t forget that the other fellow has too. 
We can’t pay you more than we pay him on the 
same kind of contract. If we did, the law would 
vet after us. 


Bluntly put, if we didn’t have “all that 


money” with a proper surplus, we would be 
insolvent. 


Now that you have taken a little journey 
through our liabilities, doesn’t the picture look 
a little different ? 


You see there are about ten million people, first and last, directly or indirectly, 
interested in, and more or less dependent on, that billion dollars—“all that money.” 
They must have a square deal. They must be paid when their day comes. That’s 


why we have “all that money.” 


i 


NEW YORK LIFE INSURANCE COMPANY 


New York, February, 1924 


DARWIN P. KINGSLEY, President. 


actuary, relinquishes the title of asso- 


Frank A. Savage has been elected as- 
loan 


Sales 
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Philadelphia Board } 
Reports to McCulloch 


ONE YEAR OF ADVISORY BOARD 








Questionnaires to Number of 1,073 Sub- 
mitted; List of Questions Which 
Are Asked 





The Life Insurance Advisory Board of 
Philadelphia County has made its re- 
port to Samuel W. McCulloch, insur- 
ance commissioner of Pennsylvania, for 
1923. Following are the Ordinary sec- 
tion members of the board: Frank D. 
Buser, Fidelity Mutual Life; Earl V. 
Deane, New York Life; James M. 
Dickey, Mutual Life; B. C. Fenwick, 
John Hancock Mutual Life; W. R. 
Harper, Aetna Life; C. M. Hunsicker, 
Fidelity Mutual Life; Jackson Maloney, 
Philadelphia Life; Franklin C. 
Provident Mutual Life; Arthur D. 
Murphy, Home Life; Clarence’ K. 
Schonck, Penn Mutual Life; Joseph C. 
Staples, Pacific Mutual Life; H. B. Tay- 
lor, Equitable Life; A. C. Williamson, 
Prudential. 

These are the Industrial section mem- 
bers: John R. Fox, Metropolitan; 
Charles IF. Gannon, Prudential; Tim 
othy D. Heeman, John Hancock; Ar 
thur Saxon, Metropolitan; F. G. Wood 
worth, John Hancock. 

To each member of the board has 
been issued a certificate of appointment 
by the insurance commissioner of the 
state as an examiner for 
ices. 


Morse, 


special serv 


Organized March 26, 1923 

The first organization meeting of the 
board was held on March 26, 1923. 
Jackson Maloney, of the Philadelphia 
Life, who is secretary of both sections 
of the board, had given the use of his 
offices at 111 North Broad street, Phila- 
delphia, for conducting the meetings 
and for the examination of applicants. 
John R. Fox was elected by the mem 
bers as vice-chairman in charge of the 
Industrial section and C. M. Hunsicker, 
vice-chairman in charge of the Ordinary 
section. 

There have been fifty-three meetings 
attended by board members. There 
have been 1,073 questionnaires sub- 
mitted by applicants. There have been 
fifty-nine life insurance companies sub 
mitting applicants for examination. 
live applicants have failed to pass the 
examinations. 

When applicants appear they are 
given every consideration and plenty of 
time in which to answer the 
when asked them. If unable to pass 
satisfactorily, they are given further ex 
aminations and helped during same by 
further instructions from the examin 
ers. Very frequently a list of the points 
which an applicant failed to answer sat 
istactorily are written on a sheet and 
given the applicant to take up with his 
manager for further instruction. 

In cases where an applicant has been 
representing a company for a number 
of years in another state and is being 


questions 


transferred to the Philadelphia District, 
the applicant is not required to take the 
examination and in such cases, a letter 
to the insurance commissioner, and stat- 
ing that it is the opinion of the mem- 
bers of the board that no examination 
was required, is attached to the ques- 
tionnaire and returned to the commis- 
sioner. A carbon of this letter to the 
commissioner is signed by the secretary 
and by a chairman and is filed in the 
records of the board. 

The board has conducted its exam- 
inations on the theory of co-operation 
and the members of the board have al- 
ways welcomed and encouraged man- 
agers and others interested in the op- 
eration of the board, to attend a meet- 
ing or meetings of the board and learn 
just how the examinations are con- 
ducted. 


The List of Questions 
Commencing with June 28, 1923, the 
following list of questions was used: 


Miscellaneous Questions 

1 What is your full name? 

2. What has been your occupation for the past 
five years? 

3. Have you ever been in the insurance busi 
ness? If so—(a) What line? (b) What com- 
pany? (c) What city? (d) What period? (¢) 
hy leave? 
$1. Object of entering insurance business? 

Policies and Provisions 

1. On what policies have you received instruc 
tion ¢ 

2. Explain the difference between a Limited 
Payment Life and an Endowment Policy. 

3. Explain the Ordinary Life Policy. 

4. Explain what is meant by-—-(a) Cash Sur 
render (b) Paid-up insurance (c) Extended in- 
surance, 

5. What is (a) A participating policy? (b) 
A non-participating policy ? 

Laws and Penalties 

1 What is meant by rebating? 

2. What is the penalty for rebating? 

3. Is the person accepting a rebate subject to 
a gy ? 

What is the penalty? 

; What is meant by twisting? 

6. What is the penalty for twisting? 

7. Are you allowed to accept merchandise of 
any kind instead of the premium on a_ policy 
you sell? 

&. Do you understand and realize that license, 
if one is issued, can be revoked in case you 
violate any of the Insurance Laws of the Com 
monwealth of Pennsylvania ? 

: Suggestion to Examiners 

In closing examination, impress upon the ap 
plicant for license, the following: 

1. The importance of life insurance. 

2, The service he can render his fellowmen. 

: Not to overload his clients. 

To sell the policy best suited to the needs 
of “his clients, 

5. To keep in touch with those to whom he 
_" sold insurance. 

To be loyal to his company but at the same 
Pact do nothing to hurt the interests of another 
baa anh 

To conduct himself in such a manner that 
hhe ‘will be a great credit to his policyholders, to 


his company, to himself and to the profession of 
life insurance. 


OLD LINE BANKERS LIFE 

The Old Line Bankers Life of Lincoln 
Nebraska, closed the year with insur 
ance in force of $100,441,000 and with 
assets of $23,305,000. The company. is- 
sued during 1923 business amounting to 
over $11,500,000. 

he company’s total income for the 
year was $4,260,000 and the surplus 
reached $7,200,000. The gain in surplus 
was over $409,000, in reserve, $966,000, 
in assets, $1,427,000 and in insurance in 
force, $4,895,000. 





of close adherence 


INSURANCE IN FORCE 
(Remarkably Persistent Business) 
Admitted Assets 


(Large for Our Age and Volume) 


(Additional Factors of Strength) 


PENNSYLVANIA, 


ILLINOIS, 
KENTUCKY. 











HOME OFFICES 


SEVENTEEN YEARS | 


to the right principles and ideals, 
highly creditable result: 


Suie Semamneere aw sae $34,717,621 


Capital, Surplus and Special Funds 


General Agency openings with liberal contracts for 
INDIANA, 


Writing Both Participating and Non-Participating Policies in the 


“GREAT INDUSTRIAL HEART OF AMERICA” 


THE CLEVELAND LIFE INSURANCE COMPANY 


WM. H. HUNT, President 


has produced this 


5,236,757 
556,885 


men who can qualify in OHIO, 
MICHIGAN, WEST VIRGINIA, and 


CLEVELAND, OHIO 





THE GUARDIAN LIFE 
INSURANCE COMPANY 


OF AMERICA 


Established 1860 under the Laws of the State of New York 


The continued progress of the Company during 1923 
as shown by its 64th Annual Statement is evidenced 
by the following figures: 

Gain over 1922 
$ 8,350,196. 
22,169,042. 


Paid-for Business, 1923........ $ 43,772,689.00 
Insurance in Force, Dec. 31, 1923 228,479,842.00 
Admitted Assets 45,339,283.55 
SN 8658. 6 cas seas eR 39,423,508.34 
Surplus and Dividend Fund..... —_ 5,915,775.21 


For information concerning opportunities in the 
field force of The Guardian, address: 


T. LOUIS HANSEN 
Vice-President, or GEO. L. HUNT 
Supt. of Agencies 


Home Office: 
50 Union Square, New York 




















GENERAL AGENCY IN UNOCCUPIED TERRITORY 


States of the Middle West that are feeding the world today are 
rich in opportunity for men of General Agency calibre. 
Liberal Contracts direct with the Home Office 
L. J. Dougherty, Secretary and General Manager 


GUARANTY LIFE INSURANCE COMPANY 


Davenport, lowa 























HOME LIFE INSURANCE COMPANY of AMERICA 


INCORPORATED 1899 
PROTECTS BHE ENTIRE FAMILY 
This Company issues all modern forms of policy contracts from BIRTH to @ years 
next birthday 
INDUSTRIAL POLICIES are in FULL IMMEDIATE BENEFIT from date of issue 
and are up-to-date in every respect. 
ORDINARY POLICIES contain valuable SPECIAL DISABILITY and TOTAL AND 
PERMANENT DISABILITY CLAUSES and DOUBLE INDEMNITY FEATURES, and 
are guaranteed by State Endorsement. 
A HOME LIFE POLICY BRINGS 
PEACE OF MIND TO THE 
MAN WHO LOVES HIS FAMILY 


BASIL S. WALSH, President P, dis CUNNINGHAM, Vice-President 
JOSEPH L. DURKIN, Geeniey JOHN J. GALLAGHER, Treasurer 
DR. BRYAN KYLE, Medical Director 


'NDEPENDENCE SQUARE 


PHILADELPHIA, PA 
































PROSPECTS 


We are giving them to our salesmen at the rate of 


40,000 PER YEAR 








We Help Our Salesmen 


BANKERS LIFE COMPANY 


Des Moines 
Kastablished 
1879 
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Against Accountants 
As Part Time Agents 


DEPARTMENT TAKES STAND 


Pennsylvania Managers Give Reasons 
Why C. P. A.’s Are Opposed; Can- 


not Serve Two Interests 


Insurance Commissioner Donaldson 
has advised Philadelphia insurance men 
that he is in accord with the proposi- 
tion that certified public accountants 
should not be licensed as agents or bro- 
kers in Pennsylvania and that he will 
endeavor to keep them out of the busi- 
ness 

The activities of the certified public 
accountant-agents came to the atten- 
tion of the advisory boards of the state 
who drew it to the commissioner's at- 
tention. The Philadelphia Life Under 
writers’ Association also is in opposi- 
tion to the granting of such licenses and 
has also passed a resolution taking a 
stand against attorneys-at-law being li- 
censed as agents 

The reasons why the general agents 
and managers oppose licensing of cer- 
tified public accountants as part-time 
men to sell life insurance follow: 


Where C. P. A.’s Are Opposed 


These men are in a profession and 
subject to a State Licensure and as 
Full-Time men. 

They are prospective disturbers in the 
matter of inducing business men whose 
books they may audit to “juggle” their 
life insurance, on arguments that any 
agent now in the field could use, but 
invariably refrains from using, on ac 
count of disturbing the company, the 


policyholders, the public and fellow 
agents. : 
The C. P. A. on account of his con- 


fidential access to a company’s or in- 
dividual’s affairs should be absolutely 
disinterested in the finances of his 
clients and be free from partisan bias. 
His business should be solely to advise 
as a professional in his own line. 

A business man is not apt to ques- 
tio nhe “experts” knowledge on figures 
of any sort, and this would permit the 
C. P. A. to offer unsound advice in the 
matter of life insurance. 

Accounting and selling life insurance 
are basically different. A mixing of a 
“side line” with C. P. A. work lowers 
the standard of the C. P. A. which 
should be at all times 100% efficient and 
full time, if. anything. 

The C. P. A’s work puts him in a 
different position from the advisory 
position of a full-time life insurance 
agent who -by experience adapts his 
recommendations to cover the insured’s 
needs, in a rational way. The C. P. A. 
would be likely to intrude his own con- 
clusions as to the financial status, pres- 


ent or future, of the prospect and 
through the element of “smartness” 
cause much inconvenience to the in- 


sured and the companies. 

It is claimed that the Insurance De- 
partment has full right, in its discretion, 
to rule against any professional class 
when convinced that such class should 
adhere to its own lines. 





DIVIDES ITS TERRITORY 


Missouri State Life Makes Three 
Agency Divisions and Appoints 
Three Agency Superintendents 
The Missouri State Life has divided 
its field into three sections and ap- 
pointed a superintendent of agencies 
over each. Carey G. Arnett in charge 


of the central division; W. O. Dutton 


has the western division and Stavert 
Hudson the eastern division. 
Mr. Arnett has been with the com- 


pany for several years in various capac- 
ities in the field. He*was at one time 
with the New York Life. Mr. Dutton 
has also been with the company a num- 
ber of years. Mr. Hudson was formerly 
in commercial lines and has been with 
the company about two years. 





How to Make Use of 
Survivorship Forms 


AS APPLIED TO INCOME NEED 


Guarantee Life Income at Lowest 
Possible Cost; Comparison of 
Results to Policyholder 


There are a variety of uses of surviv- 
orship policies and ways in which this 
form may be applied to advantage. 
The use of survivorship annuities was 
recently discussed by Harry H. Peirce, 
assistant actuary of the Massachusetts 
Mutual Life, the chief points of which 
are given in the following. 

In suggesting an income program to 
prospects or old policyholders, there is 
a splendid chance to use survivorship 
and deferred survivorship annuities. 
These forms were introduced with the 
sole idea of providing a maximum in 
come at minimum cost. They are sup 
plemental to old or new contracts to 
complete an income program. The non 
participating premiums are low because 
all the benefits go to the beneficiary and 
none whatever to the insured. Under 
life and endowment contracts there are, 
of course, cash or loan values available 
to the insured. If the insured is willing 
to forego these benefits and forfeit the 
premiums in case of the beneficiary's 
prior death, the income to the benefi- 
ciary will be correspondingly increased. 
The survivorship annuity contract does 
not attempt to provide a multiplicity of 
benefits to meet various contingencies. 
If the beneficiary predeceases the in- 
sured, the premiums remain the prop- 
erty of the company just as they would 
in the fire insurance, until the 
property holder suffers a loss by fire. 


case ot 


The Survivorship Element 


The contracts are called annuities be- 
cause they provide an income = guar 
anteed for the life of the annuitant, or 
beneficiary. The element of survivor- 
ship enters inasmuch as the annuitant 
must survive the nominator, or insured, 
in order to receive the income. Sur- 
vivorship annuity is nothing more than 
a continuous monthly income with no 
payments certain, and with no non-for- 
feiture benefits, except a reduced paid- 
up annuity in event of lapse at the end 
of the 


third year or thereafter. The 
guaranteed monthly life income com- 
mences immediately after the receipt 


of proof of the death of the insured. 
The deferred survivorship annuity is 
exactly the same, except that the in 
come commences at the end of a defi- 
nite period of years after the death of 
the insured; that is, if payment is de- 
ferred fifteen years, the wife must sur- 
vivt the husband by fifteen years to 
receive the income. Under the De 
ferred Survivorship Annuity there are 


_no non-forfeiture values. 


A medical examination of the insured 
is required under both forms. The 
company will not assume the expense 
of the medical examination for a de- 
ferred survivorship annuity unless at 
the same time application is made for 
some other form of policy and_ the 
first premium on such other policy is 
paid. This restriction is necessary be- 
cause the premiums under deferred sur- 
vivorship annuities alone are often in 
sufficient to pay the medical examina- 
tion fee. The premium rate depends on 
the age at nearest birthday in the case 
of the nominator and the age at last 
birthday in the case of the annuitant. 

Most men have the problem of pro 
viding an income sufficient to support 
their families after their death. Even 
though already carrying insurance, they 
must consider two questions: 

1. What is the minimum income on 
which my family can live in comfort? 

2. How long will this income be re- 
quired after my death? 


Cases That Show Uses 
In some few cases the income may be 
necessary for a short period only; that 
is, until the children have finished their 
The average man, however, 


education. 














LIFE INSURANCE 


All Standard and Many 
Special Forms 


ACCIDENT INSURANCE 


Policies that Sell and 
Make Friends 


GROUP INSURANCE 


GROUP, ACCIDENT AND 
SICKNESS INSURANCE 


The Manifold Profits Line 





SUBSTANDARD LIFE 


Life Insurance in Force 
December 31, 1923 
$475,735,998 


New Paid For Business 1923 
$155,449,488 


Liberal first-year commis- 
sions — guaranteed non- 
forfeitable renewals in 
territories handled by 
2 ee ~ b > 
This includes Group, Branch Offices. 


Revivals and Increases 


HAVANA IN 1925 


MISSOURI STATE LIFE 
INSURANCE COMPANY 


M. E. SINGLETON, President 


Home Office: Saint Louis 
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desires to do more than enable his 
wife to support and educate the children 
until it is possible for the children to 
support her. The only sure way is to 
yrovide her with an income for life 
which will make her forever independ- 
ent of her children and render unneces- 
sary an undesired remarriage. If the 
applicant says that he cannot afford to 
provide the minimum income to accom- 
plish this by the ordinary life insurance 
contract, there is a chance to sell sur- 
vivorship annuities, because they guar- 
antee life incomes at the lowest pos- 
sible cost. Attached to old or new con- 
tracts, they serve to increase an insuffi- 
cient income or continue that income 
beyond a certain period provided under 
a life contract. 

The following examples illustrate the 
use of survivorship annuities in con- 
nection with other life insurance pro- 
tection. 

You have a prospect thirty-five years 
old, with a wife of the same age and 
three children from seven to ten years 
old, carrying $10,000 ordinary life in- 
surance either with us or some other 
company. Suppose the proceeds of this 
insurance are payable under option, to 
provide $100 monthly until the fund is 
exhausted. According to our present 
rate of interest—4%%—the income will 
continue for 126 months. In other words, 
after his death his wife, accustomed to 
receiving checks for over ten years, will 
be left destitute perhaps at a time when 
she most needs the income. Your pros- 
pect realize the undesirability of discon- 
tinuing payments to his wife and further 
recognizes that the income during the 
ten and a half years is inadequate to 
take care of the three children during 
their educational period. A survivorship 
annuity of $100 monthly solves both of 


these problems; that is, it doubles the 
income throughout the period during 
which payments are to be made under 


option and continues the $100 monthly 
income thereafter as long as the bene- 
ficiary lives, for an annual deposit of 
$277 


Serving Two Needs 

A policyholder carries $25,000 ordinary 
life the proceeds of which are to be 
held under Option “D,” the income to 
be payable to his wife for twenty years 
after his death, at the end of which 
period the principal is to be divided 
equally between his two sons. This ar- 
rangement was made years ago, and the 
boys have now reached manhood. The 
insured desires to provide that the pro- 
ceeds be paid immediately at his death 
to help them in business, but at the 
same time he wishes to provide his wife 
with an income as long as she survives 
him. This can be accomplished very 
simply by making the proceeds payable 
to the sons and writing a survivorship 
annuity of $100 monthly to the wife. 
This will give her slightly more than 
the $96.85 payable under Option “D” at 
4 Yo No. 

In these days of high interest rates 
you meet many prospects who say that 
their wives are amply taken care of 
without insurance. A business man 
with $100,000 invested at 8% might say 
that his wife will continue to receive 
$8,000 annually after his death. 





Equitable of Iowa Leaders 
Headed by J. A. Mason, Newark 


A total of 142 Equitable of Iowa 
agents, excluding general agents, have 
qualified for the company’s production 
clubs. Nineteen of these are members 
of the “Twenty-A-Month” Club, and 
ninety-three, members of the “Ten-A- 
Month.” 

The president of the “Twenty-A- 
Month Club” is J. A. Mason, Newark, 
N. J., and R. O. Claypoole, Philadelphia, 
is vice-president. The president of the 
“Ten-A-Month Club” is A. H. Allison, 
ee Pa., and the vice-president 
is G. M. Gillette, Williamsport, Pa. 

All club members will be given an 
outing by the company, following the 
house warming in the new eighteen- story 
Equitable of Iowa building in Des 
foines during the latter part of June. 














land. 


the Mutual Benefit salesman. 
lot with the Mutual Benefit. 


THE MUTUAL 





Business “‘Good Will’’ 


Since organization in 1845 the Mutual Benefit has paid over 
$550,000,000 to policyholders and their beneficiaries. 
vast sum represents thousands upon thousands of pleased 
individual experiences which 
Mutual Benefit contact in every substantial community in the 
Such experiences are the materials that confidence, 
good will and satisfaction are made of, and ease the path of 
Business 


INSURANCE COMPANY 


Newark, New Jersey 


This 


have established points of 


“good will” means a 


BENEFIT LIFE 




















LOWELL AGENTS REORGANIZE 


Withdraw from Boston Association and 
National Body; James P. 
Heron Elected President 


Join 


The new Lowell Underwriters Asso- 
clation was organized last week, a vote 
having been passed at the last meeting 


to withdraw from the Boston Associa- 
tion and to affiliate directly with the 
National Association of Life Under- 
writers. 


The following officers were 
James P. Heron, president; A. 


elected: 
Gordon 


Foster, vice-president; Norris J. Benoit, 
vice-president, and M. J. Brady, secre- 
tary and treasurer. A nominating com- 
mittee consisting of George H. Spillane, 
William Cantor, and Joseph Whelton, 
was elected to bring in a list of mem- 
bers for the executive committee of the 
Association. They submitted their re- 
port and the following were duly 
clected an executive committee: The 
officers of the Association, ex officio, 
Clifton Leadbetter, Daniel Doran, 
Charles McKenzie, Merle Twitchell and 
James Sykes. Upon motion of Mr. 
Spillane, William Cantor was also 
nominated to the executive committee. 








gage or other debts. 


Provident Mutual 


Life Insurance Company 
of Philadelphia 


PENNSYLVANIA 
FOUNDED 1865 


The new policy contracts of the Provident Mutual make it easy for 
an agent to fit a policy to a definite need of his policyholder. 


The policyholder also finds it easy to understand that his particular 
purpose in taking the policy will be definitely carried out. 


These policies are thus admirably adapted to an Insurance Pro- 
gramme—for the protection of the policyholder’s family or of his own 
old age, through income—for the education of his children—for the pro- 
tection of his business or of his estate—for the cancellation of a mort- 
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Company. 
The fieldmen 





closing the 


from the Home Office. 


A REAL PARTNERSHIP 


The Lincoln National Life Home Office goes on 
the job as a real partner with each agent of the 


designate the 
prospects and personal letters go out to aid in 
business. 
week telling of the effectiveness of these personal letter helps 


Just a part of that earnest co-operation which makes it pay to 





status of their 


‘Lestimonials come in every 








Lincoln Life Building 











The Lincoln National Life acini Company 


“Its Name Indicates Its Character” 


Now More Than $360,000,000 in Force 


Fort Wayne, Indiana 

















John A. Morrison Finds 
Program Idea Effective 


COMPLETELY COVERS FAMILY 





Chicago Agents Studied Needs of 
Patrons in All Insurance 
Directions 





John A. Morrison, of the Aetna Life 
and Affiliated Companies, Chicago, a 
well-known agent who writes a diversi- 
fied line of insurance coverages, has 
had considerable success with “pro- 
gram insurance”; i.e., outlining an en- 
tire program of insurance to a pros- 
pect after studying his needs. Here is 
the “program” which he sold recently 
to a Chicago man and his wife: 

The Husband 
20-Payment Life In- 
surance (converted 


from Insurance)... $45,000.00 
Term Insurance....... 75,000.00 
Acme Accident 
Insurance ..<cecc<s $40,000—80,000.00 
The Wife 
Term Insurance ...... $25,000.00 
Paramount Accident In- 
RUNMICOed.caceceuwes 5,000.00 
Auto Supplement ..... 5,000.00 
Property 
Jewelry and Fur 
Piglet xeccecesdas $35,765.00 
Fire Insurance ........ 4,500.00 
Resident Burglary In- 
NATURE en wayaw aes 2,000.00 
Personal Effects 
PIGIOe.  ctccencews 4,000.00 
Combination Automo- 
bile Insurance 
Cunningham  Cab- 
riolet 
Cunningham Sport 
Model 
Business 
Fire Insurance—Stock 
Furniture and Fix- 
HES “Sissernsedecs $84,200.00 
Mercantile Burglary 
DNSGTERES 6 ccc cneus 20,000.00 


Compensation Insurance 

General Liability In- 
surance—limits ...$10,000—20,000.00 

Salesmen’s Policy ..... 15,000.00 

Combination Auto In- 
surance—Dodge 
Delivery 

Schedule Bond ....... 

Messenger Robbery 
and Interior Hold- 
C)0-) eduetaccenauaas 

Parcel Post Insurance 
-about 200 coupons 
monthly 


24,000.00 


15,000.00 


Former Office Boy Leads All 
Mutual Agents at Richmond 


The Richmond agency of the Mutual 
Life of New York, paid for $357,000 
business in January, 1924. This was 
$140,000 more than the agency paid for 
in January of last year. R. B. Augus- 
tine, of Richmond, led all other agents 
in the territory. Mr. Augustine stood 
No. 31 on the list of best producers for 
the company throughout the country in 
January. He celebrated his fourteenth 
anniversary with the Mutual Life by 
paying for $127,000 since January 1, 
1924. He started with the company Feb- 
ruary 1, 1910, as an office boy. 





Lincoln National Life Holds 
Mid-West Agents Conference 


The leading producers of the Lincoln 
National Life gathered at Peoria last 
week for the Mid-Western conference 
of the company’s field men and a spe- 
cial banquet was held on Lincoln’s Birth- 
day. Among those who took active part 
in both affairs were: Vice-president 
and Manager of Agencies Walter T. 
Shepard, who was toastmaster at the 
banquet; Superintendent of Agencies A. 
l.. Dern, Assistant Superintendent of 
Agencies V. J. Harrold, Dr. W. E. 


Thornton, medical director, and Illinois 





State Manager Ralph C. Lowes. 
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LIVE HINTS FOR BUSINESS GETTERS 


Practical Suggestions to Help the Man With the Rate 
Book Increase His Income and General Efficiency 

















a man’s first 

It’s All In desire is the safety 
the Way It’s and happiness of his 
Presented family and the se- 
curity of himself 


(which is usually the case) isn’t it rea 
sonable to assume that you can arouse 
his interest by showing him how you 
can help him attain those desires which 
are closest to his heart, not by bewilder 
ing him with facts and figures, but by 
a simple, easily understood discussion of 
the situation that reaches his mental 
level and that means something to him 
says the Mutual Benefit? For example: 
Suppose you should say to your client 
(age 35) something like this: 


“Mr. Jones: You work for the A. B. 
C, people. You have been with them 
several years Suppose they should 


wake you this proposition: 

“We suggest that you permit us to 
save for you $21.79 a month out of your 
compensation, for which we will agree 
to continue your salary to the extent 
of $100 a month to your wife and chil 
dren for twenty years after your death 
no matter when that event may occur. 
If you live to be age 64 we will pay you 


personally $100 a month until you are 
age 84.’ 

“What would you say to such a pro 
position Phe chances are you would 


tell your Company to go ahead and fix 
things up for you, 

“Unfortunately your Company isn't 
able to do this. It isn’t equipped for it 
but the Company I represent is and it 
vas done just this sort of thing for thou 


sands of people for many years. [| am 


authorized to offer this service to you 
yd my Company backs its offer with 
$350,000,000 of the best assets in the 


country Would you be interested in 
seeing just how this plan would work 
out for you?” 

It is helpful to remember that if you 
want to impress something on another 
man’s mind so that he will recall it al 
ways, harness it up with the lure of 
desire, a desire to accomplish some 
thing he wants to do as in the sales talk 
above suggested. Compare any part of 
your proposition that may be foreign 
to your prospect with something that is 
familiar to him, making the unknown 
plain by the example of the known and 
connect all necessary instruction with 
the personal experience of the client. 
Overwhelm his objections with the sim- 
plicity, the logic, the fairness, the 
economy, the security, the profit of the 
thing you are offering him. He knows 
all about his personal income. It comes 
to him so regularly that it seems almost 
as if it must always be so. Point out 
to him that you can so arrange that it 
will always be so and your sale is well 
along toward a successful conclusion. 


ok 

In a recent edition 
Reaching of “Printers Ink,” 
Ultimate James HH. Collins 
Consumer contributed an ar- 


ticle under the title, 
Will Reach Its Ulti 
When It Is Explained 


“Life Insurance 
mate Consumer 
to Women.” 

Mr. Collins brings out the fact that 
women are the ultimate consumers of 
most Life Insurance. And he asserts 
the discovery that Life Insurance com- 
panies and salesmen have failed to ex- 
plain adequately to these ultimate con- 
sumers the office and meaning, to them, 
of Insurance. 

Talking Insurance to women in terms 
that will interest them and that. they 
will understand, will, according to Mr. 
Collins, aline them zealously and 


staunchly with Life Insurance as_ their 
best means of protection, whether they 
are among the dependent or independ- 
ent classes of women. 


Emphasis is placed by Mr. Collins on 
the potent influence which the women 
exert in premium payments and loans 
on policies. He further asserts that 
Life Insurance, rightly explained, will 
carry strong appeal to the women, be- 
cause its protection of the family and 
old age is securable through family 
budgeting, in which they are interested. 

4 a a” 
Mr. Longstaff of the 


The Plodder Newark Agency of 
Who Made the Mutual Benefit 
A Record is acquainted with an 
officer of one of the 

largest trust companies in New York 
City. In conversation with this official 
Mr. Longstaff recently learned) that 


quite a number of the Trust Company’s 
employes had left at one time or an- 


other to enter the life insurance busi- 
ness, probably thinking it) was an 
easy way to make money. The offi- 
cer remarked that the one who had 


made the most conspicuous success was 
an ordinary sort of a fellow who got in 
the office before anyone else in the 
morning, worked hard all day, and was 
the last one to leave at night. He ex- 
pressed surprise that this plodder should 
have excelled where many other more 
brilliant men did not do nearly as well. 
Mr. Longstaff emphasized the fact that 
the man who did succeed was the man 
whom we should ordinarily expect to do 
well; that those who didn’t want to 
work hard hadn't a chance in the world 
to do big things in the life insurance 
business. He made the point that the 
good talker and the flashy dresser is 
left behind by the plain ordinary man 
who is willing to work hard to win. 


Western and Southern Life 
Now Thirty-six Years Old 
The Western and Southern Life of 
Cincinnati is thirty-six years old this 
week and the company’s field organiza- 
tion is celebrating by a special drive for 
increased production. President W. J. 
Williams says that the company’s pres- 
ent rate of growth in both industrial 
and ordinary exceeds any past period of 
the company’s thirty-six years. 


HARRIMAN WILL STORY 


(Continued from page 1) 
appoint her to be the executrix of this, 
my will. I request that she be exempt 
from giving a surety or sureties on her 
official bond. 
In witness whereof [| have hereunto 


set my hand this...... pA OOE Ass sk ees 
in the vear 19.... 

Ontthis.: 6.65.8 awh cs wissen wane 
ED este aipiee ROR epee are eens eee 
Ol roo mommies ae . Massachusetts, signed 
the foregoing instrument in our. pres- 


ence, declaring it to be his last will, and 
as witnesses thereof we three do now 
at his request, in his presence and in 
the presence of each other hereto sub- 
scribe our names. 
(Three competent witnesses are necessary.) 
Witnesses: Residence: 


Note 1. All children and issue of a deceased 
child should be mentioned in the will, and unless 
provision is made fer them some reason Should 





be given. Otherwise the omitted children or 
issue may share in the property as if there were 
no will. 

Note 2. If children are born after a will is 
made, ordinarily a new will should be made. 

Note 3. No person to whom anything is given 
by the will, and no husband or wife of such 
person, should witness it, as thereby the gift 
may be made void. 

Vote 4. All wills are revoked by subsequent 
marriage unless it appears from the will that it 
was made in contemplation thereof. 

Note 5. ‘The above form follows substantially 
the wording of Mr, Harriman’s will, except where 
changes were necessary to adapt it to its present 
purpose and to the requirements of the laws of 
Massachusetts in force June 1, 1923. It may be 
used for all ordinary cases. It should be changed 
or modified to meet special conditions—under 
legal advice if necessary. 


How Wills Are Linked Up 


Insurance 


With 


The manner in which the wills are 
linked up with insurance is illustrated 
in the following letter which is used by 
John Hancock general agents: 

Dear Sir: Some years ago at the 
death of KE. H. Harriman, the world 
was amazed at the brevity of his will. 
One of the shortest and most complete 
ever probated, it made provision for the 
distribution of an estate of millions, and 
functioned without legal difficulty. 








FRANK J. HAIGHT 
CONSULTING ACTUARY 
Hume-Mansur Building 
Indianapolis, Ind. 
Hubbell Building 
Des Moines, Iowa 











Penn Mutual Progress 
in 1923 


The largest paid-for new 
business in our history. 


Improvement of conserva- 
tion system, with correspond- 
ingly satisfying results. 

Initiation of instructive and 
inspiring Regional Conven- 
tions. 


New and salable forms of 
Income contracts. 


New equipment of up-to- 
date advertising literature. 


Three first-class agency 
magazines each month. 


Close and effective Home 
Office co-operation. 


A still better Company for 
capable representatives. 


The Penn Mutual 


Life Insurance Company 
Philadelphia 
Organized 1847 














We are reserving for you a copy of 
this will together with a form of will 
adapted to the laws of Massachusetts. 
They will be sent upon receipt of this 
card. 

Experience shows that few men have 
made their wills—an expedient which 
should not be postponed. 

This is suggested to you with the idea 
not only of conserving the estate which 
you have already accumulated, but ot 
suggesting a means by which it can be 
increased. 

We enclose a leaflet on “Endowments 
in Series,’"—a plan which will increase 
your estate and is the safest kind of 
protection for you. 

May we send you an illustration at 
your age? 

Yours for service, 


General Agent. 








HOME LIFE 
INSURANCE COMPANY 
of NEW YORK 


ETHELBERT IDE LOW, President 


The 64th Annual Report shows: 


Premiums received during 

the pear: 12s .sésccssisavions $7,686,855 
Payments to Policyholders 

and their Beneficiaries in 

Death Claims, Endow- 

ments, Dividends, etc...... 5,871,544 
Increase in Assets.......... 2,401,507 
Actual Mortality 56% of the 

amount expected. 
Insurance in Force......... 247,373,210 
Admitted Asse€s .......... 48,655,222 


FOR AGENCY APPLY TO 


GEORGE W. MURRAY, 


Superintendent of Agents 
256 Broadway New York 




















Build Your Own Business 


under our direct general agency contract 
Our Policies provide for: 

















Double Indemnity, 
Disability Benefits, 
Reducing Premiums 
See the new low Rates 
JOHN F. ROCHE, Vice-Pres’t 


THE MANHATTAN LIFE 


INSURANCE COMPANY 


66 BROADWAY NEW YORK 
Organized 1650 























Office for information. 


Fidelity is a low-net-cost company operating in 40 
states. Full level net premium reserve basis. Over Quarter 
of a Billion insurance in force. Faithfully serving insurers 


since 1878. 








MORE THAN 


of the business written by some of our larger agencies is a 
direct result of the Fidelity lead service. Our agents interview 
interested prospects—people who have written the Head 


THE FIDELITY MUTUAL LIFE 
INSURANCE COMPANY, PHILADELPHIA 
WALTER LE MAR TALBOT, President 
A few agency openings for the right men. 





50% 
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Premium Deductions 
Under Income Taxes 


WHEN THEY MAY NOT BE MADE 





In General Premiums Are Not De- 
ductible from Gross Income; Nor 


As Busi Ex 





r 





The question of the deductibility of 
life insurance premiums under the in- 
come tax law is one that is brought to 
the attention of the insuring public just 
at this time and insurance salesmen are 
confronted with problems of various 
kinds involving deductions. To meet 
this need the legal department of the 
National Life of Vermont has prepared 
a summary of the conditions of the law 
which is given herewith. 

The general rule is that Life Insur- 
ance premiums on Corporation Insur- 
ance or Business Insurance are not de- 
ductible as a business expense, the 
statutory provision relating thereto 
being sub-division 4 of section 215 of 
the Revenue Act of 1921 and reading 
as follows: 

That in computing net income no deduction 
shall in any case be allowed in respect of 
— — — Premiums paid on any Life Insurance 
policy covering the life of any officer or em 
ployee, or of any person financially interested 
in any trade or business ¢ arried on by the tax- 
payer, when the taxpayer is directly or in 
directly a beneficiary under policy. 

The regulation of the Commissioner 
of Internal Revenue explanatory of this 
section of the statute reads as follows: 

Premiums paid by a taxpayer on an Insurance 
policy on the life of an officer, employee, or 
other individual interested in the taxpayer’s 
business, for the purpose of protecting the tax 
payer from logs in the event of the death of the 
officer or employee insured are not deductible 
from the taxpayer’s gross income. If, however, 
the taxpayer is in no sense a beneficiary under 
such a policy except as he may derive benefit 
from the increased efficiency of the officer or 
employee, premiums so paid are allowable de 
ductions. * * * 

Pursuant to this statute and under 
this regulation an opinion of the 
Solicitor of Internal Revenue, quoted 
below, points out the application of the 
provision where a loan has been made 
and Insurance taken out to protect the 
loan, the proceeds to be applied, if paid, 
in satisfaction of the loan: 

A corporate, partnership, or individual tax 
payer who takes out a policy of Life Insurance 
on the life of an officer, partner, or employee, or 
on the life of the individual taxpayer, in favor 
of a lender in order to Procure a loan is not 
entitled to deduct the premiums paid on such 
policy if, in the event of payment of the 
proceeds will be applied in satisfaction of the 
obligation of the taxpayer. 


Exceptions to the Rule 


As shown above the general rule is 
that premiums cannot be deducted but 
to this rule there are some exceptions 
which are, however, of very infrequent 
occurrence. In the following cases pre 

+» miums are deductible from the gross in- 
come in determining the amount of in 
come subject to the federal income tax. 

Premiums paid on Group Insurance. 

Premiums paid by employer and tax 
paver on individual policies of employes 
where the taxpaver retains no direct or 
indirect beneficial interest therein. This 
is quite similar to Group Insurance ex 
cept that in this case the premium paid 
by the taxpayer is considered added 
compensation to the employe and should 
be included as income by the employes 
in his return. 

Premiums paid by an_ individual of 
technical ability who is associated in 
partnership with another person or per- 
sons, providing financial support to the 
business, where the former, in order to 
secure said support, must insure his life 
in favor of the latter. This deduction 
is not available where the proceeds are 
intended to be used directly or indi- 
rectly for the ‘satisfaction of contracts 
or other pecuniary obligations. This 
case would ordinarily be one where the 
Personal efforts of the taxpayer are es- 
sential to the success of the business 
and it is the loss resulting from the dis 
continuance by death of his association 
with the business against which the 
Partners require the taxpayer to insure. 
The proceeds of the insurance are made 


International Makes 
Chinese Connection 


GOES INTO SHANGHAI OFFICE 





Also Has Reinsurance Deal With Asia 
Life; Clement J. Smith Leaves 
For Orient 





Clement J. Smith, treasurer of the 
Asia Life Insurance Company, and vice- 
president of the American Asiatic Un- 
derwriters, Inc., both of Shanghai, left 
New York for the Orient on Saturday 
of last week and will sail from San 
Francisco on March 4. Mr. Smith ar- 
rived in the United States on Novem- 
ber 1 and has visited New York, Chi- 
cago, Boston, Philadelphia, Watertown 
and St. Louis, Des Moines, Washington 
and Boston. While in this country he 
was in conference with numerous ex- 
ecutives of insurance companies. 

The most interesting news in Mr. 
Smith’s trip to America was the closing 
of negotiations with the International 
Life of St. Louis to represent that com- 
pany in China. The American Asiatic 
Underwriters, Inc., will be the agents, 
writing direct on foreign residents in 
China and the International will also ac- 
cept some reinsurance from the Asia 
Life on Chinese lives. 

The Asia Life, which was formed in 
September, 1921, and is incorporated un- 
der the laws of Delaware, has its head- 
quarters in Shanghai and has branches 
in Hankow, Tien-Tsin, Pekin, Tsinanfu, 
Canton and Foochow. It writes 10,000 
gold dollars maximum lines and has in- 
surance in force of over $60,000,000. It 
is understood that two other American 
life companies have a reinsurance ar- 
rangement with the International Life, 
covering the writings in China. With 
the additional facilities offered by the 
International Life deal the Asia Life 
will be able to write a gross line of 
25,000 gold dollars. 

C. V. Starr, who was formerly in the 
casualty business in San Francisco, is 
president of both the Asia Life and the 
American Asiatic Underwriters, Ine. 
Mr. Smith before going with these of- 
fices spent one year after the war with 
the Red Cross in Siberia. He was with 
the Sun Insurance Office of London in 
San Francisco before that. A. K. Tay- 
lor, well-known in New York insurance 
circles, is secretary of the Asia Life. 

The Cleveland Life has raised the 
rate of interest paid on funds arising 
under participating policies from 44% 
to 5%. 





payable to the partners and inasmuch as 
the payments of premiums by the tax- 
payer are necessary to the operation of 
his business, such payments are allow- 
able deductions as business expenses in 
his income tax return. Needless to say 
this is a case of very rare occurrence. 

Premiums paid by a taxpayer, whether 
a corporation or an individual, on an 
insurance policy, covering the life of a 
person who is not an officer or em- 
ployee of the taxpayer and who is not 
financially interested in any trade or 
business carried on by the taxpayer, 
where the policy has heen assigned to 
the taxpayer as security or additional 
security for a loan granted by the tax- 
payer to the assignor of policy and the 
taxpayer finds it necessary to pay the 
premiums in order to protect the loan, 
are deductible as an ordinary and neces- 
sary business expense. 

Premiums paid on a Life Insurance 
policy are allowable deductions from 
gross income when the beneficiary is a 
charitable corporation exempt from tax, 
provided the beneficiary named cannot 
be changed at the option of the insured 
and the sum of the annual premiums 
plus the allowable charitable contribu- 
tions does not exceed 15 per cent of 
the taxpayer's net income. 

The conclusion of the whole matter 
seems to be that in most cases it is safe 
to say that premiums paid on Life In- 
surance are not deductible from gross 
income, 








Insurance Record, 1923 


New Insurance roam aa 


$ 96,148,025 
719,421,634 
Increase of $58,623,876 which is 

61% of the New Business 


Insurance in Force... 





New England Mutual Life Insurance Co., 


Boston, Mass. 









































INCORPORATED 1871 


LIFE INSURANCE COMPANY OF VIRGINIA 
RICHMOND, VIRGINIA 
Issues the most liberal forms of ORDINARY Policies from $1,000.00 to $50,000.00, 
with premiums payable —- semi-annually or quarterly, 
INDUSTRIAL Policies from $12.50 to “51,000.00, with premiums payable weekly. 
CONDITION ON DECEMBER 31, 1922. 


Payments to Policyholders 
Total Payments to Policyholders since Organization....... 


JOHN G. WALKER, President 
=—=—_—_ = 














Incorporated 1851 


BERKSHIRE LIFE INSURANCE COMPANY 
Pittsfield, Mass. 
WINTHROP M. CRANE, JR., President 


This Company has always pursued those policies in the conduct of its business that 
have given it a high reputation for stability and fair dealing. 

Has always rendered the highest grade of service to its policyholders. F 

Its policy contracts give to each individual insurer full protection, safeguarding, at 
the same time, the interest of all its policyholders. 

Has always extended reasonable assistance and encouragement to its representatives 
to develop and hold their business. 


John Barker, Vice-President Frederic H. Rhodes, Vice-President 


























THE MUTUAL LIFE 


The Mutual Life Insurance Company of New York 
has a record of EIGHTY YEARS of prosperous and suc- 
cessful business. It has passed through panics, pestilence 
and wars unharmed, and to-day, as a result of eight decades 
of endeavor, offers financial strength, reputation, magni- 
tude, leadership, and life insurance service. 


Those considering life insurance as 
a profession are invited to apply to 


The Mutual Life Insurance Company 
of New York 
New York 








34 Nassau Street 
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newspaper. Telephone number: Beek- 
man 2076. 
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INHERITANCE TAXATION 
sold life 
extensively on the inheritance tax argu- 


Agents who have insurance 
ment will be interested in an article on 
taxation written by Albert W. Atwood 
and printed in the “Saturday Evening 
Post,” to the effect that not only is the 
national inheritance tax here to stay but 
state inheritance taxation is growing. 
The states have flooded the security 
market with issue during the money- 
spending period of the war and directly 
following it and they must have more 
The Federal 


reduced its debt 
billions to twenty-two billions, but what 


mcome. Government has 


war from twenty-six 
the Federal Government has saved the 
states and local jurisdictions are spend- 
ng. 

It is 


that one-thirtieth of 


the wealth of the country changes hands 


estimated 


from five to 
The fact that 


through 


each year through death 


seven billions of dollars. 


all such properties must pass 
the courts gives the state a co1venient 
opportunity to collect a tax and exposes 
for the first time a man’s complete prop- 
erty to official view. 

Mr. Atwood throws lots of light on the 
heavy inheritance taxes being paid. A 
Boston fortune of $3,000,000 was as- 
$700,000 in twenty-one different 
jurisdictions. An estate of $16,000,000 in 
lowa was taxed $3,500,000. 


sessed 


INSTALLMENT PAPER 


The guaranteeing of installment paper 





BONDS 


by means of a surety bond, a line which 
is made possible by a new bond form 
National 
a field that has great possibilities. 
will 


issued by the Surety, opens 
The 
be limited to 
that it 
will have really enormous scope for ap- 
the 
installment payment systems in general 
this country. 
automobile 


guarantee not ally 


class or classes of business so 


plication to great deferred and 
use in 

The finance 
operations alone would justify this guar- 
antee by making available for easy and 
acceptable rediscount the large volume 
of this paper. 


company 


The degree of risk is not 
nearly so great as might seem inherent 
in this surface. The 
guarantee would be issued directly to the 
bank accepting the installment notes. 


business on. the 


Back of this is the endorsement of the 
automobile company, whose 
standing must be acceptable. Between 
the surety company and loss stands the 
equity in the automobile, the financial 
responsibility of the purchaser, the fi- 
nancial responsibility of the finance 
company and the 10% to 20% cash pay- 
ment by the purchaser. Then there is 
the factor of the local dealer, who, fol- 
lowing the custom of the finance com- 
panies, must 


finance 


either endorse the notes 


originating with him or guarantee to 
repurchase the cars repossessed by the 
finance company. 

Other forms of installment payment in 
use, such as the purchase of furniture, 
agricultural, etc., are also large financial 
factors, but are relatively simple in 
operation and more direct in the rela 
tionship of seller and buyer. The field 


has great possibilities. 


Asks 30 Companies to 
Cancel Agent’s Licenses 


Madison, Wis., February 21—Because 
the Chris Schroeder & Sons Company, 
Milwaukee, refused to permit deputies 
of the state insurance department to ex- 
amine the company’s books, W. Stanley 
Smith, state insurance commissioner, 
has wired the thirty insurance com- 
panies that the firm represents asking 
them to cancel their authorizations 
with the company. 

Tt is not known what Commissioner 
Smith expects to find in the proposed 
examination. He has made no an- 
nouncement. Three deputies of the in- 
surance department went to Milwaukee 
on Wednesday and a total of five Mil- 
waukee concerns will be investigated. 
Recently Commissioner Smith has dis- 
covered several small agencies which 
were dealing in unauthorized insurance 
and the feeling here is that some of the 
larger companies have also been deal 
ing in insurance not authorized by Wis- 
consin. 


CITY LOSSES INCREASE 27% 

Figures submitted Wednesday at the 
monthly meeting of the New York 
Board of Fire Underwriters. revealed a 
heavy increase in the city’s losses for 
Tanuary. Incurred losses totaled $72.- 
134.0% last month compared with $1.- 
679.000 in Tanuary, 1923, an increase of 
27 per cent. 


ENGLISH-GERMAN PACT 
The Commercial Union of England 
and the Frankfort General of Germanv 
have concluded an agreement wherebv 
for ten vears the former company will 
cede 50 ner cent of its German busi- 
ness to the Commercial Union and the 
latter will cede a part of its world trans- 
actions, excludine United States under- 

writing, to the Frankfort General. 


John Watkins. in charge of investieat- 
ing and research for the America Fore 
group of companies, has returned to 
work after an illness lasting several 
weeks. He recuperated at Atlantic 
City. 


* * * 


John P. Leo, in charge of the bond and 
brokerage departments of the Kenny 
Agency, Tnc., general agents for the New 
York Indemnity and the automohile de- 
nartment of the Tokio Fire & Marine. 
has lost his wife who had ben ill for a 
number of weeks. 

* Ok Ok 


Percival Beresford, president of the 
United Firemen’s, is on the Pacific Coast. 
* ok * 


General S. H. Wolfe will return from 
the Pacific Coast about March 15. 
































The accompanying photograph was snapped by 
Unpberwreiter after the Abraham Lincoln luncheon of the John Hancock Mutual Life 


at the Copley-Plaza Hotel, 








a photographer for THe EASTERN 


soston, last week, and shows some of the officers of the 


John Hancock with one of the guests at the luncheon, Wesley E. Monk, insurance com- 


missioner of Massachusetts. 


Reading left to right those in the picture are: Guy W. Cox, 


vice-president and general solicitor; Fred E. Nason, vice-president; Walton L. Crocker, 
president ; Commissioner Monk; Albert H. Brock, vice-president, and Robert K. Eaton, 


vice-president. 








L. O. Shudde, chief actuary of the In- 
surance Department of Towa for the 
past three years, has resigned to accept 
the position of Actuary for the Mer- 
chants Life Insurance Company of Des 
Moines, Iowa, effective February 15, 
1924. Mr. Shudde was formerly con- 
nected with the Insurance Department 
of Texas, leaving that department in 
1918, and entering the office of Frank 
Haight, consulting actuary, Indianapolis, 
Indiana. On September 19, 1920, he ac- 
cepted a position in the Towa depart- 
ment as examiner. On July 1, 1921, he 
succeeded Arthur M. Haight as chief 
actuary. Mr. Shudde was graduated 
from the University of Texas in 1913, 
with the degree of Bachelor of Arts. 
He received his master’s degree from 
the same institution in 1914. The Mer- 
chants Life Insurance Company was or- 
ganized as an assessment association in 


1894, and 


was reorganized on a legal 
reserve basis in 1915, having written 
legal reserve business only since that 
date. 
* ok * 


Wallace L. Clapp, who for three years 
has been with the advertising and pub- 
licity department of the “American 
Fore” companies, has become a member 
of the staff of The Eastern Underwriter 
and will be in the advertising depart- 
ment of this paper. A graduate of East 
Orange High School, Mr. Clapp was 
with the Reserve Officers’ Training 
Corps during the war. He became an 
advertising solicitor with the Arken- 
berg Special Agency; then solicited dis- 
play advertising for Roy S. Knaggs & 
Associates, after which he was with the 
advertising department of “Good Furni- 
ture Magazine.” He went with the 
“America Fore” companies about three 
vears ago. Mr. Clapp is a member of 
the 101st Cavalry, N. Y. National Guard. 
and Squadron C Cavalry Club and of 
the Advertising Men’s Post No. 209, 
American Legion. 

4 * 

Robert W. Moore, of Moore & Sum- 
mers, general agents of the New Eng- 
land Mutual Life, Home Office Agency. 
was in a hospital in Boston part of 
January. Although weak and restricted 
in his activities as a result of an opera- 
tion, he managed to pick up more than 
$100,000 of life insurance between his 
return home from the hospital and his 
reappearance at the office. 

* Oe Ok 

Dan Nelson, inheritance tax research 
expert, whose work is well known to 
life agents, was in New York this week. 
Mr. Nelson lives in Minneapolis. 


Col. Francis R. Stoddard, Jr., was en- 
dorsed this week by her district organi- 
zation as a delegate to the Republican 
National Convention in Cleveland next 
June. She is associate leader of the 10th 
Assembly District, Manhattan. 

ke 


Frank H. Davis, agency vice-president 
of the Equitable Society of New York, 
is on a trip west visiting the agencies 
of the society as far as Denver. 

ee & 

Charles Jerome Edwards, manager of 

the Brooklyn agency of the Equitable 


Life Assurance Society, is on the 
“Duilio,” en route for Algiers. He will 
spend a month motoring through 


Northern Africa and will also go down 
into the desert. While in Tunisia he 
will visit the holy city of Kairouan and 
will also go to Carthage where his 
friend, Count de Porok, is conducting 
some excavations. He will return in 
April in time to be present at the anni- 
versary meeting of President William 
A. Day with the general agents of :the 
Equitable Society early in May. 
* ok OF 

Charles E. Anstett, who has just been 
appointed superintendent of the Inspec- 
tion Department of the New York Life,. 
was the guest of honor at a luncheon 
given in one of the private rooms of the 
Drug & Chemical Club on William 
street, last week. Among those at the 
luncheon were: John R. Harris, of the 
application division of the Metropolitan 
Life, who is in charge of the company’s 
inspection work; F. A. B. Page, asso- 
ciate manager of the ordinary applica- 
tion division of the Prudential; Harry 
P. Gallaher, assistant superintendent of 
the bureau of inspection and revision of 
the Mutual Life of New York; Harley 
Lackey, superintendent of the inspec- 
tion department of the Equitable Life, 
and Bavard P. Holmes and John 
King, of the Hooper-Holmes Bureau. 


HAMILTON CALLS MEETING 

Upon request of the committee, which, 
under direction of President Coolidge 
has organized a $10,000.000 finance cor- 
noration for the relief of the Northwest. 
Col. FE. A. Hamilton, executive head of 
the Fidelity & Deposit. called a meeting 
on February 15, of Baltimore leaders of 
finance, industry and commerce to de- 
termine to what extent Baltimore would 
aid. Gérard B. Winston, under-secretarv 





of the U. S. Treasury, atended and ont 
lined the methods by which the corpora- 
tion plans to relieve the situation. 
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Fire Insurance Department 














N. J. Presidents Against 
Advisory Board Plan 


NEW AGENTS’ BILL WITHDRAWN 





Trenton Measure Would Have Dele- 
gated Examining Authority to Others 
Than Departmental People 





The National Board of Fire Under- 
writers and the presidents of some of 
the fire insurance companies are in op- 
position to the advisory board plan of 
examining insurance agents. This de- 
veloped at a meeting in the capitol at 
Trenton on Monday where a number 
of insurance men were gathered for a 
hearing scheduled to take place on 
agency qualification bill No. 65. ' 

Originally, the bill provided for advis- 
ory board examinations and in substi- 
tuted form would have permitted ad- 
visory boards by providing that the 
insurance department delegate examina- 
tion power to any person or persons. 
It carried an application fee of $5 to 
be paid by the applicant and these fees 
were intended to cover the expenses of 
examination. When it was seen that 
this bill would not meet with approval, 
there was talk of substituting the 
agency qualification bill drafted by the 
National Association of Insurance 
Agents, but owing to prevalent condi- 
tions in New Jersey, consensus of 
opinion was that such a bill would not 
be desirable until such a time as all the 
laws affecting agents, solicitors and do- 
mestic companies in New Jersey were 
given due consideration. 

Arnold Rippe, president of the New 
Jersey Association of Insurance Agents, 
thereupon had the examination — bill 
withdrawn and no attempt will be made 
at the present time to substitute the 
agents’ association bill. 

J. H. Doyle, of counsel for the Na- 








ETHICS COMMITTEE 





Colonel Dunham Appoints Men _ to 
Formulate Code for Connecticut; 
Agents and Companies 


In a talk before Connecticut agents 
in New Haven this week Commissioner 
Dunham announced the appointment of 
the following committee to formulate 
a code of ethics for the insurance busi- 
ness in Connecticut: 

From the agency field: Donald G. 
North, president of Connecticut Asso- 
ciation; C. Burgess Fisher and Joseph 
C. Gorton, Hartford; Charles E. Puffer, 
Waterbury; W. L. Hatch, New Britain; 
Dale Butler, Middletown. 

From the company executives: James 
Wyper, Hartford; Charles H. Reming- 
ton, Aetna Life; Col. Frank D. Layton, 
National; William B. Smith, Travelers; 
George M. Lovejoy, Phoenix; Guy E. 
Beardsley, Aetna Fire; Henry W. Gray, 
London & Lancashire. 


heeeesenemeen 


tional Board of Fire Underwriters, was 
present and in conversation expressed 
himself as opposed to the advisory board 
feature as originally drafted. Presi- 
dents of three fire companies were in 
attendance. They were Neal Bassett of 
the Firemen’s; C. W. Bailey of the 
American; and Alec Monroe of the 
Newark. Also present were W. Van 
Winkle, secretary of the Commercial 
Casualty; and a representative of the 
New Jersey Fidelity & Plate Glass. 
From the agents’ association of the 
state came Mr. Rippe and William H. 
Spiegelberg, secretary. 

One of the fire insurance company 
presidents, acting as spokesman for New 
Jersey companies, said to The Eastern 
Underwriter: 

“We consider the present law of the 
state of New Jersey regarding qualifi- 
cation as satisfactory and adequate and, 
therefore, do not see the advisability or 
necessity for any change. In any event, 
we do not believe that the powers of the 
Insurance Department with reference to 
agency qualification should be dele- 
gated to outsiders, especially in such 
a way that an applicant for an agent’s 
or a broker’s license be compelled to 
be examined by those who would be 
his competitors in the business.” 


SUE RECIPROCAL MEMBERS 

In an effort to collect $11,600, the al- 
leged amount of fire loss which has 
never been paid by the Lumber Indus- 
tries Insurance Exchange of Detroit, the 
Tacoma Fir Lumber Company and the 
Puget Sound National Bank have filed 
suit against eighteen Washington lum- 
ber companies, members of the recipro- 
cal. The suit is based upon the ruling 
that each member of a reciprocal is li- 
able severally and individually for the 
unpaid losses of the concern, and was 


filed in the Superior Court at Tacoma, 
Wash. 





HEAD MASS. BROKERS ASS’N 

William F. Macey, of Hinkley & 
Woods is the new president of the In- 
surance Brokers’ Association of Massa- 
chusetts, succeeding H. A. Stevens, who 
resigned recently to become an agent. 
Other officers elected last Friday at the 
special meeting of the executive com- 
mittee include the following: First 
vice-president, Clement Plaquette, Mal- 
den; second vice-president, Miles W. 
Leach, Obrion, Russel & Co.; secretary, 
Lawrence B. Page, Starkweather & 
Shepley; treasurer, George A. Mason, 
of Boston. 





VOTE FOR $20,000,000 CAPITAL 

The annual meeting of the Hartford 
Fire Insurance Company was held last 
week at which time it was voted to 
accept a charter amendment which 
raises the authorized stock limit from 
$8,000,000 to $20,000,000. All the offi- 
cers and members of the board of di- 
rectors were re-elected. 





———— 





J. A. Kelsey, General Agent 


— 











TOKIO 


MARINE AND FIRE 
INSURANCE COMPANY 
LIMITED 


UNITED STATES FIRE BRANCH 


45 JOHN STREET, NEW YORK 


George Z. Day, Asst. Gen. Agent 














CRUM AND FORSTER 
110 WILLIAM STREET—NEW YORK CITY 
REPRESENTING 


The North River Insurance Co. of 
New York 

Richmond Insurance Company of 
New York 

United States Lloyds, 
New York 

New York State Fire Ins. Co. of 
Albany, N. Y. 


Union Fire Insurance Co. of 
Buffalo, New York 


Inc., of 


F. M. Gund, Manager, Western 
Department, Freeport, Illinois 
Hines Brothers, Managers, South- 
ern Department, Atlanta, Georgia 


United States Fire Insurance Co. 
of New York 

British America Assurance Co. of 
Toronto, Canada 

Western Assurance Company of 
Toronto, Canada 

Potomac Insurance Company of 
Washington, D. C. 

United States Underwriters’ Policy 
of New York 


H. Junker, Manager, Pacific Coast 
Dept., San Francisco, California 
Cobb Glass & Co., Managers, North 
Carolina Dept., Durham, North 
Carolina 
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Fire 

Lightning 
Windstorm 
Tornado 

Use and Occupancy 


Wa, E. WOLLAEGER, Presivent 
HERMAN AMBOS, Ass’T. Secy. 


A Sign of Good Protection 





[RSURANCE (Graraey of Mummucce 
Writing: 


FRANK DAMKOEHLER, Sec'y, 


Rents 

Marine 

Sprinkler Leakage 

Riot and Civil Com:notion 
Explosion 





R. E. BRANDENBURG, Treas. 
ROBERT H. MOORE, Ass’T. SEc'y. 





























CHARLES HOYT SMITH 
OR 
MARSHALL & STERLING, INC. 
Poughkeepsie Trust Co. Building 
POUGHKEEPSIE, N. Y. 
Telephone 8271 


We pay Brokers liberal commissions and protect their accounts. 


We furnish insurance Engineering 
Fire and Compensation risks. 


and Prevention Service gratis ea 


We write Fire and allied lines, Compensation, Liability and Autemebiles. 


We represent fifteen of the leading Fire Companies and are General 
Agents for the Globe Indemnity Company. 



































LEWIS & 





GENDAR | 


Incorporated 


NEW YORK CITY 


National Liberty Insurance Co. of America 
Caledonian Insurance Co. 
The Commonwealth Insurance Co. of New York 
London & Scottish Assurance Corp., Ltd. 
United Merchants Insurance Co. 


BROOKLYN AND SUBURBAN 
National Liberty Ins. Co. of America 


N Assurance Co., . 
ee ae Ins. Co. of N. Y. 


London & Scottish Assur. Corp., Led. 


NEW YORK OFFICE 
ONE LIBERTY STREET 
Telephones: John 0068-64-65 








AGENTS 


AGENTS 


pe ree bee & Fad oa 
ee ee oe. of N. A. 
BROOKLYN OFFICE 
198 MONTAGUE STREET 
"Phones: Main 6370-71-72 
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Reciprocal Hearings 
Held in Massachusetts 


PROPONENTS HEARD FIRST 





Life Companies’ Counsel Favor 
changes Doing Business There; 


Opponents Heard Yesterday 


Ex- 


The hearing on the bill to authorize 
reciprocal insurance in Massachusetts, 


held on February 13, 


was devoted to 
arguments in favor of the measure. The 
opposition was heard yesterday. Favor- 


ing the measure were counsels for four 
Massachusetts life insurance companies. 
It has long been a matter of public in- 
formation that the life insurance compa- 
nies of Massachusetts are united in a 
desire to give the reciprocals an oppor- 
tunity of transacting business in the 
Bay State. 

John Barker, vice-president and gen- 
eral counsel of the Berkshire Life, was 
one of He said in part: 

“It is true, as suggested by the chair- 
man of this committee, that Missouri 
and Massachusetts have not been en- 
tirely harmonious on insurance matters 
for the past year or two and the Mass- 
achusetts life companies would like to 
see some basis of permanent peace es- 
tablished under conditions furnishing full 
protection to the citizens of this state. 
Reciprocal insurance exchanges have op- 
erated for many years in the United 
States. These exchanges now do busi- 
ness in thirty-nine states and the Dis- 
trict of Columbia and the proposed bill 
allows them to operate in Massachusetts 
under restrictions requiring the finan- 
cial standards of other fire insurance 
carriers. The proposed bill provides for 
the maintenance of a $200,000 guarantee 
fund and requires the maintenance of 
a reserve calculated on the same basis 
is tor mutual fire companies, 

“The life insurance companies, of 
course, takes the attitude that our Com- 
missioner of Insurance is an expert in 


the speakers. 


Will Discuss Angles of 
Pa. Advisory Boards 


AGENT’S ASSOCIATION 


VIEW 


Sees Danger in Appointment of Gen- 


eral Agents, Special Agents and 
Managers as Examiners 

The Pennsylvania Association of In- 
surance Agents, in its bulletin to mem- 
bers, has this to say of the advisory 
board plans operation in that state: 

“The plan of the Insurance Depart- 
ment to examine applicants for an 
agent’s or broker’s license is a com- 
mendable one, and is apparently in the 
interest of the agents engaged in the 
business as well as the insuring pub- 
lic. 

“One dangerous part of this pro- 
cedure, however, is that a number of 
those who have accepted the appoint- 
ment as examiners are men who are in 
a position of employer. It would seem 
that a general agent, a company man- 
ager, or a special agent should not be 
placed on the examining board. It 1s 
rather a tempting position to occupy 
when a prospect for a license appears 
before them. In fact, before the pros- 


these matters and that his attitude 
should guide them as to the best policy 
for the state. We do not presume to 


outline the details of the bill, but be- 
lieve that a measure can be framed em- 
bodying all reasonable requirements 
which will permit the reciprocal ex- 
changes to operate here with full safe- 
guards for everyone concerned. Busi- 
ness men who are now using this form 
of protection may then secure service 
on the reciprocal exchanges through our 
insurance commissioner and the ques- 
tion of whether this form of insurance 
is adequate or desirable in any partic- 
ular case may safely be left to the 
judgment of our business men.” 





WANTED 


50 United States Fire Ins. Co. 

50 North River Insurance Co. 

50 Bankers & Shippers Ins. Co. 
25 National Liberty Insurance Co. 
10 Globe & Rutgers Insurance Co. 
25 Niagara Insurance Co. 

200 Glens Falls Insurance Co. 

25 Pacific Insurance Co. 

25 Fulton Trust Co. 

25 Preferred Accident Insurance Co. 
20 Springfield Fire & Marine Ins. 


Telephone: John 4000 





INQUIRIES INVITED 


Our weekly quotation list will be sent weekly upon request. 


J. K. RICE, 


NEW YORK 


FOR SALE 


25 Hanover Fire Insurance Co. 
100 Fidelity-Phenix Insurance Co. 
100 Continental Insurance Co. 

200 Westchester Fire Insurance Co. 

50 Franklin Fire Insurance Co. 

200 American Ins. Co. (Newark, N. J.) 

50 Home Insurance Co. 

25 Guaranty Trust Company 
100 National Bank of Commerce 
100 Equitable Trust Co. 

100 Insurance Co. of North America 


JR., & CO. 


36 Wall Street 








pect appears the examiners are sup- 
plied with a list in advance of all those 
who are to appear before them for ex- 
amination. The average casual ob- 
server would be tempted to recommend 
other than those who are in a position 
of employer. There are many solicitors 
who are qualified for this work and 
who would not be interested in the ap- 
pointee other than that he or she has 
acquired sufficient information along the 
line or lines he or she decided to solicit, 
and as the soliciting agent is the one 
who suffers most by the promiscuous 
appointment of these who are unfit, 
they are the men who should have 
something to say in the matter of ex- 
amining those who are to engage in the 
business of insurance. 


“Other phases of this situation will 
be taken up from time to time as occa- 
sion warrants, and any criticism or sug- 
gestions that may be offered will only 
be offered for the good and permanency 
of the Advisory Examining Board. 


N. J. COMMISSION BILL DEAD 

As nothing further has developed con- 
cerning the New Jersey bill for uniform 
commissions throughout the state for all 
fire insurance agents underwriters here 
presume the bill to be dead. Argu- 
ments presented at the hearing last 
week were so overwhelmingly in opposi- 
tion to the measure that there is little 
chance that the committee will report 
i+ cut favorably for consideration. 





NORTHERN ASSURANCE MOVES 
The Northern Assurance has moved 
all its underwriting departments from 55 
John street to its own building at 135 
William street with the exception of the 
local department. The executive, ac- 
counting and certain other departments 
continue to occupy the old quarters. 





STOKES BACK FROM LONDON 

E. C. Stokes, former manager of the 
Royal Exchange Assurance, has _ re- 
turned from London. 





LOYAL TO FRIENDS, AND TO LOYAL AGENTS, LOYAL 





Neal Bassett, President 
John Kay, Vice-Pres. and Treas. 
A. H. Hassinger, Seeretary 
Wells T. Baseett, Secretary 


FIREMEN’S 


INSURANCE CO. 


of Newark, N. J 
Organized 1855 


Statement January 1, 1923 
ASSETS AND LIABILITIES 


Capital ...$2,250,000.00 
Reserve Rein- 
surance Fund 
and Reserve 
for all other 
liabilities .. 9,004,301.01 


Net Surplus 4,436,386.26 


Total ....$15,690,687.21 


Policyholders Surplus, 
$6,686,386.20 








Henry M. Gratz, President 
Neal Bassett, Vice-Pres. 
John Kay, Vice-Pres. and Treas. 
Davis G. Vaughan, Secretary 
A. H. Hassinger, Secretary 
Welle T. Bassett, Secretary 


Girard F. & M. 


INSURANCE CO. 


ef Philadelphia 
Organized 1853 


Statement January 1, 1923 
ASSETS AND LIABILITIES 
Capital ...$1,000,000.00 


Reserve Rein- 
surance Fund 
and Reserve 
for all other 
liabilities ... 2,665,678.50 


Net Surplus 1,110,233.48 


Total .....$4,775,911.98 


Policyholders Surplus, 
$2,110,233.48 

















Neal Bassett, President 
John Kay, Vice-Pres. and Treas. 
John A. Snyder, Secretary 
A. H. Hassinger, Secretary 
Wells T. Bassett, Secretary 


MECHANICS 


INSURANCE CO. 


of Philadelphia 
Organized 1854 
Statement January 1, 1923 
ASSETS AND LIABILITIES 


Capital ...$ 600,000.00 


Reserve Rein- 
surance Fund 
and Reserve 
for all other 
liabilities ... 


Net Surplus 


1,916,251.22 
945,537.10 


Total .....$3,461,788.32 


Policyholders Surplus, 
$1,545,537.10 











H. M. Schmitt, President 
Neal Bassett, Vice-Pres. 
John Kay, Vice-Pres. and Treas. 
Thos. A. Hathaway, 
A. H. Hassinger, Secretary 
Welle T. Bassett, 


National 
Ben Franklin 


FIRE INSURANCE CO. 
of Pittsburgh, Pa. 
Organized 1866 

Statement January 1, 1923 
ASSETS AND LIABILITIES 
Capital ...$1,000,000.00 


Reserve Rein- 
surance "und 
and all other 
liabilities ...._ 1,829,033.00 


Net Surplus 1,452,589.00 


Total As- 
sets ....$3,781,622.00 


Surplus to Policyholders 
$2,452,589.00 














LOYAL TO FRIENDS, AND 


TO LOYAL AGENTS, LOYAL 
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C. R. Street Has Been 
40 Years in Insurance 


HEAD OF FIDELITY - PHENIX 
No Man in Business Has More Friends 
or Has Served It More Loyally; 
His Modesty 


Charles R. Street, president of the Fi- 
delity-Phenix, began his insurance 
career with the old Phenix of Brook- 
lyn, on February 20, 1888—just forty 
years ago. During all that time he has 
given to insurance a faithful service and 
to insurance men a faithful friendship 
which are among the bright annals of 
the business. Undoubtedly, it would be 
dificult to name any man in the fra- 


ternity who has been more helpful or 
whose advice has been more eagerly 





€. RK. STREET 


sought or more cheerfully given, or who 
has set a higher standard of unselfish- 
ness. Blunt, honest, a hater of frills, 
his advice has been good advice, his 
counsel worth the seeking. Out in Chi- 
cago, where he was for so many years 
the popularity of “Charley” Street, was 
everywhere recognized, and he has 
added to his friendships since coming 
here to be president of the Fidelity- 
Phenix. 

To a large list of personal acquain- 
tances Mr. Street has sent a brief let- 
ter based on his forty years in fire in- 
surance and it is characteristic that the 
object of writing the letter was not only 
to mark the anniversary, but to use it 
as an opportunity for expressing his full 
sense of appreciation to those of his 
fellow workers whose co-operation and 
friendship contributed, as he says, “in 
whatever small measure of success I 
have attained,’ and to those outside of 
the organization whose friendships also 
he has cherished. The position he takes 
is an extremely modest one as his suc- 
cess has been large. Fire insurance 
men will agree that he is one of the big 
figures in the business. 

Hearing that an insurance newspaper 
intended to write a longer story about 
him Mr. Street hastened to write to the 
editor this week: 

“There is no objection to printing a 
note that I have been forty years in 
the business, but no flowers—no cele- 
bration — no ‘preliminary obituary,’ 
Please !” 





Special agent Harold E. Murphy, of 
the New Zealand, will, on March 1, be 
transferred from the Pennsylvania terri- 
tory to Massachusetts, Rhode Island 
and Connecticut. He will have the as- 
sistance of George H. Flathman, now 
New England examiner in New York, 
who will have the title of assistant 
special agent. Mr. Murphy is already 
well known in New England. 


Shanghai Firm Gets 
Merchants Fire Assr. 


HAS EIGHT U. S. COMPANIES 


Clement J. Smith, of American Asiatic 
Underwriters, Inc., Leaves New 


York for Orient 


Clement J. Smith, vice-president of 
the American Asiatic Underwriters, Inc., 
Shanghai, and treasurer of the Asia 
Life Insurance Company, leit New York 
for the Orient on Saturday of last week 
and will sail from San Francisco on 
March 4. Mr. Smith arrived in the 
United States November 1 and has vis- 
ited New York, Chicago, Philadelphia, 
Watertown, St. Louis, Boston, Des 
Moines and Washington. While in this 
country he was in conference with 
numerous underwriters and executives. 

Arrangements have been made 
through Mr. Smith for the Merchants 
Fire Assurance to enter China and be 
represented in the American Asiatic 
Underwriters, Inc., office. He also ar- 
ranged with the International Liie of 
St. Louis to have the A. A. U. repre- 
sent that company, issuing its policies 
direct, and taking reinsurance on Chi- 
nese lives from the Asia Life. 

Before leaving New York Mr. Smith 
received a letter from C. V. Starr, 
president of the American Asiatic Un- 
derwriters, Inc., in which he said that 
December was the biggest month the 
agency had had, writing $90,000 in pre- 
nuums. 


Companies Represented 


The American Asiatic Underwriters, 
Inc., is general agent for China and 
Siberia of these seven companies: 

Globe & Rutgers, United States, 
North River, Rossia of America, Ham- 
ilton, Agricultural and State of Pennsyl- 
vania. The office represents no Ameri- 
can casualty companies, none of the 
casualty companies of this country be 
ing either in China or Siberia. 

“Yhere has been no change in the 
political situation in China,” said Mr. 
Smith, “but even if there were it would 
not attect our business. When Ameri- 
cans read stories of political upheavals, 
new presidents and other administra- 
tion changes in China they sometimes 
feel that financial and insurance condi- 
tions will be unsettled, but that is not 
the case. The foreign interests keep 
right on attending to their own busi 
ness and the native statesmen, politicians 
and generals do not interfere, but at- 
tend strictly to their’s. In other words, 
the internal affairs of China do not af- 
fect foreign capital as much as Ameri- 
cans not posted think. ‘The interna- 
tional financiers and statesmen under- 
stand this very well. ‘The bandit situ- 
ation, except in a few isolated cases, 
does not involve foreigners. It is true 
that recently a train load of foreigners 
was kidnapped, but the inside of this 
was a personal grudge against one of the 
passengers, an Italian member of the 
foreign colony who had personally af- 
fronted a general. ‘The rest of the 
people kidnapped were well treated and 
quickly released. ‘They were out of 
luck in being on the same train as the 
Italian and the bandits for their own 
future safety had to take into custody 
everybody on the train in order to ‘get’ 
the particular individual they were 
after. 

“Of interest to foreign capital is the 
report of the taking over of the Guar- 
anty Trust Co.’s Far East corporation 
known as the Asia Banking Corpora- 
tion by the International Banking Cor- 
poration, which is owned by interests 
affiliated with the National City Bank 
of New York.” 

Mr. Smith said he desired Tue Easr- 
ERN UNDERWRITER to express for him his 
thanks for the many courtesies he re- 
ceived in this country from the mem- 
bers of the insurance fraternity. He 
was away from China in all about five 
months. 


W. A. Hebert Secretary 
of Springfield F. & M. 


OTHER PROMOTIONS ARE MADE 


Several Assistant Secretaries Created; 
Regular Officers Are Re-elected 
At Annual Meeting 


At the first annual meeting of stock- 
holders of the Springfield Fire & Ma- 
rine following the death of President 
A. W. Damon all the present officers 
were re-elected and several promotions 
made, the most notable being that of 
William A. Hebert, formerly assistant 
secretary of the company, who has now 
been chosen to fill a newly created of- 
fice of secretary. Edwin H. Hildreth 





WILLIAM A. HEBERT 


is also a secretary who has occupied 
that position for some time. 

Other new officers elected are: As- 
sistant Secretary Alfred E. Mooney, 
formerly special agent; Assistant Sec- 
retary Ralph S. Howe, formerly special 
agent; and Robert W. Crowther, as- 
sistant secretary, formerly manager of 
the service department. The regular of- 
ficers who were re-elected include: 
President George G. Bulkley; Vice- 
President Walter B. Crittenden; Treas- 
urer Francis H. Williams, and Assistant 
Secretaries Carroll L. Garnett, Fred E. 
Steele and F. A. Schlessinger. 

Mr. Hebert was born in Springfield, 
Mass., and received a public school edu- 
cation. He entered the employ of the 
Springfield Fire & Marine as an office 
boy in 1904, and worked in various de- 
partments until April, 1912, when he was 
sent to Pennsylvania as an inspector. 
A few months later he was made a 
special agent for Central Pennsylvania. 
When the Unites States entered the 
World War Mr. Hebert returned to the 
home office to supervise the cancella- 
tion of large foreign contracts. 

Mr. Hebert’s work in this connection 
brought him a promotion to general 
agent on January 1, 1918. On March 
10, of the following year, he was elected 
assistant secretary. 


Careers of Other Officers 


Alfred Mooney, who is promoted 
from special agent to assistant secre- 
tary, has had his headquarters in Phila 
delphia, where he has been a_ special 
agent in the middle department field. 
He joined the Springfield organization 
in 1910. 

Ralph S. Howe, promoted from 
special agent of the Western New Eng- 
land field to assistant secretary, joined 
the company in 1910, having had pre- 
vious experience as the Eastern New 
Kngland special agent for Scottish 
Union and National Insurance Com- 
panies. 

Robert W. Crowther, promoted from 
wranager of the service department to 


assistant secretary, joined the company 
in 1919, after having been with the Fac- 
tory Insurance’ Association, Great 
American Insurance Company and the 
Insurance Company of North America, 
in Chicago. 

The finance committee 
Frederick Harris, 


elected was 
Emerson G. Gaylord 
and John W. B. Brand, who replaces 
James L. Pease. The salary committee 
consists of James L. Pease, Mase S. 
Southworth and Emerson G. Gaylord, 
and the audit committee consists of 
James L. Pease, Frederick Harris, 
Mase S. Southworth and Henry A. 
Field. Mr. Field is a new member. 





GLOBE & RUTGERS FIGURES 


Assets Now Total $52,893,275 and Sur- 
plus to Policyholders Exceeds 
$19,192,000 


Each year the annual statement of the 
Globe & Rutgers is scanned with intense 
interest by those who expect a thrill 
from the figures revealed. The 1923 
statement is no exception to the won- 
derful growth of the company extended 
over a quarter of a century. With as- 
sets now of $52,893,275 and a net surplus 
to policyholders, exclusive of capital, 
of $15,692,715 the Globe & Rutgers 
proves the efficiency, courage, and far- 
sightedness of its officers and manage- 
ment. 

This month, representing the twenty- 
fifth anniversary of the company, a 
review of its growth unfolds astounding 
progress. Starting in 1899 as the amal- 
gamation of two small fire insurance 
companies the Globe & Rutgers had 
then assets totaling only $529,282. To- 
day the assets have increased one hun- 
dred fold, a certainly remarkable 
development. In the quarter century 
under review the net surplus has grown 
from $3,038 to more than $15,500,000, 
notwithstanding that during these years 
$3,000,000 of surplus has been capital- 
ized. The present capital is $3,500,000. 

The unearned premium reserve is now 
$19,763,165 compared with $26,823 twen- 
ty-five years ago. Despite an increase 
of over $1,270,000 in the unearned pre- 
mium reserve the company last year 
gained $1,370,000 in surplus. 

One of the outstanding explanations 
of the Globe & Rutgers’ rapid and 
steady growth is the fearlessness with 
which the company has approached fire 
insurance underwriting. Willingness to 
extend protection upon a most complete 
coverage scale on demand, coupled with 
strict supervision of the class of risks 
accepted, has given the company the 
double advantage of a large income plus 
a low loss ratio. 


TO GET WISCONSIN LICENSES 


Court Restrains Commissioner Smith; 
Orders Licenses Issued Pending De- 
cision on Standard Forms 


The State Supreme Court has granted 
a mandamus against W. Stanley Smith, 
state insurance commissioner, ordering 
him to re-license health and fire insur- 
ance companies which expire on March 
1. Mr. Smith had threatened to refuse 
companies a license unless they made 
their policies conform with the standard 
provisions that he has inaugurated. The 
companies will now be re-licensed pend- 
ing the decision in the Supreme Court 
in the insurance cases. Arguments will 
come at the April term. 

The companies fighting the new pro- 
visions are the Old Line Life, the Fi- 
delity and Casualty of New York, the 
Aetna, the Travelers and the North 
American Accident. 

Attorney Daniel Grady, Portage, has 
been appointed by Gov. Blaine to repre- 
sent Mr. Smith in the impending ac- 
tion. 

Commissioner 


Smith contends that 


none of the companies mentioned fave 
made their policies conform with the 
standard provisions act of 1913 
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ORGANIZED 
1853 





CASH CAPITAL 
$18,000,000 





business the same opportunities exist. 


Insurance. 


Fire Insurance Company. 


Seasonable Selling 


Selling goods in season is the backbone of the merchan- 
dising plans of many classes of retailers. In the fire insurance 


March is a good season to push the sale of Windstorm 


A policy in The Home Insurance Company, New York, 
provides the protection of America’s Largest and Strongest 











NEW YORK 


ELBRIDGE G. SNOW, President 


THE HOME 23335853 








Fire and Lightning, Automobile (Complete cover in Combination | 
Policy), Earthquake, Explosion, Hail, Marine (Inland and : 
Ocean), Parcel Post, Profits and Commissions, Rain, Registered 
Mail, Rents, Rental Values, Riot and Civil Commotion, Sprinkler | 
Leakage, Tourists Baggage, Use and Occupancy, Windstorm. | 





STRENGTH REPUTATION 





SERVICE 
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States Have No Laws 
Forcing Uniformity 


COMMISSIONERS | ~ GIVE VIEWS 


National Amiaiios of Insurance 
Agents Gets Information of Laws on 
Uniform Commissions 


Careful and complete canvassing of 
the insurance departments of the various 
states by the National Association of 
Insurance Agents fails to uncover either 
any widespread sentiment in favor of 
state action with regard to uniform 
commissions or laws that would permit 
obligatory rulings to be issued by insur- 
ance commissioners. It thus seems 
probable that the Chicago plan for na- 
tional uniformity with respect to com- 
missions paid to fire agents will not be 
put into effect generally unless there 
is a radical change in sentiment among 
insurance commissioners themselves and 
drastic amendments to present state 
laws. 

When the bill to legalize and compel 
commission uniformity in New Jersey 
was introduced a couple of weeks ago 
Walter H. Bennett, secretary of the Na- 
tional Association, acted upon a resolu- 
tion passed by the Indiana State Asso- 
ciation, and sought information from 
every insurance commissioner whether 
laws in his state permitted him to order 
uniformity on the basis of the Union 
scale. 

Replies have been received from a 
majority of the commissioners and the 
opinion is almost unanimous that pres- 
ent state statutes do not permit a com- 
missioner to order absolute uniformity. 
Commissioners Howard P. Dunham of 
Connecticut and Joseph Button, of Vir- 
ginia, two of the staunchest advocates 
of national uniformity, did not reply 
with reference to the laws in their re- 
spective states. No letter has yet been 
received from Commissioner Dunham 
and advices from Virginia were that Col. 
3utton was just now too busy with the 
Legislature to take up the question care- 
fully. 


Few States Control Commissions 


Extracts from some of the replies re- 
ceived by the National Association fol- 
low: 

Samuel McCulloch, Pennsylvania: “No 
provision in the laws of Pennsylvania 
which gives the insurance commissioner 
any authority to regulate rates or com- 
missions paid to insurance agents.” 

Harvey L. Cooper, Maryland: “This 
state has no law affecting rates which 
insurance companies must charge and 
commissions which they must pay, and 
we have not yet issued any ruling with 
reference to rates of commission which 
fidelity, surety and casualty companies 
must pay.” 

P. H. Wilbour, Rhode Island: “While 
our laws are not specific in this particu- 
lar, under general provisions, we would 
endeavor to support for the sake of 
uniformity, such provisions as the Na- 
tional Convention of Insurance Com- 
missioners might adopt.” 

New Jersey—The situation there is 
well known. A uniform commission 
bill has been introduced, opposed by 
companies and agents and will probably 
die in committee. 

Wilbur D. Spencer, Maine: “This 
department has no jurisdiction over the 
payment of commissions by insurance 
companies farther than that they may 
not be allowed to the insured, which is 
in. effect a rebate.” 

Lewis A. Irons, deputy commissioner, 
Georgia: “There is no law in this state 
now in force or contemplated giving 
the insurance commissioner the right to 
regulate commissions. We believe such 
a law would interfere with the con- 
tractual rights of companies and_ in- 
dividuals and under the circumstances 
we could not give it our support.” 

Stacey W. Wade, North Carolina: 
“Our law contains no provision that un- 
dertakes to regulate the contractual re- 
lations between a company and _ its 





agents. It seems to be recognized that 
the agents through their state associa- 
tions are in position or should be in po- 
sition to control the matter of com- 
mission both as te rate and uniformity.” 

Harry L. Conn, Ohio: “In Ohio since 
the department has supervision to re- 
view fire rates as lodged with the bu- 
reau, it might be that commissions could 
be considered in arriving at the rate. 
The courts, in any event, have the right 
of review of an order. Unless there is 
less friction in the business, we are all 
going to be projected into the arms of 
the state.” 

John C. Bond, West Virginia: “In- 
surance departments have no right to 
interfere with laws of contract in this 


matter.” That state has no law legaliz- 
ing uniformity. 
John J. McMahan, South Carolina, 


has requested legislation on the matter, 
but has not yet arrived at a decision 
whether laws give him specific right to 
issue ruling. He may make such a rul- 
ing, anyway. 

Michigan, Delaware, New Hampshire, 
Vermont, ‘Tennessee, Louisiana, Ala- 
bama, Kentucky, Florida and Massa- 
chusetts have no laws which allow 
uniformity to be compelled, either ex- 
pressed or implied. In fact, Tennessee 
has a strict anti-compact law which may 
make impossible the carrying out there 
of the Chicago plan. 


BUREAU SUES McMURRAY 
Petition to Enjoin ~~ Commis- 
sioner from Enforcing Commission 


Order Is Filed 


Carrying out their threat not to let 
their fight against the Union scale of 
commissions die with the adoption of 
the plan at Chicago for national uniform 
commissions for fire agents, Western 
Insurance Bureau members are going 
alter Commissioner McMurray of In- 
diana who was the first commissioner 
to order commission uniformity 
throughout a state. Lifty-eight com- 
panies of the Bureau have brought suit 
in a federal court in Indianapolis at- 
tacking the authority of the commis- 
sioner to name rates of commission. 

The case will be heard before District 
Judge A. B. Anderson of the Federal 
Court and two other judges who have 
not been selected. Ired D. Silber, gen- 
eral counsel at Chicago for the Western 
Bureau, prepared the suit. The peti- 
tion charges the commissioner’s ruling 
as being confiscatory and unconstitu- 
tional and asks that he be enjoined 
from cancelling the licenses of com- 
panies failing to comply with his order. 
Leaders in Bureau circles contend that 
their counsel, after an investigation of 
state laws, have found no statutes which 
would permit an insurance commis- 


sioner to regulate maximum commis- 
sions. 


Claims on Japanese Losses 
Are Being Received Here Now 


This last couple of weeks has wit- 
nessed the arrival of a number of claims 
from Japan for losses incurred through 
the great earthquake in September, 
1923. These have been passed by sur- 
veyors and loss adjusters on the scene 
in Japan and remitted to the marine 
underwriters here for settlement. Re- 
garding the extent of these losses, they 
are not as great as was imagined when 
the earliest news of the terrible dis- 
aster was flashed here in the newspapers 
but still sufficiently large to have some 
possible effect on rates in the near 
future. 

Several marine underwriting offices 
report that they escaped the Japanese 
disaster lightly while others are known 
to have paid checks with six figures in 
settlement of their obligations. Albert 
Ullmann, who returned recently from 
his trip to the Pacific Coast told marine 
men on the coast that he believed the 
losses to American underwriters on 
Japanese claims, both import and ex- 
port, would amount to between $3,500,- 
000 and $5,000,000. 


Bureau Calls Off 
Compromise Efforts 


PENDING ACTION OF COURTS 





Informs Union Nothing Would Be Final 
Until Supreme Court Rules on 
Commissioners’ Powers 


With the declared intention of the 
Western Insurance Bureau to take to 
the Supreme Court of the United States 
the question whether insurance com- 
missioners have the power to fix rates 
of commissions paid to local fire agents, 
negotiations between the Union and the 
Bureau for settlement of their troubles 
are off. Attempts on Tuesday of this 
week to bring together the two Western 
organizations at Chicago for a compro- 
mise settlement failed when the execu- 
tive committee of the Bureau did not 
meet the governing committee of the 
Union but instead sent two delegates to 
announce the suspension of negotiations 
pending final court action on the Indiana 
test case, 


Following is the statement issued by 
the Bureau: . 


“Gentlemen: The position of the Western 
Insurance Bureau, as indicated by the resolution 
which has just been read, is that the differences 
between the Union and the Western Insurance 
Pureau, due to the abrogation of the conference 
agreement, are now entirely submerged, because 
ot the greater and far more important question 
which has arisen as to the right of State 
officials to not only regulate commission costs, 
but the right ot private contract. 

“We believe that this question should be 
promptly and definitely settled by the highest 
court in the interests of the public, the local 
agents and the companies, and in this most 
important question the members of the Union 
are just as deeply interested as are the 
members of our organization. 

“If the courts finally decide that the com- 
missioners of insurance are within their rights, 
then there will be no differences between the 
two organizations, If, however, the decision be 
in our favor, then we shall find ourselves in 
the position of being able to discuss, and | 
hope to settle, our differences without the inter- 
ference of State officials.” 


Union Replies to Bureau 


The statement of the Union, given out 
by Secretary E. B. Hatch, follows in 
part: 


“To members: At a joint meeting of the 
governing committee of the Union and_ the 
executive committee of the Bureau, held Febru- 
ary 12, 1924, it was agreed, after a full discussion 
looking toward possibly getting on common 
grounds, that such committees adjourn to meet 
today, Tuesday, the 19th of February. 

“At the meeting on February 12 it was ap- 
parent that there was a wide divergence of 
opinion between Bureau members. One group 
seemed to favor a retention of the present Union 
and Bureau scales of commissions and recog- 
nizing but two classes of agencies, that is, Clear 
Union and Clear Bureau, the present so-called 
mixed agencies to choose the class to which 
they desired to belong. This is the proposal 
which was agreed to between a committee repre- 
senting the Union and a committee—plus their 
two attorneys -representing the Bureau, called 
into conference by Commissioner Wells of 
Minnesota on February 11. Another group of 
Bureau membership was very pronounced in its 
advocacy of a modified scale of commissions 
which should be uniform but not higher in the 
aggregate than the so-called Union scale of 
commissions. 

“Tt was suggested and agreed that data should 
be gathered from which a scale of uniform 
commissions could be derived, such scale to 
produce no higher commission cost than the 
present Union scale. Pursuant to this suggestion 
a sub-committee of one from the Union and one 
from the Bureau was appointed to gather these 
data and to report to a joint meeting of the 
committees today. Considerable in the way of 
research work and gathering statistics was 
accomplished and the results were ready for 
submission. 

“It must be remembered that all along the 
governing committee has expressed its willing 
ness to agree to either of the two plans sug- 
gested above, provided only, that if a_ uniform 
scale of commissions should be arrived at. It 
should not incre ase the present acquisition cost 
of Union companies. 

“Please especially note the verbiage of the 








NICHOLS STARTS OWN OFFICE 

Frederick E. Nichols, 75 Maiden Lane, 
announces that he has taken over the 
entire New York office of the Schlesin- 
ger-Heller Agency, of which he _ is 
manager and will operate it under his 
own name. The office has binding facil- 
ities for fifteen strong companies for all 
classes of fire, automobile and casualty 
business on risks located throughout the 
United States. Two new companies will 
soon join the agency. Mr. Nichols has 
been in insurance for about twenty-five 
years. 


resolution quoted above, which clearly states 
that the Bureau declines to further discuss 
pending questions until present suits are dis- 
posed of and it announces its intention to carry 
the case to the Supreme Court of the United 
States if necessary; therefore further negotia- 
tions are impossible and must of necessity be 
abandoned, 

“From all of the foregoing it will be clearly 
seen that your committee has exhausted every 
reasonable and honorable means to compose the 
differences existing between the Union and 
Bureau, having many times stated its entire 
willingness (a) to modify thé present commis- 
sion scale, or (b) to agree to protect the 
integrity of clear agencies, Bureau or Union, or 
has even gone so far as (c) to agree to recom- 
mend to the Union membership the merger of 
the two organizations under some suitable name. 

“Therefore your attention is specifically di- 
rected to the fact that we are now just where 
we were the day before the armistice, dated 
January 11, was signed.” 


Waite Bliven, manager of the Fire- 
men’s, of Newark, and Ralph Rawlings, 
manager of the Boston, composed the 


committee of two representing the 
Bureau. 





JANISCH UPHOLDS COMPANIES 


Mutual Representative Tells Congress 
Private Insurance Is Cheaper Than 
State Funds 


Expenses of writing workmen’s com- 
pensation insurance are far lower with 
commercial companies than with State 
departments, it was shown by H. J. 
Janisch, who appeared before the House 
Committee in the District of Columbia, 
at Washington, on February 18, to dis- 
cuss the workmen’s compensation legis- 
lation for the District which is now be- 
fore the committee. 

Mr. Janisch, who appeared for the 
mutual companies, refuted statements 
made at previous hearings that the aver- 
age expense allowance for writing 
workmen’s compensation was 30% and 
quoted statistics to show that the aver- 
age expense ratio since 1913 was 4% 
in the case of mutuals, while it cost the 
Oregon State Fund, reputed to be the 
most efficiently administered State 
fund, 8.9%. He pointed out that the 
mutuals also pay taxes and are spend- 
ing large sums in endeavoring to pre- 
vent accidents. 

A tentative agreement has_ been 
reached that the hearings on this leg- 
islation shall conclude about February 
25. Later this week the committee will 
hear employees of insurance companies 
who will protest against being legislated 
out of their jobs, and on February 25, 
time has been promised to F. Robertson 
Jones, manager of the Workmen’s Com- 
pensation Publicity Bureau of New 
York, who will represent a number of 
casualty companies. 





MARINE BILL IN N. J. 

Marine underwriters who are direct- 
ing legislative affairs for the purpose of 
a the business and removing 
tax burdens which now handicap Ameri- 
can underwriters in competition with 
foreign markets intend to introduce in 
Albany within the next few days essen- 
tially the same bill that was before the 
legislature last year and met defeat in 
the closing hours of the session. 

The New Jersey legislature now has 
before it a bill defining marine insur- 
ance exactly as it is defined in the New 
York State statutes according to the 
bill passed last year. There is no op- 
position to the bill in New Jersey and 
it is expected to go through before 
adjournment which is sought soon. 





TO MOVE APRIL 1 


It is rumored along Beaver Street that 
Willcox, Peck & Hughes will close out 
their present offices on April 1 and 
move to the headquarters of Johnson 
& Higgins in conformance with the con- 
solidation arrangement. The Seligman 
3uilding, which Willcox, Peck & 
Hughes have sold, is being cleansed by 
the sandblast method by the new 
owners and the floors now occupied by 
the brokerage concern will be taken 


over by new occupants in the near 
future. 





G. W. McIndoe, marine underwriter 
for Talbot, Bird & Co., has returned to 
his desk after a slight attack of pneu- 
monia. 
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DER-INSURANCE - OVER-INSURANCE - NO INSURANCE 


E is criticized by the 

Company if he over- 
insures, with its attendant 
influence on the Moral 
Hazard, and, after a loss, 
if the assured fails to col- 
lect the over-insurance, he 
is again criticized and 
threatened with the loss of the assured’s business. 

If, after a loss, it develops the property is under- 
insured, he is again subject to criticism by the 
Company, because while only a 50% destruction, 
the under-insurance made 
a 100% loss. Then, 
riding true to form, the 
assured holds him to blame 
for not forcing him to carry 
more insurance. 

When it comes to “No 
Insurance”’ does the Agent 
escape? Let’s see! The Company wonders if the 
Agent is asleep on the job. The Owner meets him 








1. Over-Insurance 
An automobile upon which insurance had been 
carried for three years without sufficient deduction 
for depreciation. When the loss occurred, many cars 
of the same make, with less mileage and in better 
condition could be bought for two-thirds of the 
Insurance. 
2. Under-Insurance 
A dealer in Furniture. A total loss revealed only 
$32,000 insurance on a $94,000 loss. A few days 
after the fire, creditors applied for a receiver. The 
concern would have been in good financial condition 
if it had carried sufficient insurance. (Too bad the 
creditors had not petitioned for a guardian before 
the fire.) 
3. No Insurance 


A factory was about to be moved from a sprink- 
lered building where there were tenants, to an un- 


“OLD AND TRIED” 


INSURANCE 


E. W. WEST, President H. N. DICKINSON, Vice-President 


R. S. BUDDY, C. R. WHITEHEAD, Assistant Secretaries 








COMPANY 
GLENS FALLS, N. Y. 


on the street and says, “‘If you had come down to 
see me when you promised, I would have had 
insurance.” 

“TI never promised to see you. The last talk we 
had you complained that the rates were too high 
and you wouldn’t pay them,”’ says the Agent. 

“You told me you would see what you could 
do and let me know in 
a day or two. I never 
heard from you and be- 
cause you didn’t attend 
to your business, I am 
set back twenty years,” 
says the Owner. 

The Agent is damned if 
he does, and damned if he 
doesn’t. It is, as we have claimed, a profession of 
the highest order. 

Over, Under and No Insurance troubles have 
happened to the rank and file of the readers of this 
page. Here are one week’s incidents as they ac- 
tually occurred: 





sprinklered one, which had been purchased. The 
large policies the companies wrote in the sprinklered 
building could not be transferred to an unsprink- 
lered building on account of their size. The Agent 
did his best to protect the assured. He was informed 
that he would be notified when the concern moved 
and was told what amount of insurance to effect, 
but without giving him notice, the removal took 
place on a Saturday and that night the factory 
burned. The uninsured loss was $75,000. (The 
agent is said to have felt almost as bad as did the 
owner, but what could he do? The owner’s mind and 
agent’s mind “had not met.’’) 


It is a human weakness of nearly every owner to 
say: “I will let you know when to place the insur 
ance.’”’ Then, in the hurry and rush of business, he 
proceeds to forget all about it. 


SINCE 1849 





F, M. SMALLEY, F. L. COWLES, H. W. KNIGHT, J. A. MAVON, Secretaries 
R. C. CARTER, Treasurer 
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Mr. and Mrs. Eastwood 
Run Up-State Agency 


WHY THEY FORMED FIRM 





Husband Was Ill and Competitor Said 
Wife Had No Right to Sell 


Insurance 





It is rather unusual for an insurance 
agency to be run by a man and his wife 
and a successful agency of this type, J. 
H. & J. E. Eastwood, is being conducted 
in Manlius, N. Y. Mr. Eastwood was 
asked by The Eastern Underwriter if 
he would tell how his firm was formed 
and all about it. This is the letter he 
sent to The Eastern Underwriter : 

“You want a few facts about our 
office. Well, I suppose our experience 
is similar to thousands of others. In 
1913, E. Lester Webster came to town 
looking for an agent for the Firemen’s 
Fund. He talked to me, but I didn’t 
know a thing about insurance and told 
him so. But Mr. Webster is an artist 
and painted such a beautiful picture 
that I agreed to try it out. I picked up 
some business and learned a lot. I then 
took on the Massachusetts Bonding & 
Insurance and learned some more. In 
1919, I bought an agency having the 
Home of New York and that gave me 
some more business. 

“In 1920, I was taken sick. My wife 
looked after things. Another agent 
here (a friend of mine), circulated the 
report that Mrs. Eastwood had no right 
to help me while I was out of commis- 
sion. We lost some business by that 
rumor and at once made out an applica- 
tion to the Insurance Department for a 
certificate to form a partnership. Since 
that time we have done business under 
the name of J. H. and J. E. Eastwood. 

“My partner looks after the outside 
work, such as going out in the country 
a few miles and measuring up farm 
buildings, making diagrams of same, etc. 
She is a better agent than I am. 

“We have done some automobile 
business, but this year the rates are up 
in the air so that it is going to be a 
bad year. Auto owners are going to 
jump at anything cheap rather than pay 
the raise. 

“We also have the Globe Indemnity 
Company and do business through the 
Syracuse office. 

“We are just a little country office, 
ten miles from Syracuse, on the state 
road and trolley.” 





American of Newark Assets 
Are Now Nearly $21,000,000 
The American of Newark now has 
assets of $20,912,008 and a net surplus, 
in addition to capital stock of $3,000,000, 
amounting to $3,782,635, according to the 
seventy-eighth annual statement as of 
December 31, 1923. Following is a 

statement of assets and liabilities: 





Assets 

U.S. Gaew't Bonds c.cccicc. $ 6,875,600.00 

Railway, Municipal and 
ONG BOWES cccccsccvnes 4,634,900.00 
Railroad and other Stocks.. 3,721,480.00 
Bonds and Mortgages ..... 986,220.00 
PUR AL GUAM ods nso se xorerniee's 512,100.00 

Cash in Banks, Trust Com- 
panies and Office ........ 1,620,029.55 

Interest and Rents due and 
BOCENOO -occxicecsceateces ss 158,558.36 

Premiums and Re-Insurance 
in course of collection.... 2,403,120.00 
$20,912,007.91 

Liabilities 

Unearned Premiums ...... $11,764,586,24 
Unadjusted Losses ........ 1,598,204.82 


Other Liabilities .......... 466,581.79 


$13,829,372.85 





_The Bradshaw agency of Jamestown, 
\. Y.. recently ran a full page adver- 
Usement in the “Jamestown Morning 
ost” in the form of a calendar giving 
changes of the moon, sunrises and sun- 


sets and other astronomical informa- 
tion, 

















The Interesting Idea 
About 


Insurance Salesmanship 


The true mission of Insurance Men is 
to sell Protective Service that sets 
mankind free from the ravages of fate 
—and to enjoy the selling of it. 

The splendid task of lightening mod- 
ern business responsibility contributes 
beneficiently to progress, and so in- 
surance becomes a great economic fac- 
tor, important to the individual, the 
group, the nation. 

The recognition of its great demand 
places the enthusiastic agent repre- 
senting standard companies in favor 
with the public. 


NORWICH UNION 


FIRE INSURANCE SOCIETY, LTD. 
75 Maiden Lane, New York 


Hart Darlington, Manager 
J. F. Van Riper, Branch Secretary 


EAGLE FIRE COMPANY 


of New York 


Incorporated 1806 





Hart Darlington, President 


J. F. Van Riper, Secretary 
75 Maiden Lane, New York 


The Oldest New York Insurance Company 


NORWICH UNION 


INDEMNITY COMPANY 
75 Maiden Lane, New York 


W. G. Falconer, President 
E. B, Thistle, Vice-Pres, & Secretary 
H, P. Jackson, Vice-President 





Fire, Tornado, Automobile, Sprinkler Leakage, Explosion, 
Rent, Use and Occupancy, Tourist Baggage, Riot and Civil 
Commotion, Liability, Burglary, Workmen’s Compensa- 
tion, Accident and Health, Golfers, Plate Glass. 
The Agent Who Seeks to Give Good Service 
Must Himself be Well Served 


COMPANIES 














Northwestern National 
Sues Eighteen Agents 


ALSO TWO PAPERS ON COAST 


Action Grows Out of Circulation of 
Stories Relative To Berkeley, 
(Cal.), Losses 


Eighteen insurance agents of Marys- 
ville, Cal, have been sued for $200,000 
by the Northwestern National Fire of 
Milwaukee, which charges that it was 
libeled by the agents when the latter 
circulated a story of the company’s 
treatment of Berkeley, Cal. loss claim- 
ants. According to the complaint, the 
alleged offense was committed when the 
agents reproduced a story contained in 
the “Underwriter’s Report” which des- 
cribed the efforts of the Berkeley Cham- 
ber of Commerce to compel the insur- 
ance company to settle its conflagration 
losses without delay or quibbling. 

This story was subsequently published 
as an advertisement in two Marysville 
daily papers and for this action the com- 
pany now seeks $200,000 damages. 

In addition to the eighteen agents 
named, the Northwestern National Fire 
has sued the two Marysville daily news- 
papers which accepted and printed the 
copy said to have been furnished by the 
agents. The “Marysville Appeal” is 
sued for $100,000, while a similar sum is 
demanded of the “Marysville Demo- 
crat.” All of the suits have been filed 
in the United States Court at San Fran- 
cisco. The “Underwriter’s Report” says: 

“Filing of the libel suits against the 
Marysville agents and newspapers is 
the third action of a similar nature tak- 
en by the Northwestern National since 
the Berkeley conflagration. The first 
suit entered was one against the “Un- 
derwriters’ Report” in which $300,000 
was sought for alleged libel and one for 
$200,000 filed against the officers of the 
Berkeley Chamber of Commerce. None 
of the actions has come up for trial.” 


VETERAN EDITOR DIES 


Robert Franklin Ross Was Editor of 
“The Expositor” of Newark 
For Years 

Robert Franklin Ross, for years prom- 
inent in insurance and financial journal- 
ism in New Jersey, and for a long time 
editor of “The Expositor,” published in 
Newark, and more recently editor of 
“Reminiscence,” died in Chatham, N. J., 
on Friday evening of last week. His 
son, E. P. R. Ross, who was associated 
for some time with R. F. Ross in the 
publication of “The Expositor,” became 
editor of “The Journal of Insurance and 
linancial Statistics,” now published in 
Newark. 

Mr. Ross was a prominent figure in 
the days when the success of an insur- 
ance paper depended largely on the per- 
sonality ot the editor and his ability 
to write. He knew most of the promin- 
ent figures in the insurance business 
and his biographical sxetches of these 
executives, especially upon the occasion 
of their birthdays, were read and en- 
joyed by many. 

In his later venture “Reminiscense,” 
he talked of the old days, running ob- 
servations in sketchy fashion of import- 
art insuratce events with which he had 
been familiar or in which he had been 
an actor. He was also the publisher of 
the “Financial Cyclopedia of the State 
of New Jersey.” 

Fur several years Mr. Ross had not 
been in good health 


Baum, Shapiro & Rab, of New York 
City, have been incorporated to carry 
on an insurance brokerage business. C. 
M. Baum, I. A. Rabinow and Samuel 
Shapiro are the members of the con- 
cern, 











THE EASTERN UNDERWRITER 








| 











February 22, 1924 





hes ‘ ee ee a oe SP ee ayy? 


Way 
4 
Z 

J 


Ohio Farmers Insurance Company 


CFO, in the name of this Company, means much to buyers 

and sellers of insurance. In fact, insurance men throughout 
the East invariably speak of it as the “Ohio”. The “Ohio” is 
descriptive in that this Company is now, and for decades has been 


known as “Ohio’s Largest Fire Insurance Companu’”. 
8 pany 


Ohio means more than that. It means that this Company 
has been chartered by the great state that gave McKinley and 
Harding to our country—both of them martyr presidents. It 
means that it operates under the supervision of a government 
chosen by a thoroughly American citizenry—descendants of the 
New England patriots who colonized the Western Reserve, and 


of the Revolutionary heroes who settled at Marietta and along 
the Ohio River. 


Just as Ohio has given statesmen and soldiers to the nation, 
so it has given the Ohio Farmers Insurance Company to the 
people of the whole United States. The Company is national in 


extent and national in. thinking. 


In this Ohio Company circumstances have combined the 
conservatism of the East with the progressiveness of the West so 


that it is not only national in thinking but also rational in thinking. 


OHIO FARMERS 
INSURANCE CO. 


ORGANIZED 1848 LEROY, OHIO 


AMERICA FOR AMERICAN INSURANCE 
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Insurance Hearings in Albany 
(Continued from page 1) 


ments to the bills regularly set down for 
hearing. Assembly Bill No. 134, objected 
to by the marine people, jewelers, bankers 
and the Merchants Association, will be 
amended by striking out the word “ad- 
juster” on the second page making the bill 
read “The term ‘agent’, in this chapter 
shall include an acknowledged agent (the 
new word adjuster being omitted) or 
surveyor, or any other person who shall 
in any manner aid in transacting the in- 
surance business of any insurance cor- 
poration or other insurer, etc.” It is also 
proposed to add a clause to the effect that 
the term agent shall also include an ad- 
juster who shall in any manner adjust 
for or on behalf of any insurance cor- 
poration or other insurer which is not 
authorized to transact business in this state, 
but stich adjuster may adjust claims or 
general losses under hull, freight or cargo 
insurance policies. 

A further amendment to the bill would 
permit an attorney to perform legal services 
for a non-admitted company and not be 
included in the term agent. 

The hearing on this measure developed 
a reiteration of the position taken at a 
previous hearing by Morris L. Ernst, 
representing the Jewelers’ Association and 
the Merchants’ Association, who opposed 
any effort to curb the non-admitted com- 
panies unless and until the state would let 
down the bars so that state companies 
could write all forms of coverage, and 
the domestic companies had actually put 
their policies on the market. In this posi- 
tion he was backed by Edward J. Gallien, 
secretary of the New York State Bankers 
Association and by Mr. J. N. Luttrell, 
representing Toplis and Harding, Ad- 
justers. 

Frederick C. Tanner, appearing for him- 
self as a lawyer, opposed any amendment 
to the bill which would place the attorney 
appearing for the insurance carrier in a 
wrongful position and would simplify the 
wording of the amendment by providing 








at the end that “this section shall not 
apply to attorneys authorized to practice 
law in the state of New York acting in 
a professional capacity.” 

The old controversial question of the 
willingness of Lloyds to enter the state 
and conform to its laws was taken up 
with the renewed assertion of the super- 
intendent of insurance that he has been 
trying for years to get the Lloyds to come 
in and conform to New York State laws 
without success. 

In connection with the discussion of the 
prohibition of adjusting claims for loss 
obtained by an American policy holder 
from a non-admitted foreign company in 
this state a very interesting circumstance 
was brought out by Mr. Lutrell, of Toplis 
& Harding, who stated that one of the 
largest losses he ever settled was that of 
an American policy holder on a loss which 
occurred abroad on a risk which could 
not have been covered in this country. The 
American Tobacco Company had insured 
their tobacco fields in Smyrna against the 
hazard of invasion and during the World 
War, had suffered a loss of $400,000. All 
of the papers in the case were brought 
to New York City and an adjustment of 
the loss had there. 

It is entirely probable that Assembly Bill 
134 will be amended to conform with the 
ideas of the department and brought out 
for passage. 

The department proposes to amend No. 
166 by permitting a broker licensed under 
the provisions of this section to place in- 
surance in another state with companies 
not authorized to do business in this state 
provided that they are authorized to do 
business in such other state. Objection 
was raised to this proposed amendment on 
the ground it would interfere with the 
placing of insurance upon lumber camps 
in the southern states. 

No opposition developed to Assembly 
Print No. 667 which seeks to stop the 
splitting of commissions with irresponsible 


brokers who are not entitled to receive 
the same. The superintendent stated that 
the practice is growing of appointing a 
broker in the office of a large factory or 
mercantile establishment and through him 
rebate commissions to the insured and that 
this situation is daily growing more acute 
to the injury of the legitimate underwriter 
and agent. 

Assembly Print No. 496 relating to the 
method of computing reserves of casualty 
and surety insurance corporations met with 
no opposition. 

This is the second hearing held this year 
at which the department has had ready 
amendments to the bills under discussion 
not yet embodied in the printed copies of 
the measures themselves. It would seem 
to be a much more satisfactory method 
to have the bills which are up for hearing 
printed in their form with the last ideas 
therein contained rather than to ask those 
who come to Albany to discuss the bills 
to consider the bill as introduced, plus a 
typewritten amendment proposed by the 
department and which they have not had 
the opportunity to consider. 





TAXICAB LAW UPHELD 


The United States Supreme Court has 
upheld the constitutionality of the New 
York State law compelling taxicab own- 
ers and drivers in New York, Rochester 
and Buffalo to carry either a_ liability 
policy for $2,500 or be bonded for a like 
amount to protect judgments for parties 
injured by the automobiles. This case 
has been carried through all the state 
courts and upheld there. With the de- 
cision of the highest court in the country 
upholding the law it seems probable that 
successful efforts will now be made to 
enforce the law. 





Frank Roberson, assistant general 
counsel of the National Board of Fire 
Underwriters, spoke Wednesday on 
“Automobile Certificate of Title Laws” 
before the Automobile Underwriters’ 
Club. 


“STRONG AS THE STRONGEST’”’ 


THE NORTHERN 


ASSURANCE COMPANY 


LIMITED OF LONDON 


EXECUTIVE OFFICE AND 


LOCAL DEPARTMENT 


55 John Street, New York 


A. G. MARTIN, Manager 


J. V. LANE, Ass’t Mer. 


C ONSIDERING the benefits of the system of Insurance, and the fact that 

even the most careful are exposed to risks over which they can have no 
control, it is astonishing that any person should hesitate to incur the small 
outlay necessary to secure the protection afforded by a Policy of Insurance; 
and yet the records of losses that occur prove that either from sheer care- 


lessness or false ideas of economy a large proportion of the insurable 
property of the country is still uninsured. 


AGENCY DEPARTMENTS 
Northern Assurance Building, 
135 William Street, New York 


C. W. COOPER, Ass’t Mgr. 


J. D. ERSKINE, Gen. Agent 
WILLIAM H. McGEE & CO., INC., MARINE UNDERWRITERS, U. S. A., 15 William Street, New York 





TO WRITE RAIN 





Latest Coverage of Automobile Insur- 
ance Co.; Dr. Andrew H. Palmer 
Joins Company 


In accordance with its plan to begin 
writing rain insurance in the near future, 
the weather and crop insurance division 
of the Automobile Insurance Company, 
one of the Atna Affiliated companies, 
announce that it has obtained the 
services of Dr. Andrew H. Palmer, a 
climatological expert of San Francisco, 
Cal., who will work under the general 
supervision of V. N. Valgren, manager 
of the weather and crop insurance 
department. 

For the past ten years Dr. Palmer has 
been in charge of the climatological 
division, California section, of the United 
States Weather Bureau, stationed at San 
Francisco. He is a graduate of the Uni- 
versity of Minnesota, holds a Mater’s 
degree from Harvard, where he spent 
four years in post-graduate work, and 
has the degree of Doctor of Philosphy 
from Santa Clara University, California. 
He is the author of more than sixty 
papers on scientific subjects, and has 
written a text book on the subject of 
water power and hydroelectric energy. 





W. H. SMITH DIES 

William H. Smith, well-known insur- 
ance man in Boston, died February 17 in 
Boston. He was seventy years of age. 
Mr. Smith was formerly assistant man- 
ager of the New England department of 
the Insurance Company of North Amer- 
ica at Hartford. 





WILLCOX SELLS INTEREST 
The Willcox minority interests in the 
fire brokerage firm of Willcox & Crosby, 
Inc., formerly Willcox, Peck, Brown & 
Crosby, have been acquired by Messrs. 
Crosby, Thayer and Brown who will 
continue the organization under the 

name of Brown, Crosby & Co., Inc. 


























THE EASTERN UNDERWRITER February 22, 1924 












REALTORS 
Bhone: Flushing 2699 


































A Seal of Certainty 
on an 
Insurance Policy 





Hartford Fire Insurance Company, 


Attention: 


Gentlemen: 


"Collection letter” shown on page 286 of the "Harte 
ford Agent" for June, and it certainly brought 


"amazing results". 


and Mr. Roswell Phillips for your courtesy in bringe 
ing this letter before them. 





NOTARY PUBLIC 


MURRAY & MILLER Fire, Plate Glass, Accident, 


Burglary, Liability, 
REALESTATE INSURANCE MORTGAGES Tornado and 


Automobile Inau > 
24th Street and Broadway l¢ Insurance 


(Broadway Station) 


FLUSHING, N. Y, 


June 29, 1923 


"Ewe letter was not written 
for publication. It was taken 
from the files of the Advertising 
Department of the Hartford Fire 
Insurance Company, and is re- 
produced through the courtesy of 
Murray & Miller. 


Hartford, Connecticut. 






Advertising Department. 





It will interest you to know that we used the 


We know sll the Hartford Agents will thank you 


Thanking you, we are 
Yours very truly, 
MURRAY & MILLER 


N the above letter this Hartford Agency refers to an article entitled 
“A Collection Letter That Brought Amazing Results.” This appeared 
in “The Hartford Agent”—the publication that is issued monthly for 
agents of the Hartford Fire Insurance Company,.the Hartford Accident 
and Indemnity Company and the Hartford Live Stock Insurance 
Compariy. | 


The Hartford is constantly striving to offer practical assistance to its 


representatives in the field, and this letter is evidence of the success of 
one form of Hartford cooperation. 


HARTFORD FIRE INSURANCE COMPANY 


HARTFORD, CONNECTICUT 

























| 























February 22, 1924 





THE EASTERN 


UNDERWRITER 


23 





Says Big Town Agents 
Earn All They Get 


NAULTY’S TALK IN TRENTON 





Compares Remuneration and Service 
with that in Smaller Places; No 
Agent Getting Rich 





At the hearing last week in Trenton 
before the Senate Committee on Bank- 
ing and Insurance relative to Senate 
Bill 132, introduced for the purpose of 
equalizing commissions in the | state, 
William S. Naulty, vice-president of the 
Joseph M. Byrne Company, Newark 
and Jersey City, took the position that 
he did not believe in state regulation of 
insurance commissions. As one of the 
leading agents in the East, Mr. Naulty’s 
views are of more than ordinary inter- 
est. 

In brief his attitude was that as busi- 
ness conditions and cost of acquiring 
and handling insurance vary in different 
parts of the state, it would be manifestly 
unfair for the state to decree that an 
agent should have a stipuated compen- 
sation for each class of insurance he 
writes until all insurance agencies are 
on a parity as to expenses and compe- 
tition. The competition in Newark and 
Jersey City is particularly keen and the 
expenses in these cities are much 
greater than in other cities of the state. 
4,000 Agents 


and Brokers in Two 


Counties 


Mr. Naulty’s remarks in part follow: 

“Outside of the cities I have named 
each insurance company, or its annex 
underwriters, is represented by a sole 
agent. The business is acquired directly 
from the assured and the commissions 
paid to the agent do not have to be 
shared with anyone. 

“In Essex and Hudson counties there 
are more than four thousand agents and 
brokers, some companies having as 
many as eighty-eight individual agents 
and an insurance agent, in the majority 
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of applications for insurance, is required 
to pay a commission to another agent 
or broker to write the business. In 
Newark there are over four hundred 
building and loan associations control- 
ling a vast amount of dwelling insur- 
ance. These associations as a rule re- 
quire the insurance on property to pro- 
tect their mortgage loans, to be placed 
by one of their officers who holds a 
state insurance brokers’ license and de- 
mands a commission. 


Expenses 


“Now in the matter of expenses of a 
large city agency it will be recognized 
that office rent and clerical help is much 
higher than in smaller cities, towns and 
rural offices. Our office with over fifty 
employees has to pay its solicitors sixty 
dollars per week and its insurance engi- 
neers more than that figure. Book- 
keepers, $50; stenographers, $20 to $40; 
junior clerks, $20 to $30, and office boy, 
$14. We even have to employ a col- 
lector personally to collect premiums. 
Our rent is over $7,500. The assessment 
on our realty is 100%, and our tax rate 
S29 

“Assuming that we were doing an 
agency business derived solely from 
brokers, as New York City agents do, 
we would not be able to continue busi- 
ness. 

“Our compensation as agents is 10% 
over what we pay the broker. On a 
premium income of over a million dol- 
lars our expenses to premiums in 1902 


were 11% and in 1923 94%. The re- 
duction in expenses last year was caused 
by the large increase of direct business 
from assureds. 

“A city agent like ours is a factor in 
fire prevention. We employ an engi- 
neer whose sole duty is to reduce the 
fire hazard by altering defective build- 
ing construction and suggesting im- 
provements to cut down fire waste. 

“Another item that rural agents over- 
look is that in addition to its smaller ex- 
penses and lack of brokers’ competition, 
is the increased premiums they receive 
from writing insurance due to higher 
rates. 

“In Newark and Jersey City (class A 
and B Towns) the cost of $10,000 in- 
surance for one year on a mercantile 
building minimum rate is $30. The 
agent receives 25% commission or $7.50; 
in Class FE towns the premium is $56; 
the agents commission 20% or $11.20. 
On public buildings such as_ hospitals, 
homes, libraries, fire houses and water 
works the city premium is likewise $30 
and commission $7.50, but in the smaller 
towns the premium is $34 and the com 
mission 1s $8.50 to agents. 

“In other words the city agent for a 
like amount of work on the class of 
risks cited receives less commission than 
the agents in the smaller towns. 

“Even on dwellings, which form the 
bulk by number of insured properties, a 
Newark agent on a $10,000 policy for 
one year on a brick house receives only 
$3.60 commission and has to give $2.40 


of that to a broker in the majority of 
cases and the class E agent secures 
$3.50 commission which he retains. 

“So, until the costs of acquiring in- 
surance are uniform throughout the 
state (and by costs I mean identical 
office rent, similar salaries, the same 
local taxes, advertising, sole agency rep- 
resentation for a company and no brok- 
erages), I believe it would be unwise 
and unfair to the large city agents, 
where the bulk of the $25,000,000 fire 
premiums of the state come from, to 
have their present compensation altered. 
No one has made a fortune out of in- 
surance in Newark and Jersey City. We 
haven’t the opportunity, as a rule, of 
having a real estate branch or a legal 
department or a banking office or an 
avency for many lines of merchandise. 
We have to devote our entire time and 
attention to our business in order to live 
and live up to the motto of our agency: 
‘Serving the Public Since 1886.’” 

J. L. WINDSOR KILLED 

Special Agent Joseph L. Windsor of 
the Glens Falls was killed February 2 
near Anderson, Indiana, along with sev- 
eral other persons in a serious trolley 
collision. Mr. Windsor’s headquarters 
were in Indianapolis. He was born at 
Marionx, Towa, in 1861, was graduated 
from the Massachusetts Agricultural 
College in 1882 and went into insurance 
In 1898 Mr. Windsor entered the ser- 
vice of the Glens Falls as special agent 
for Chicago and Cook County, and was 
assigned to Indiana in December, 1904. 
The Glens Falls has sent out appropri- 


ate cards announcing Mr. Windsor’s 
death, containing a personal tribute 
from President FE. W. West. 

C. R. Hudgins, formerly — special 


agent for Virginia and North Carolina 
for the Northwestern National Fire 
with headquarters at Norfolk, has been 
appointed special agent for the Stark- 
weather & Shepley group of companies 
for the same territory. 
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CHARLES FRANCIS ADAMS 
SAMUEL APPLETON 
CHARLES L. EDGAR 


U. S. Government Bonds.................. $ 588,770.00 Reserve for Unearned Premiums........... $ 796,433.76 

State, County and Municipal Bonds........ 1,921,060.00 a 125,241.53 

oe ccc wns cnet aeencnewases 111,000.00 Reserve for all Other Claims.............. 75,700.00 

Miscellaneous Bonds...................... 95,250.00 RS $1,000,000.00 

Accrued Interest...................cceeeee 27,492.92 ae! | a oe 963,778.50 

Cash in Bank and Office.................. 95,133.32 ———___—— 

Premiums in Course of Collection.......... 122,447.55 Surplus to Policy Holders................. $1,963,778.50 
pf yy Se $2,961,153.79 $2,961,153.79 

DIRECTORS 


HENRY M. ROGERS 
H. BELDEN SLY 
JOHN B. THOMAS 


POLICIES ISSUED TO COVER—Fire—Lightning— Tornado— W indstorm— Explosion—Rents— 
Automobile—Commissions— Leasehold—Sprinkler Leakage—Use and Occupancy—Profits—Riot 
and Civil Commotion. 
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The American 
INSURANCE COMPANY 


Western Dept. 
ROCKFORD, ILL. 


“The American had a remarkable year in 
1923. It increased tts net premium income 
$2,619,715.81—approximately 30 percent—bring- 
ing the net premiums up to $12,387,786.41. The 
capital was increased $500,000.00 and the assets 
$1,875,264.42. The result of putting on so much 
new business was to reduce the net surplus 
from $4,266,829.00 to $3,782,635.06.”—Journal 


of Commerce. 


$ 3,000,000.00 
13,829,372.85 
300,000.00 
3,782,635.06 


$20,912,007.91 





$ 6,875,600.00 
4,634,900.00 
3,721,480.00 
986,220.00 
512,100.00 
1,620,029.55 
158,558.36 
2,403,120.00 


$20,912,007.91 





$11,764,586.24 
1,598,204.82 
466,581.79 


$13,829,372.85 





Home Office 
NEWARK, N. J. 
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. e So ? 
Fire Queries Made both Messrs. Hodson and O’Connor —EE 
2 having a wide acquaintance. Mr. Hod- 
E. S. Lott Cut Down List son's ‘affiliations on the street were Chartered 1811 
largely with agents and brokers. ; 
FOUND HE WAS SNOWED UNDER He had been with the old Empire 
State Surety, the New York office of 
Believes That He Is Reasonably Occu- the | Aetna Life and Affiliated Com- 
ied A ‘ c Ity Questi k panies, and with the Metropolitan office 
pl nswering Vasualty = Ions; of the Fidelity & Casualty. His cheer- 
Wrote 900 Letters Friday ful personality and ebullient spirits made FIRE INSURANCE COM PA NY 
——- him very much liked. 
It develops that the real reason why Funeral services on Sunday at St. 
Edson S. Lott, president of the United James Methodist Episcopal Church, Newark, N. de 
States Casualty Company, has decided Lynbrook, L. I., were attended by a_ jj 
to cut down his mailing list is not be- large number of insurance men. 
cause he feels that he can no longer Mr. O’Connor had been manager of ASSETS 
accomplish the herculean task of the automobile department of the Cale- 
answering his casualty insurance mail, donian since 1917. His early career was $4,237,718 
but because he feels that he has been’ with the Aetna Life and the National 
devoting too much time to acting the at Hartford. His death was genuinely SURPLUS TO POLICY HOLDERS 
part ot information-disseminator for regretted. 
fire insurance agents. He will continue Mr. Hodson and Mr. O'Connor were $1,520,346 
to answer fire insurance questions when in an automobile being driven by the 
they come from agents of the United latter at Berk Avenue and Bronx Park- ” fe 
States Casualty Company, but the other way, East, when the car went over a A Company With a Continuous and 
people asking these questions will find — wall, dropped forty feet, turning upside i 
him unresponsive. A friend of Mr. down. Both were instantly killed. Unblemish d Ce ury 
Lott’s said this week: e Record of Over a nt 
“At the start Mr. Lott did not intend eS de. 
to butt in on fire insurance matters at CAROLINA INCREASES CAPITAL W Ww 
all except incidentally, but as most The Carolina ee Company, of Agents anted here Not Represented 
casualty agents also sell fire insurance wy ilmington, N. C., will increase its 
these, ene began to pop. uP- capital from $50, 000 to $500,000 and add A, R. MONROE, President T. L. FARQUHAR, Vice-President & Secretary 
Starting with a few it got to be like a $459,000 to the surplus. The Carolina 
snowball and soon they took on a lot was recently purchased by the Home. 
of ramifications. Many of these ques- 
tions could .have been answered by the a : 
agent taking a little time to look up —— —— a sesame en ee ore saeiiiaicaieat scieiaeiineamamt aids ns 
the answers in the charts or other ret- 


erence places. Almost before he knew 
it Mr. Lott found himself pressed to 
answer questions which should have 


gone by rights to a lawyer, and he has 
even paid money out of his pocket to 
obtain a legal opinion from an insurance 
lawyer in order to forward the infor- 
mation to an agent. This was going 
quite far afield and was even rendered 
more trying by the fact that the 
answers were often taken for granted, 
as a service which was due although 
Mr. Lott had no obligation of any kind 
to answer such queries, and frequently 
the answers were not even acknowl- 
edged. 

“So, Mr. Lott decided to call a halt 
and he feels, rightly in my opinion, that 
the fire insurance questions of the 
agents who do not represent the 
United States Casualty should go to 
the National Board of Fire Under- 
writers, the National Association of In- 
surance Agents or to the companies 
which are represented in the agent’s 
office. This is a correct attitude as Mr. 
Lott is a casualty insurance president 
and has no direct dealings with fire in- 
surance.” 

Signed 900 Letters in a Day 


How Mr, Lott has been able 
so many letters has been one of the 
mysteries of the business. For in- 
stance, he signed 900 letters on Friday 
of last week. In one of the new shows 
on. Broadway a downtown New York 
captain of industry is shown on the 
Stage dictating to two stenographers 
and into a Dictaphone at the same 
time. Mr. Lott can beat that as he has 
dictated or handed matter to write to 
as many as seven stenographers on a 
Saturday afternoon. Undoubtedly, the 
President of the United States Casualty 
does not be slong to the golf army. 

‘Incidentally, in response to his letter 
of February 9th about cutting down his 
mail list, Mr. Lott has already received 
almost a freight car full of letters from 
iNsurance people—even including execu- 
tives of other companies and fire insur- 
ance associations, asking him to keep 
their names on. 


to write 





KILLED IN AUTO ACCIDENT 


Deaths of Alfred J. Hodson and Rod- 
erick O’Connor Causes Widespread 


Regret 
The deaths in an automobile accident 
of Alfred J. Hodson, manager of the 


New York office of the Sun Indemnity, 
and Roderick. O’Connor, manager of 
the automobile department of the 


United States branch of the Caledonian, 
Were a shock to the insurance fraternity, 


' 


by fire. 


charges 
pension 


FIRE 


NEW YORK 

















Sell Use and Occupancy 


While fire insurance will 
overlook 
business loss following temporary suspension of operations caused 


These losses may be covered by Business Interruption Indemnity, 
commonly termed Use and Occupancy Insurance, which covers 
actual loss of net profits on business prevented and for such fixed 


items as taxes, wages and salaries, interest, insurance premiums, 
and contracts. 


There is a ready market among manufacturers, wholesale dis- 
tributors 


tunity of output and a steady clientele. 


Sell U & O in your town 


AMERICAN EAGLE 


EIGHTY MAIDEN LANE, NEW YORK.N.Y. 


HENRY EVANS 
CHAIRMAN OF THE BOARD 


CASH CAPITAL -ONE MILLION DOLLARS 


rebuild, even keen buyers sometimes 


the indemnifying against the inevitable 


necessity for 


and expenses as must necessarily continue during sus- 
of business. This latter item will include such specific 


and any firms whose existence depends upon their con- 


there’s a big field. 


“Ask the American Eagle Special’”’ 


INSURANCE COMPANY 


JAMES A .SWINNERTON 
PRESIDENT 


- CHICAGO - SAN FRANCISCO 
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High Buildings Not 
Desirable, Says Author 
NEW BOOK FOR’ APPRAISERS 


William Arthur Thinks Five Stories 
Above Sidewalk Enough in All 
Except Largest Towns 


The U. P. C. Book Company, Inc., 
publishers of trade and technical books, 
has issued a volume entitled “Apprais 
ers’ and Adjusters’ Handbook” which is 
a handbook for engineers, architects, ap 
praisers, adjusters, accountants and 
others The author is William Arthur 
It gives a clear distinction between the 
requirements of those engaged in regu 
lar building work, whether as architects, 
engineers, contractors, or estimators, 
and others making valuations only 

The book consists of more than 600 
pages. Mr. Arthur has valued about 
$6,000,000 worth of railroad and tele 
phone buildings for. the State of 
Nebraska, passed the United State 
Civil Service Examination a semlol 
architect for the valuation of railroad 
buildings, was offered the opportunity 
of taking charge of the valuation of the 
buildings on the Grand Trunk of 
Canada, and in 1922 appraised about 
$50,000,000 worth of Omaha buildings 
lor taxation purposes He has had a 
wide experience in valuing buildings of 
all kinds 


Modern Buildings 


Of modern buildings, M1: Arthur 
said: 

“In discussing modern fireproof and 
other buildings J. EF. Randall, president 
of the National Association of Building 
Owners, and manager of a $12,000,000 
property in Chicago, said that the life 
of the steel, terra cotta and masonry of 
a steel constructed fireproof building 
may reasonably be placed at. seventy 
five year The life of the boilers, 
steam heating system, vacuum system, 
electric wires, elevator system and the 
operating equipment may be reasonably 
placed at ten years, because at the end 
of that period, and in many cases be 
fore, new boilers and pumps have be 
come necessary, and the installation of 
electric wire has hecome hardened and 
useless, or new city requirements have 
caused their replacement. 

“Five years is a good life for an 
electric cable. Steam pipes installed in 
a horizontal position and where the a 
tion of the return of the distilled water 
is strongest, often do not last longer 
than five vears Flevator gates would 
not last ten vears except with the 
necessary repairs and replacement of 
parts Plumbing requirements become 
very heavy in that time. 

“"T feel,” Mr. Randall said, ‘that al 
though the life of a structural part of 
a building might be seventy-five years, 
vet we must make a_ reduction of 
twenty-five for its becoming out of date 
and obsolete Office. buildings con 
structed forty vears ago are almost ob 


solete today, although considered the 
best of their kind at the time of con- 
struction. There is no reason to ex- 
pect structural advancement to stand 
still in the next fifty years any more 
than it has in the past.’ 


Five Stories Enough 


“These figures show that the high 
buildings are not desirable in average 
cities and towns, no matter what the 
building managers may think. There is 
really no use for a building more than 
five stories above the sidewalk in anv 
city, except a few of the largest, and 
even in them a limit of ten should be 
set. For most towns a three-story limit 
would pay all around. When a_ build- 
ing of that size becomes obsolete the 
loss is not great. 

“Near the end of 1921 the Building 
Managers’ Association of Chicago issued 
a bulletin of the life of an office build 
ing which concluded as follows: ‘Six 
directors prepared individual opinions, 
the consensus of which was that it is 
not safe from an investment standpoint 
to assume that the profitable life of 
even the best fireproof office building in 
Chicago will exceed from thirty to 
forty vears from the date of its con- 
struction,’ 

“Tt is not that the structure is not 
strong enough to last twice as long, but 
it is not ‘up-to-date.’ It may be that 
we are getting too fastidious, and for 
getting the difference between a parlor 
and an ordinary business office 

“The bulletin gave a list of almost 
forgotten names of prominent office 
buildings which were removed after 
lives of less than thirty véars to make 
room for ‘up-to-date’ s'vscrapers.” 

Relative to steel framework Mr. 
Arthur said that when an. eight-story 
building was taken down in Pittsburgh 
to make room for a larger, after a life 
period of twelve vears, architectural 
engineers and architects took a great 
interest in the condition of the steel. 
It showed so sign of deterioration. The 
rivets were tight, and even the under 
yround work was in perfect order 

The National Association of Real 
Fstate Exchanges adopted a schedule 
of annual depreciation as follows: 

Steel reinforced concrete buildings 
five years old or less, 1%; more than 


five year, 2%, 
Mill constructed buildings and_ fire- 


proof apartment buildings, 2% on build 
ings five vears old or less; 3% above 
this. 

Brick and lath buildings, including old 
flat buildings, 3 to 4%. Old frame and 
nearly obsolete buildings, 5% and up. 

Planing Mills. The authorities allow 
on these 3% on brick buildings, 5% on 
wood buildings, and 10% on equipment 
This from the Millwork Cost Bureau, 
Chicago, with 500 members. 

Realtors. The experts in real estate 


set forth some figures on ordinary , 


dwellings of interest to investors: 
Residence Good for 40 Years 


“Depreciation is figures on the useful 
life of the building, not the structural 
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The A:tna Fire Man Says: 


“The Man 


who receives from 
his Agent or Broker 
Etna Insurance 
Company policy 


satisfied’”’ 


RALPH B. IVES, President 














life. A building might stand a hundred 
vears, and yet have a useful life of less 
than half that period.” (But this 
simply means that a city plan was at 
fault, for it is possible to so plan as to 
make the useful life equal to the 
structural.) 

“The average well built frame resi- 
dence has a useful life of forty years, 
according to the best authorities. They 
hold that the allowance, or deduction 
for depreciation should be 1.65% per 
vear for the first twenty-five years; 
165% to 3.30% for the next ten years, 
and 7% for the last five years.” (Ina 
well planned city and with sound con- 
struction, especially as to sills on the 
frame house, the minimum might be 
seventy-five years, and the colonial 
houses more than prove it.) 

“Let us take a practical example: <A 
house that was built twenty-five years 
ago is offered for sale. To replace it at 
present cost of material and labor 
would cost $4,000, from that amount 
leave $2,350, the actual value of the 
building.” 


GET AEROPLANE DETECTIVE 





E. S. Davies Joins Arson Bureau of 
National Board of Fire 
Underwriters 
Edwin S. Davies, of Tampa, Fla., who 
during the war was chief of the detect- 
ive bureau of the Curtiss Aeroplane 
Company, has joined the arson bureau 
of the National Board of Fire Under- 
writers and will be one of three men 
covering the southeastern territory for 

the bureau, operating from Atlanta. 
The other two are R. E. Nickles and 
H C. Hutchens. 


ALBANY FIELD CLUB MEETS 


B. G. Brown, Local Agent, Recites Ex- 
periences in Mexico Under Revo- 
lutionary Conditions 

Before one of the best attended meet- 
ings this season of the Albany Field 
Club, B. G. Brown, local manager for 
Hare & Chase, Inc., last week gave an 
interesting outline of some of his per- 
sonal experiences in Mexico where he 
recently spent twelve years. He was 
once captured by one of the late Gen- 
eral Villa’s raiding parties and forced to 
face a firing squad, without fatal re- 
sults however. 

The talk included some other  thrill- 
ing experiences and divulged the views 
of political factions in Mexico. Mr. 
Brown’s belief is that the situation 
there will not be remedied until some 
outside power sees fit to step in and 
establish a firm form of government as 
well as provide facilities for educating 
the 85% of the population which is now 
practically illiterate. Mr. Brown also 
gave his views on future possibilities of 
Mexico both from general business and 
insurance viewpoints. 

At the next meeting of the club it 
has been arranged to have Roy Smith, 
secretary of the Albany Chamber of 
Commerce, address the members. 





Kolb & Maxcy, Incorporated, of EI- 
mira, N. Y., has been organized as an 
insurance and real estate agency. T. B. 
Kolb, T. J. Maxcy and M. FE. Maxcy, 
all of Elmira, are the directors. 

Arthur L. Solomon, Inc., has been in- 
corporated and is conducting an insur- 
ance office in New York City. 
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1819 
GENERAL FIRE ASSURANCE 
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COMPANY 


of Paris, France 


1807 
EAGLE, STAR & BRITISH DO- 
MINIONS INS. CO., Ltd. 
of Lendon, England 
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Connecricur: 


Cash Capital $500, 000. 00 
Marine, Hail, Use and Occupancy, Sprinkler Leakage, Riot and Civil Commotion 
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New Bills on Reports 
and Loss Appraisals 


BOTH HOSTILE TO INSURANCE 


Would Require pom Statements by 
January 15; Other Would Limit 
Loss Investigations 


were introduced 
week which bear 
measures success- 


Two important. bills 
at Albany late last 
striking similarity to 


fully defeated last year as inimical to 
the best interests of the fire insurance 
business. One of these bills would re- 


quire all insurance companies to file an- 
nual reports before January 15 instead 
of March 1 as at present permitted and 
would require the superintendent of in- 
surance to report to the legislature with- 
in thirty days instead of ninety days af 
ter the legislature meets in January. 
In other words, Superintendent Stod- 
lard, or whoever holds that position 
would have exactly fifteen days in which 
to tabulate, print and compile his report 
after he had figures. This is universal 
ly considered in fire and marine circles 
as unjust and, moreover, a physical im 
possibility. The bill was introduced by 
Senator Dunnigan and seexs to amend 
sections 44 and 46 of the insurance law. 
The second measure see<s to amend 
the arbitration law in relation to arbi 
tration of controversies under policies 
of insurance and is probably backed by 
those who sought last year to amend 
the same section because they alleged 
they were being discriminated against 
by insurance companies in matters of 
loss adjustments, the companies, they 
contended, needlessly delaying payments 
on grounds of fraudulent proofs of loss. 
Following is the text of this bill which 
is worthy of careful reading: 
Validity of 
provision in 


arbitration agreements. A 
a written contract to settle by 
arbitration a controversy thereafter arising 
between the parties — to the contract, 
or a provision in a policy of insurance to de- 
termine by appraisal the loss or the amount 
thereof or a submission hereafter entered 
into of an existing controversy to arbitra 
tion pursuant to tithe eight of chapter seven 
teen of the code of civil proceedure, or 
article eighty-three of the civil practice act, 
shall be valid, conforcible and irrevocable, 
save upon such grounds as exist at law or 
in equity for the revocation of any con 
tract: 

Sections three, 
ter are hereby 
ly, as follows: 
$35. Remedy in 


four and five of such chap 
amended to read, respective 


ease of default. A party 
aggrieved by the failure, neglect or refusal 


of another to perform under oa contract 
or under a provision of a policy of insurance 
or submission providing for arbitration, 
described in section two hereof, may peti 
tion the supreme court, or a judge thereof, 
for an order directing that such arbitration 
or appraisal proceed in the manner provided 
for in such contract or submission. Hight 
days’ notice in writing of such application 
shall be served upon the party in default. 
Service thereof shall be made in the manner 
provided by law for personal service of a 
Summons. The court, or a judge thereof, 
shall hear the parties, and upon being sat 


istied that the making of the contract or 
submission or the failure to comply there 
With is not in issue, the court or judge 


thereof, hearing such applieation, 
an order directing the 
lo arbitration in accordance with the terms 
of the contract or submission. If the mak 
ing of the contract or submission or the 
the default be in issue, the court, or the 


shall make 
parties to proceed 


Judge thereof, shall proceed summarily 
fo the trial thereof. If no jury trial be 
demanded by either party, the court, or the 
judge thereof, shall hear and determine such 
issue, Where such an issue is raised, any 
party may, on or before the return day 
of the notice of application, demand a jury 
trial of sueh issue, and if such demand be 


made, the court, or the judge thereof, shall 


Inake an order 


referring the issue or issues 
toa jury in the manner provided by law for 
referring to a jury issues in an equity ae- 


tion, If the jury tind that no written con- 
tract providing for arbitration was made or 
submission entered into, as the case may be, 
or that there is no default, the proceeding 
shall be dismissed. If the jury find that 
a written contract providing for arbitration 
was made or submission was entered into 
and there is a default in the performance 


thereof, the court, or the judge thereof, shall 
make an order summarily directing the 
parties to the contract or submission to 


proceed with the arbitration 
with the terms thereof. 

§ 4. Provision in case of failure 
arbitrator or umpire. If, ‘in the contract 
for arbitration or appraisal or in the sub 
inission deseribed in section two, provision 
be made for a method of naming or ap- 
pointing an arbitrator or arbitrators or 
appraisers or an umpire, such method shall 
be followed; but if no method be provided 
therein, or if a method be provided and 
any party thereto shall fail to avail himself 
of such method, or for any other reason 
there shall be a lapse in the naming of an 
arbitrator or arbitrators or appraisers or 


in accordance 


to name 


inpire, or in filling a vacaney, then, upon 
application by either party to the contro 
versy, the supreme court, or a judge there 


of shall designate 
or arbitrators or 
the case 


and appoint an arbitrator 
appraisers or umpire, as 
may require, who shall aet under 
the said contract or submission with the 
same force and effeet as if he or they had 
been specifically named therein; and unless 
otherwise provided, the arbitration shall be 
by a single arbitrator. 
5 proceedings brought 


$5. Stay of 
arbitration 


in viola 
tion of an 


agreement or sub- 
mission, If any suit or proceeding be 
brought upon any issue otherwise referable 
to arbitration or appraisal under a contract 
or submission deseribed in section two, the 
supreme court, or a judge thereof, upon be 
ing satisfied that the issue involved in such 


suit or proceeding is referable to arbitra 
tion or ap); raisal under a contract contain 
ing a provision for arbitration or appraisal 


or under a submission deseribed in section 
two, shall stay the trial of the aetion until 
such arbitration or appraisal has been made 
in accordance with the terms of the agree- 
ment, 
This act shall take effect: immediately. 
Explanation— Matter in italics is new; 
ter in brackets [ |] is old law to be 


mat- 
omitted. 


NEW JERSEY AGENTS’ MEETING 


State Association To Have Business 
Sessions Only at Gathering At 
Trenton, February 28 


The semi-annual meeting of the New 
Jersey Association of Underwriters (lo- 
cal agents) will be held next Thursday, 


February 28, at the Stacy-Trent Hotel at 
Trenton. The first session will open at 
10:30 a. m..to be followed by a luncheon 
and an afternoon session. As a num- 
ber of important subjects will come up 
for consideration it has been deemed 
advisable by the officers of the asso- 
ciation to confine the meeting io strictly 
business omitting all invited 
~pea" 

During the present session of the New 
Jersey legislature twenty-six bills have 
been introduced pertaining to insurance 
and President Arnold Rippe will report 
on the present status of these measures. 
‘three amendments to the constitution 
and by-laws will be voted on at this 
mecting. Secretary William H. Spiegel- 
berg expects a large number of agents 
to attend in view of the importance of 
many subjects now pending in fire in- 
surance 


sessions, 
ers. 


E. E. Sonneborn, Inc., has incorporated 
as an insurance agency in New York 
City with a capital of $10,000. The di- 
rectors are E. E. Sonneborn, Stephen 
Amann and Emily Heldrum, all of New 
York City. 




















dant TT ere err 
RESERVE FOR ALL LIABILITIES.......................... 19,525,218.56 
| WOU URINE odo ccdecccnccccccecnaccctsedevawcasaqauueace eee» 8,350,064.24 
CONTINGENT RESERVE FUND................. ecacaseaedeed 500,000.00 
MAME sas i cedars cons caanacedecodsucnede ents ik ecasdabedsanaaala 30,375,282.80 
| TOTAL SURPLUS TO POLICYHOLDERS. Savsdcsccccdawsousgta 10,850,064.24 
| H A. Smith. Presid=nt S. T. Maxwell, Secretary R. M. Anderson, Asst. Sec » 
FD. Layton, Vice-Presiden. C. B. Roulet. Ass’t Secretary F B. Seymour, Treasurer 
G. F. Cowee, Asst. Secretary 





| National Fire Insurance Company | 


OF HARTFORD, CONN. 


Statement, January 1, 1923 
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VIRGINIA BILLS MAY PASS 





Agents’ Qualification Measure; Multiple 
Line and State Property Bill Viewed 


Favorably 
Three bills of special interest to the 
fire insurance fraternity have passed 


the Virginia senate and are now on the 
calendar of the house. They were 
placed on the calendar after being fav- 
orably reported by the house commit- 
tee on insurance and banking. One of 
these measures is the agents’ qualifica- 
tion bill. Another is the bill giving 
Commissioner Button authority to place 
and supervise all insurance carried by 
the State on its property. 

The third bill broadens the scope of 
companies in writing lines to give neces- 
sary protection. A_ bill whereby the 
mutuals and reciprocals are seeking to 
gain admittance to the rating bureau of 
the stock companies in Virginia was 
scheduled to be given a hearing before 
the senate committee on insurance and 
banking this week. 


BLUE GOOSE MEETINGS 


The Blue Goose will hold a dinner at 
Philadelphia on March 17 and in New 
York on May 5. 
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THE HANOVER 


FIRE INSURANCE COMPANY 


Continuously in business since 1852 


The real strength of an insurance com- 
pany is in the conservatism of itg man- 
epement, and the management of TH 

NOVER is an absolute assurance of 
the security of its policy. 
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Points in Selecting 
and Inspecting Risks 


ESCOTT ADVISES 
Shows Deductions That Competent 
Examiner Should Be Able to 
Make From Map Readings 


EXAMINERS 








Ivan Escott, general inspector of the 
Home, developed some interesting points 
with relation to the selection of fire 
risks ma talk given recently beiore the 
txanummg Underwriters’ Association. It 
is a truism he said that fire is con- 
unually originating in the most unex 
pected places. Invention is constantly 
producing new fire Causes, with changes 
ut devices and processes introducing 
ciements of great danger, 

“it is not within the province of any 
one to pick out with certainty all of the 
riscs that will burn,” said Mr. Escott, 
“but we can, by familiarizing ourselves 
with the hazards peculiar to the various 
kinds of property, grade the good, bad 
and indifferent, and by this weeding out 
process avoid risks that are not attrac- 
uve subjects for insurance. 

When a risk comes up for considera- 
tion in a general office, cither by a 
binder—a daily report—or an inquiry for 
an authorization, in passing judgment 
upon the merits of the property the first 
unportant step is to find out something 
about it through the ordinary imple 
ments available—such as the map—in- 
spection and mercantile reports. 
through these sources of information, 
there should be gained a full knowledge 
ot the property—thus enabling to ve 
determined, with some exactness, the 
desirability or undesirability of the 
prottered line. 


Fundamentals of Underwriting 


“The whole business of underwriting 
involves two fundamental principles— 
inspection and selection. By the inspec- 
tion service furnished the companies 
through organized departments special- 
izing in that work, and by the reports 
prepared by special agents, the general 
office is given a detailed description of 
the property. These reports should con- 
tain complete information as to condi- 
tion of the risk, such as construction, 
occupancy, exposure and protection. 

“In determining the desirability of all 
important manufacturing and high val- 
ued property of all classes, reports of 
this character are not only desirable but 
absolutely necessary, for in writing risks 
of that type their acceptability or un- 
acceptability cannot be taken for 
granted or arrived at by assumption; 
but data must be consulted to learn what 
sort of a risk is being taken. 

“The examiner in many offices passes 
final judgment in the acceptance of risks, 
while in others he is not vested with 
that authority. In both, however, it is 
his duty to develop any unusual condi- 
tion, so a great responsibilty depends 
upon his ability to recognize the quality 
of the property being passed upon—in 
other words, the examiner is the selector 
of lines; and to be successful must have 
sufficient knowledge to enable him to 
intelligently analyze the data consulted. 


Close Map Examinations 


“Of the various forms of information 
available for the examiner, the map is 
probably considered of greatest impor- 
tance. Maps are indispensable in un- 
derwriting, if for no other purpose than 
noting liability; but in addition, they 
serve a much more important function 
in enlightening the examiner in respect 
to some important details of the risk. 
Map reference will disclose the construc- 
tion, thickness of walls, height of fire 
walls, type of roof, vertical floor open- 
ings and lateral wall openings; the 
method of their protection and the char- 
acter and extent of fire protection. 

“Obviously, such information is of 
great assistance to the examiner, but 
the true value of such data lies in the 


correction of the map, and an under 
standing of the significance of the details 
given. What deduction is made from 
map notation showing unprotected stecl 
and no wall opening protection in the 
case of a ten to twenty-story fire-re- 
sistive office building environed by a 
six-story ordinary brick structure? 
There is common belief, even among 
some of those engaged in the business 
of fre insurance that concrete and stecl 
afford the contained business office com- 
plete protection from destruction by 
fire. 

“Unfortunately, for this belief, the so- 
called fireproof building is quite vulner- 
able, for in the case of a building of 
good modern construction, the hazard 
of exposure is greater than the risk of 
fire within. A building is likely to take 
fire from an external hazard on every 
floor at the same time—a condition most 
difficult to control, and one which would 
never exist, naturally, from internal 
causes. A case in point, and a very 
striking exemplification of such an oc- 
currence, was the Burlington Building 
in Chicago, where the contents of all 
floors from the eighth to the fourteenth 
took fire simultaneously from the 
radiated heat of a burning building lo- 
cated across an 80-feet street. It has 
repeatedly been proven that unprotected 
metal construction cannot withstand the 
ravages of fire, and a building so con- 
structed may be destroyed if there is 
sufficient combustible material to create 
a hot fire. 


Must Visualize Hazards 


“Unless the examiner is competent to 
visualize the result under fire conditions 
of unprotected windows and unprotected 
steel, such information when given on 
the map is of little value to him. 

“There is one very important point to 
consider when utilizing map reference 
for determining the desirability of a 
risk, and that is, the fact that buildings 
of the same general type of construction 
and all protective appliances appear the 
same—fire doors on division wall open 
ings and shutters and wired glass on 
exposed window openings, differ widely 
in their construction and likewise their 
ability to serve as fire stops. It appears 
to be the practice, however, of the map 
maker to recognize most any type of 
improvised shutter or fire door, for in 
my experience in surveying property for 
insurance purposes I have found many 
cases where an ordinary wood battened 
door or shutter, crudely clad with tin 
on one side, was noted on the map as an 
approved appliance. 

“The great frequency of heavy losses 
by fire, which readily assume conflagra 
tion proportions, is due almost entirely 
to the absence or neglect of wall opening 
protection. It is common to find. tin- 
clad or steel shutters, fire doors and the 
frames of wired glass windows in such 
a condition as to manifest gross neglect, 
which assures their failure when pressed 
into service. Tin covering of fire doors 
im many cases is broken by the me- 
chanigal injury they are subjected to, 
and the destructive elements to which 
outside shutters are exposed soon impair 
their integrity, There are so many cases 
of neglect of wall opening protection 
that unless in possession of information 
to the contrary, it is well to discount the 
value of these devices as fire stops—this 
being particularly true in instances 
where the map affords the only informa 
tion that such appliances are in place.” 





ee 


C. M. HAID WITH AMERICAN 

Charles M. Haid, of Montclair, N. J. 
formerly with offices at 80 Maiden Lane. 
has been appointed staff adjuster for 
rhe American of Newark. Mr. Haid is 
a college man, and was formerly staff 
adjuster for the Glens Falls, as well as 
doing adjustment work for the Phoenix 
of London, the Liverpool & London & 
Globe and the New York Underwriters 
He will have charge of automobile ad- 
justments for The American in New 
York metropolitan territory and north- 


ern New Jersey, and will make 
headquarters in New York City 


his 





ARTHUR J. MIDDLETON 


SPECIAL AGENT 
NEW YORK STATE 


124 E. GENESEE ST. 
SYRACUSE, N. Y. 











The Agents and the Annex 


AN high-grade agency men be expected 
é to stand forever the pernicious and 
unfair “Annex” system? 


[Is not INSURANCE best served when 
represented by substantial, trained, expert 
agents! And is not the PUBLIC! 

“No Annexes” is the expressed policy of 
the Central Fire Insurance Company of 
saltimore. We believe that this means 
success and service for both company and 


SNTRAL 
FIRE INSURANCE 


COMPANY 
| BAILTIMORIE 


Joun P. Lauper, Pres. Cuas. H. Koprsiman, V. Pres, Cuas. H. Roroson, Jr., Secy 














SURPLUS TO POLICY HOLDERS $1,640,758.05 


Report by Insurance Department of Maryland, for 1922 


“‘The Company adjusts and settles its losses 
promptly and with justness and fairness.”’ 
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HERBERT M. BENJAMIN 


SPECIAL AGENT 
PENNSYLVANIA 


205 WALNUT PLACE 
PHILADELPHIA, PA. 
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Caustic Comments on 
Rules for Employes 


FUNNY SAYS — ENGLISH PAPER 


“The Policy” Quite Evidently Doesn’t 
Believe Rules Show Democratic 
Tendencies 


From old England, the generally re- 
garded home of uncompromising tradi- 
tion, conservatism and strict adherence 
to ritual and form comes some snappy 
rejoinders to published rules of pro- 
cedure and conduct of a certain well- 
known American fire insurance com- 
pany, extracts from which appeared in a 
recent issue of The Eastern Underwriter. 
Turning the tables, an English insur- 
ance weekly, “The Policy,” terms the 
rules and suggestions formulated by 
this company as reactionary and by in- 
sinuation gives the impression that 
everything is quite democratic over 
there. 

“The Policy” leads off its analysis of 
these rules with this head, “An Ameri- 
can Insurance Company's P eculiar Rules 
for Employes,” and in the lead-off para- 
graph says that “many of these rules 
have a funny aspect not only to British 
insurance officials, but also, no doubt, 
to the majority of our American 
colleagues.” 

A few of the caustic comments made 
with reference to specific rules follow: 


Banish That Monday Feeling 

Those who are refused leave on the 
death of an aunt, which death coincides 
with a local baseball or gum chewing 
match, and those who develop that 
down-in-the-mouth feeling on “Saint 
Monday” are treated to the following: 
There is no room in a well regulated of- 
fice for any employee who feels downtrod- 
den, is always complaining, is grouchy, 
cross, ill-natured, and = generally proves 
himself a disturbing clement. 


Criticising Superiors 

It is evidently felt that these rules 
would provoke uncomplimentary com- 
ment amongst the staff, thus a provi- 
sion against such disloyalty is provided, 
which reads: 

Criticising superiors among employees is 
another objectionable practice which begets 
disloyalty; and lack of teamwork creates 
an atmosphere of discord detrimental to the 
morale of any office. 


One for the Expectorating Artist 

The cream of the bunch, however, 
contains special reference to those who 
to paraphrase the “Bab Ballads,” “Chew 
Jacky a kind of to-baccy and _ scatter 
its juices abroad.” 

This is a long rule and reads: 

Defacing walls or in any way injuring 
any part of the building, damaging furni- 
ture or fixtures, tampering with posted 
signs and notices, heat regulators, labels, 
ete., are misdemeanours, and any employee 
detected in the wilful commission of such 
acts will suffer instant dismissal. All 
waste must be deposited in the receptacles 
intended for the same. Under no cireum- 
stances should a waste basket be used for 
a cuspidor or vice versa, The practice of 
thoughtlessly expectorating on the floors 
and stairways is both offensive and unsan- 
itary. 

Part of this rule might well have been 
included in the rule against criticising 
superiors, for we have often been 
amused with caricatures and blank 
verse placed upon office walls by juniors 
to the annoyance or amusement (it de- 
pends on whether you are the subject or 
not) of grave seniors. 

But what of the American claims 
Manager when he is in receipt of a 
Claim which will not hold water, must 


Bank to Replace 
Insurance Landmark 


OLD L. & L. & G. BUILDING TO GO 





Frank & DuBois, R. C. Rathbone & 
Co. and Hamlin & Co., Once At 
45 William Street 





It is with sentimental regret that the 
older men in the insurance business 
view the passing of the old Liverpool 
& London & Globe Building at 45 Wil- 
liam street, which was for many years 
the head office of the company in the 
United States. This building was erected 
about 1881 and replaced = a_ smaller 
marble front structure which was also 
occupied by the Liverpool. The struc- 
ture will be replaced by a modern 
building to be erected by the Bank of 
America. 

There are some who will remember 
the earlier building with the massive 
columns and clock in front over the en- 
trance. This building was first occu- 
pied by the company in 1862 and those 
who worked in it at that time could 
look out upon fields and down upon a 
house. A small dwelling stood at the 
corner of Pine and William streets. 


Once a Show Place 


The building that is being dismantled 
Was at one time a show place of down- 
town New York and people came from 
far to marvel at its beauty and up-to- 
dateness in construction. The Globe In- 
demnity started in a small room on one 
of the upper floors of this building, the 
staff at that time being A. Dunean 
Reid, now president, and one clerk. 

In the early days the tenants were 
largely lawyers and insurance brokers, 
including Bangs & Stetson, Tracy & 
MeVeagh and former President Grover 
Cleveland, lawyers; and Frank & Du- 
Jois, R. C. Rathbone & Son, C. H. 
3elts and Hamlin & Co., insurance 
brokers. 

In the basement was the agency firm 
of Ackerman, Deyo & Hilliard, which 
firm was: later obliged to move to make 
way for the growing needs for more 
space by the Liverpool & London & 
Globe and its affiliated company, the 
Globe Indemnity. 

The directorate of the company in 
the eighties comprised many well known 
New Yorkers, among them being Alex- 
ander Hamilton, Robert B. Mintur, An- 
son Phelps Stokes and William F. Cary, 
Je 

A feature of the building in the early 
days was the presence of a very impos- 
ing hallman, arrayed in spike tail coat 
with a generous sprinkling of brass cut- 
tons and knee breeches, whose duty was 
to direct callers and sightseers and keep 
out the peddlers. 


he deliberately walk across the room to 
the cuspidor and express his contempt 
for the claimant therein? It’s like 
counting twelve when you want to say 
“D m.” His opinion of the claim 
would modify as his contempt evap- 
orated. 

Sesides isn’t a cuspidor in an Ameri- 
can office placed there to show where 
to expectorate outside the receptacle ? 

The other rules are minor affairs, 
some refer to unfinished works, per- 
sonal telephone — calls, visiting — by 
friends, ete., but they all go to show 
that for fussiness and autocracy the 
directors of this company take the palm. 
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P. A. Post & Co., of this city, has 
just been incorporated at Albany. It 
will carry on an insurance business with 
P. A. Post, T. J. Post and R. B. Daw- 
son as members of the company. 


HADDEN GRAY AN AGENT 








Former Special Now Has Charge of 
Hills & Co., Inc., Syracuse, 
RN. Y¥. 

Hadden Gray, state agent of the Na- 
tional Liberty for New York State, has 
resigned, effective March 1, to engage 
in the local agency business. 

The former pleasant association be- 
tween the National Liberty and Mr, Gray 
will be continued by reason of the fact 
that he is taking charge of the insurance 


mr 


department of Hills & Co., Inc., Syra- 
cuse, N. Y., and has accepted the local 
agency of the National Liberty. 

The territory comprising the middle 
portion of New York State, which has 
been under the direct supervision of Mr. 
Gray, will be divided between Special 
Agents Kelley and Siebert. Mr. Kelley 
taking the agencies east of Syracuse and 
Mr. Siebert those west of that point. 


Arthur Lohmeyer, state agent of the 
Aetna Fire in Ohio, is under treatment 
for stomach trouble at the Union 
Memorial Hospital, Baltimore, Md. He 
was taken ill in Chicago about three 
weeks ago and will probably be under 
treatment for a month or more. 
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Western Department 
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Carriers Still After 
Benefit of Insurance 


COURT HOLDS AGAINST THEM 


Bill of Lading Clause Void Which 
Claims Payments to Assureds 
Made As Loans 
Another effort by shipowners to ex 
cuse themselves from liability in bills of 
lading for damage to cargoes caused by 
their negligence has been defeated 
through a liberal decision recently in the 
United States Circuit Court of Appeals. 
This is the case of the Vulcanite Roof- 
ing Company and three other libellants 
against the S.S. “Turret Crown” and 
the Commonwealth Steamship Com- 
pany, in which judgment was given to 
the steamship company in the lower 
court and reversed before the Court of 

\ppeals 

Circuit Judge Manton delivered the 
principal opinion and in it he discussed 
among other things the relations exist 
ing between marine underwriters, car 
riers and shippers. It has long been 
recognized that clauses in bills of lad 
ing claiming benefit of insurance are 
offset by the following clause in marine 
“Warranted by the assured 
iree from any lability for merchandise 
in the possession of any carrier or other 
bailee, who may be liable for any loss 
or damage thereto; and for merchan 
dise shipped under a bill of lading con 
taining a stipulation that the carrier 
may have the benefit of any insurance 
thereon.” 

However, in this instance the bill of 
lading stated that not only was the car 
rier to benefit by insurance on the 
cargo, but also by any payment in 
forms of loans or otherwise made to 
shippers under marine policies. In de 
feating this attempt to circumvent for 
mer court decisions the case is import- 
ant Following are extracts from the 
Court's opinion: 


Extract From Bill of Lading 


“The bill of lading contains a clause 
reading : 
+o xk 


policies ‘ 


The carrier shall be entitled 
to the benefit of any insurance on the 
goods and to any payments made by or 
on behalf of the insurers thereof, 
whether under the guise of advances, 
loans or otherwise. sd Sah 

“The insurer is subrogated to the 
rights of the shipper against the carrier 
in the absence of anything to the con- 
trary contained in the bill of lading. 
Sut, ordinarily, if the bill of lading 
gives the carrier the benefit of the ship- 
pers insurance, the insurer is not sub- 
rogated. Where a policy is void by 
agreement if the insured makes a cove- 
nant to give the benefit of. his insurance 
to the carrier, the insurers can require 
the assured to sue the carrier first and 
can decline to indemnify him until the 
carrier's liability is determined. Under 
the clause of the bill of lading above 
referred to, providing ‘whether under the 
guise of advances, loans or otherwise,’ 
the parties here have sought to avoid 
the result of Luckenbach v. McCahan 
Sugar Ref. Co. 

“There it was arranged that as be- 
tween the insurers and the shipper, the 
former loaned to the latter the amount 
of the loss caused by the ship’s negli- 
gence, to be repaid only in so far as 
the shipper recovered from the carrier, 
otherwise to operate in effect as abso- 
lute payment under the policy, and 
where, as security, the shipper pledged 
such prospective recovery and the bills 
of lading and agreed to prosecute the 
suit against the carrier at the expense 
and under the exclusive direction and 
control of the insurers, it was held that 
the loan was not a payment of insur- 
ance and the carrier was not entitled to 
the benefit of it, and that a libel 


brought in the shipper’s name for the 
benefit of the insurance pursuant to the 
agreement, could be maintained against 
the carrier indirectly. An exemption 
from liability for which he could not 
stipulate directly. If the policy provided 
there should be no lability in case’ the 
shipper had agreed to give the benefit 
of it to the carrier, it could not be sus- 
tained. 

“In the Hadji the provision in the bill 
of lading was ‘no damage that can be 
insured against will be paid for’ There 
Judge Wallace held that this clause was 
void as tending to give the carrier in- 
directly an exemption from liability for 
which he could not stipulate directly. 
The effort in the instant case, requires 
the shipper either to take out insurance 
which will benefit the carrier or to go 
without insurance. That kind of stipu 
lation the carrier cannot insist on. 

“The American policies referred to in 
this record rendered them void in case 
the goods insured were carried under a 
bill of lading in which the carrier stip 
ulated for the benefit of the shippers’ 
insurance, And the payments made as 
a loan, with the form of receipt used, 
do not inure to the benefit of the ap 
pellee. We think the parties by their 
stipulation in the language used, have 
not avoided the resuk in the Lucken 
bach v. MeCahan Sugar Refining Com 
pany and therefore the carrier is not 
entitled to the benefit of the insurance. 

“Some of the underwriters did not 
take formal loan receipts for some of 
the payments which they made, but this 
was not necessary. We find that the 
underwriters did not intend to waive 
their rights against the carrier. No 
payments were made until suit had 
actually been begun against the car 
rier, and it appears that counsel re 
tained in’ these suits were retained 
jointly on behalf of the shippers and 
their underwriters. This is all incon 
sistent with the intention on the part 
of the underwriters to acquiesce in any 
arrangement whereby their rights of 
subrogation against the carrier should 
be lost. 

“We think the carrier can derive no 
benefit from the payments made here 
after suit brought and this applies as 
well to the moneys paid where no loan 
receipts taken. It appears that none of 
the losses were paid in full. It is argued 
by the appellee that Vulcanite Com 
pany sued for $125,000 and they cannot 
recover if the insurance payments 
which it received aggregated — this 
amount. If that appellant has been 
paid a part of its loss, the amount 
claimed in the libel is presumed to be 
the amount for which it has not received 
payment.” 


The -Mid-State Finance Corporation, of 
Syracuse, N. Y., has been incorporated and 
will deal in securities and insurance. 
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EXPORT ASS’N PROTESTS 


Manufacturers Against Bill Prohibiting 
Loss Agents and Surveyors for 
Unadmitted Insurers 
The American Manufacturers’ E[x- 
port Association, which has headquar- 
ters in this city, is petitioning its mem- 
bers to oppose the bill now before the 
legislature at Albany which seeks to 
bring adjusters and = surveyors within 
the definition of agents as regards deal- 
ing with unauthorized insurers. Men 
tion of this bill has been made before, 
when there was a hearing upon it at 
Albany, and several business interests 

voiced their opposition. 

Marvin & Pleasants, attorneys for the 
A. M. I. A., advise the association as 
follows: 

“The bill will be particularly severe 
upon exporters. It is often necessary 
to insure merchandise in foreign coun- 
tries where it is either refused or upon 
consignment. Unless the insurance 
company covering the merchandise in 
the foreign country, is admitted in the 
State of New York, it would be a crim- 
inal offense to insure the merchandise 
through the agency of a New York 
bank, broker or forwarding agent. In 
some foreign countries, it 1s almost im 
possible for an American insurance 
company to be admitted to write insur 
ance, and heavy penalties are laid by 
the foreign country upon persons insur- 
ing property physically within the juris- 
diction of such foreign country in an 
insurance company that is not admitted 
there. 

“It would also effect corporations 
generally in carrying on their Ameri- 
can business. Corporations in New 
York have been in the habit of insur- 
ing their plants throughout the United 
States in) insurance companies which 
were admitted in the State where the 
plant is located. Under this statute it 
would be necessary for the insurance 
company not only to be admitted in the 
State where the plant was located, but 
also to be admitted in the State of New 
York. 

“We feel that the situation is suffi- 
ciently urgent to justify a bulletin to 
members in New York State, asking 
them to write to Mr. Everly Hutchin- 
son, chairman of the Insurance Com- 
mittee, New York State Assembly, pro- 
testing against the legislation.” 








GENERAL AGENTS WANTED 





ANCE CO 
Organized 1824 


UNITED STATES MERCHANTS & 

SHIPPERS INSURANCE CO. 
OF NEW YORK, N. Y. 

Organized 1872 Incorporated 1918 


Automobile Insurance 


INDEMNITY MUTUAL MARINE ASSUR- 
9., LTD., OF LONDON, ENGLAND 


APPLETON & COX, Inc., Allorney 
1-3 So. William Street 
AN ATTRACTIVE PROPOSITION 


GENERAL AGENTS WANTED 


Incorporated 1886 


THE TOKIO MARINE & 
FIRE INSURANCE CO., 
LTD., OF TOKIO, JAPAN 
(Marine Department) 
Incorporated 1879 
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NEW WAR RISKS CLAUSES 

A riot is war in Russia and the Balkan 
states, according to the German view- 
point. The Hamburg Marine Under- 
writers Association have adopted a new 
war risks clause for marine policies 
reading as follows: 

“This policy to cover war risks only. 
The insurer not to be liable for loss or 
damage in consequence of riot and civil 
commotion in a European country, ex- 
cept Russia and the Balkan states. 

“Warranted free of any claim arising 
from measures which one or several of 
the Allied and Associated Powers named 
in the Treaty of Versailles, may take 
with reference to that treaty. The in- 
surer, however, to be liable for loss of, 
or damage to, the insured goods, by 
such measures, as long as they are in 
the custody of the shipowner with a 
view to the carrying out of the voyage. 
Until further notice a premium of \% 
per cent. to be due.” 


CANADIAN THEFT AGREEMENT 

Through the good work principally 
of Manager W. P. Young, of the Na- 
tional Automobile Underwriters’ Con- 
ference, an agreement has been reached 
with Canada whereby the United States 
and Canada will go back to a former 
reciprocal arrangement with respect to 
stolen automobiles. This step is ex- 
pected to aid greatly in the reduction 
of automobile thefts as it will remove 
Canada as a safe harbor for stolen cars. 
Mr. Young has had several important 
conferences with government officials in 
Washington and Canada. It is possible 
that the National Conference will es- 
tablish an official identification office in 
Montreal. 


AETNA LIFE MARINE COURSE 
The Automobile Insurance Company 
is giving a course of lectures for brok- 
ers on marine insurance, taking up the 
history of the business and details of 
underwriting and loss adjusting. Dr. 
George Tucker of the home office of 
the Aetna Life gave the first lecture a 
week ago Monday at 100 William Street, 
while Charles I. Clark spoke last Mon- 
day on the analysis of the contract of 
marine insurance. 
TO SALVAGE “KRACOW” 

Efforts are being made by a concern 
in Havana, Cuba, to undertake — the 
work of salvaging the steamer “Kra- 
cow,” which burned and sank in 
Havana harbor in 1920. Marine under- 
writers have paid total losses on the 
risk. There seems to be no opposition 
from government sources to working 
on the wreck and as the Cuban gov- 
ernment considers it an impediment to 
navigation the concern will probably go 
ahead with the undertaking. 
GETTING MARINE PREMIUMS 

The Automobile Insurance Company is 
getting a large volume of premiums from 
foreign sources as a result of its en- 
trance into the English underwriting 
field through the office of the London 
Assurance, according to Dr. George 
Tucker of the home office. 





A bill, number 95, was recently intro- 
duced in the Rhode Island Senate that 
would require compulsory automobile 


insurance in that state, 
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CASUALTY AND SURETY NEWS 











Surety Cover For 
Real Estate Men 


BILLS NOW UP IN ALBANY 


Amendment to License Law Would 
Necessitate Procuring $2,500 Bond 
Covering Death or Injury 


introduced in the 
New York 


State to amend the real property law, 


sills have been 


Senate and Assembly of 


in relation to licensing, regulation and 
bonding of real estate managers. 

Under the terms of the bill it is pro- 
posed to amend section 440, chapter 52 
of the laws of 1922, requiring that real 
estate brokers, salesmen and managers 
be licensed by the state department, to 
the effect that on and after July 1, 1924, 
no co-partnership, or corporation shall 
engage in the business or act as real 
estate managers, salesmen or brokers in 
a city or county adjoining a city having 
a population of one million or more 
without first procuring a personal or 
corporate surety bond to the amount of 
$2,500, conditioned for the payment of 
any judgment recovered against such 
person, firm, association or corporation 
for death or injury to persons or prop- 
erty caused by the management or 
operation of dwelling houses or the de- 
fective or — faulty construction — of 
premises managed or for the payment 
of any money received on account of 
the actual or prospective tenancy of 
any person. 

Such bond or policy of insurance shall 
contain a provision for a continuing 
liability thereunder notwithstanding any 
recovery thereon. If, at any time, in 
the judgment of the state tax commis- 
sion, such bond or policy is not suffi- 
cient for any cause, the commission may 
require the licensee to replace such 
bond or policy with another approved 
by the commission. Upon the accept- 
ance of a bond or policy, pursuant to 
this section, the state tax commission 
shall issue to the licensee a certificate 
describing the premises to be managed 
and that the licensee has filed a bond, 
or policy, as the case may be, required 
by this section. 

Kither a personal or corporate surety 
upon a bond filed pursuant to this sec- 
tion or an insurance company whose 
policy has been so filed, may file a 
notice in the office of the state tax com- 
inission that upon the expiration of such 
time such policy will be canceled. The 
state tax commission shall thereupon 
notify the licensee of the filing of such 
notice, and unless such licensee shall 
file a new bond or policy of an insur 
ance company, as provided by this sec 
tion, within such time as shall be speci- 
fied by the state tax commission, such 
licensee shall cease to manage and en- 
gage in the business known herein as 
teal estate manager, broker or sales- 
man, and the registration of such 
license canceled. 

Any person, firm, association or cor- 
poration engaging in any business de- 
scribed in this article and for which 
a bond or policy of insurance is re- 
quired by this section who or which 
shall engage in such business, while 
such bond or policy, approved by the 
State tax commission as required by 
this section, is not on file with the tax 
commission, shall be guilty of a mis- 
demeanor. 


MISS SHAEFFER APPOINTED 

Miss Katherine Shaeffer has been 
appointed assistant manager of the new 
burglary department of the Fidelity & 
Casualty at Los Angeles. Miss Shaeffer 
Was formerly connected with the com- 
pany’s home office and later with the 
New Amsterdam. Prior to her joining 
the F. & D. again she was with the Na- 
tional Surety in California. 





Makes Casualty Cover 
A Wide Open Field 


IN OMNIBUS BILL AT ALBANY 
An Invitation to Undirwitiien Ingenu- 
ity; May Be First Step Toward 
Multiple Line Cover 


A bill has been introduced in the New 
York Legislature containing an omnibus 
provision which, if put into the law, 
would permit casualty companies to 
write any class of insurance against 
loss or damage to property not already 
provided for under the various sections 
of the state insurance law. This new 
bill carries out within the casualty in- 
surance field the ideas of Superintend- 
ent Stoddard as expressed before the 
mid-year meeting of the Insurance 
Commissioners Convention held in New 
York in December, in which he con- 
tended that the insurance law was too 
restrictive with reference to coverage 
permitted and that the insurance buy 
ing public should be able to purchase 
multiple lines of coverage without shop- 
ping around among several different 
classes of companies. Even then, Su- 
perintendent Stoddard said, there were 
a number of kinds of insurance protec- 
tion that the public could not buy from 
authorized companies at all. 

The omnibus clause in this bill reads 
as follows: 

“A corporation having in its charter 
powers contained in this subdivision, 
(powers of casualty insurance com- 
panies), may also make any contract of 
insurance not otherwise provided for: by 
this chapter, provided such insurance is 
not prohibited by law or contrary to 
sound public policy, and is transacted 
only upon express license by the super- 
intendent of insurance under such cap- 
ital requirements as he may impose and 
upon such terms and conditions as he 
may from time to time prescribe.” 

This would throw the casualty cover 
field wide open, subject only to the lim 
itations of law and the already specified 
Classes written, 

The provision is contained in Assem- 
bly Bill No. 876, introduced by Assem- 
blyman Hutchinson. It is now with the 
Imsurance committee. 


Bill to Extend Taxi-Cab Law 
to Entire State Has Chance 


The bill now before the Assembly at 
Albany which aims to extend the taxi- 
cab bonding law from cities of the first 
class to the entire state has an excellent 
chance for passage according to latest 
advices from Albany. The public ser- 
vice conunission recently started. stipu 
lating as part of permit to operate 
motor bus lines that applicants should 
carry lability insurance contending that 
it had power to make such rules con 
taining the same force as law. 


The Hackenburg Bill No. 286 in. the 
New York Assembly, and the Downing 
Bill No, 23 in the Senate, are monopolistic 
workmen's compensation insurance bills. 
They are practically the same as the meas 
ures that were introduced in the legislature 
last year. 
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PROMOTED BY TRAVELERS 


George E. Paterson Becomes Superin- 
tendent of the Compensation and 
Liability Department 
The Travelers has appointed George 
EK. Paterson assistant superintendent of 
the compensation and liability depart 
ment at the 42nd Street office, effective 
March 1. Mr. Paterson joined the forces 
of the Travelers in 1911 and in 1913 was 
made inspection engineer at the home 
office. In 1915 he was assigned to the 
supervision of the company’s liability 
inspection work. He became assistant 
superintendent of the engineering and 

inspection department in 1921. 

For the past five years he has repre 
sented the company on the engineering 
committees of the Massachusetts, Penn- 
sylvania and the New York rating bu- 
reaus and also the engineering commit 
tees of the National Bureau of Casualty 
& Surety Underwriters and the Surety 
Underwriters of the National Council on 
Workmen's Compensation Insurance. 
In January, 1923, he was assigned to 
special underwriting and rating work 
and in this capacity has been in close 
touch with the duties which he now 
directly assumes as assistant superin 
tendent. 


INDEPENDENCE EXPANDING 

The New York office of the Independ 
ence Indemnity has been expanding so 
rapidly that the long counter space had 
to be eliminated to make room for the 
increasing personnel of the office The 
company expects to make use within the 
near future of other floors in the building 
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ROYAL INDEMNITY CHANGES 
G. D. Moore, W. H. Wunner and C. A. 
Kratt All Advanced; All Experi- 


enced Underwriters 


The Royal Indemnity has promoted 
G. D. Moore to assistant secretary and 
actuary; W. H. Wunner to comptroller 
and C. A. Kratt to chief accountant. 


Mr. Moore was for ten years con 
nected with the actuarial department of 
the Mutual Benefit Life and in 1910 be- 
came assistant statistician of the Fidel 
ity & Casualty. He joined the Royal in 
1914 in the capacity of actuary. Mr. 
Wunner commenced his — insurance 
career with the Frankfort General and 
entered the service of the Royal in 1913 
as assistant chief accountant, becoming 
chief accountant in 1920. 


GISSING WITH INDEPENDENCE 

Edwin Gissing has joined the head 
office staff of the Independence Indem- 
nity in the capacity of first assistant to 
Joseph R. Wells, who has charge of the 
company’s fidelity and surety depart- 
ment. Mr. Gissing visited the United 
States a good many years ago in the 
capacity of international inspector for 
the Norwich and London Accident In- 
surance Association, and the American 
business of which company he success 
fully reinsured with New York intersts. 
Later, he organized and for some time 
supervised that company’s casualty busi- 
ness in Canada, and still later affiliated 
with the London & Lanchashire Indem- 
nity. 


AUTO BUREAU MEETS 


A meeting of the Automobile Under- 
writers’ Service Bureau was held at the 
Hotel Pennsylvania, Wednesday after- 
noon, at which insurance men and 
others gathered to hear a talk by Nor- 
ton L. Dods, secretary and treasurer, 
on the organization. After the talk 
there was a general discussion of ways 
and means by which the Bureau could 
render the utmost service to the insur- 
ance companies in effecting economies 
in claim expenses. 





ROYAL IND. ACTUARY 
F. S. Perryman, of London, a well- 
known British actuary, has joined the 
Royal Indemnity forces here as actuary. 
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London Guarantee & Accident Co., Ltd., Removes 
Head Office in the United States from Chicago 
to New York Without Any Hitch in its Service 


Wanted. to Get Nearer Business Hub 


New York Headquarters to Occupy Three Floors at 
55 Fifth Avenue—General Direction of 
Company’s Affairs in Hands of C. M. 
Berger, United States Manager 


As this issue of Tae Eastern Unoper- 
WRITER goes to presy the head office of 
the London Guarantee & Accident Com- 
pany, Ltd. of London, in the United 
States will be on its way from Chicago to 
New York. The make this 
move was reached last fall after the head- 
quarters of that company in this country 
had been located continuously in Chicago 
since it entered the United States for busi- 
ss more than thirty-one years ago 

When it was announced that the London 
(Guarantee & Accident would take this step 
there was considerable discussion in other 
why this was to be done in 
view of the fact that the company was 
completing one of the most beautiful and 
completely equipped skyscrapers in Chi 
cago—if not the most beautiful and the 
best equipped. But it is understood that 
one of the underlying reasons was a du 
consideration which the company gave to 
the growing importance of New York 
City as a center of casualty insurance 
activities. 


decision to 


offices as to 


New York as an Insurance Center 


In this city are to be found the home 
offices of many of the leading companies ; 
here is the meeting place of many of the 
most important companies’ committees 
which are constantly holding sessions and 
taking up for disposition the great prob 
lems of the business; here are the head- 
quarters of the National Bureau of 
Casualty & Surety Underwriters, — the 
Surety Association of America, the na 
tional compensation organizations; and 
various other first rank bureaus. 

Then, too, the company would find itself 
in closer proximity to the head offices of 
a large number of other leading companies, 
not only those of Greater New York, but 
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OFFICE, 





of Hartford, Philadelphia, Baltimore and 
Boston. In fact, in discussing this very 
proposition with a representative of THe 
KASTERN UNDERWRITER an official of the 
London G. & A, said: 

“We really felt that it would be to our 
advantage to be closer to the mainsprings 
which operate the business; to be ‘swim- 
ming in the main channel,’ as it were. It 
became an arduous task, to say nothing of 
quite an expensive operation, to have head 
office representatives of the London sit in 
at the meetings of the various committees 














Co. 





of this city, Hartford, Philadelphia and 
soston are in turn equally pleased that 
the administration of a company of the 
LLondon’s stamp is to be directed from the 
East. It brings. to New York another 
aggregation of strong men, of casualty 
insurance leaders, of men who are a credit 
to and add distinction to the business. 

It is a highly interesting fact that the 
moving from Chicago to New York did 
not occasion the slightest hitch in the com- 
pany’s service to its agents or policyhold- 
ers. Everything had been prepared in ad- 
vance—desks which were being vacated in 
Chicago had been duplicated in New York 
and the employe occupying that desk had 
been furnished with large containers and 
the contents of the desk were placed in 
those containers and they were sealed and 
marked with numbers corresponding to 
those provided in New York and the entire 
outfit was placed in special cars leaving 
Chicago on Saturday and were found on 
ihe job Monday morning in New York all 
ready for action. 














BERGER 


UNITED STATES MANAGER 


aud bureaus. Of course, where there is a 
week or two notice of a meeting in New 
York we could get there without much 
inconvenience, but developments in casu- 
alty insurance are numerous and sometimes 
take place on the jump. Naturally, a wire 
reaching us one day that a meeting of 
consequence is going to be held in New 
York the next might find us unprepared to 
jump the Century or Broadway Limited 
in order to arrive on time. And there have 
been occasions when we couldn’t reach 
New York before the meeting was over. 
There have also been times when a rep- 
resentative of this company has taken a 
quick train to New York, attended a meet- 
ing, and started back only to find a call 
for another visit to New York. This is 
disturbing to say the least.” 


Will Eliminate Duplication of Efforts 


Among the other reasons for the mov- 
ing of the headquarters was a desire to 
climinate duplication of efforts, thus cut- 
ting down expense and making for more 
general efficiency. The London Guarantee 
& Accident has for years maintained a New 
York office and the business of that office 
has grown to be a considerable part of the 
entire United States production. Of neces- 
sity there has been.some duplication of de- 
partments of records and of employees. 

While the London is glad to come to 
New York the executives and underwriters 


Company’s U. S. Branch Has Assets of 
$18,485,696 


The London Guarantee & Accident Com 
pany entered the United States in 1892 
with a deposit capital of $250,000, which 
was increased to $500,000 in 1919 and to 
$800,000 in 1921. The thirty-first annual 
statement of the United States Branch 
shows assets of $18,485,696; reserves for 
various contingencies of $15,847,277; and 
surplus to policyholders of $2,638,419. The 
London Guarantee & Accident has deposit 
ed with insurance departments and_ its 
United States trustees $13,362,725. 

The growth of the company is well illus 
trated by the following statement of the 
assets at frequent intervals: 


| ee ear ee ee renrary $396,763 
Reo 5 asa alain la lavare late san ietareo 667,516 
Dv citicits conc ere eet 1,171,520 
WS ki sow dasaysenatenee 1,900,121 
LL OA CR REI oe Se Re OC eee 3,103,935 
TOUS? ide de boes ease oaneaas 5,329,462 
1] SEI Rn ey ee a 18,485,696 


In the same period the premium writings 
of the company have increased as follows: 


BRIS pit side ee sine stems $119,507 
MISUD: sssic ai sig sieleisieasienra eens 517,206 
Lise emery Sey esc Cairne 911,052 
BS. 5 itiaswam sven te trists 1,293,210 
ASPENE ice wis isicicta nin toeeloserapnen rete 2,839,500 
NUD: sorta wmpeemraceeeineree 4,508,887 
EX, SS eM eer 16,492,708 


The London Guarantee & Accident Com- 
pany has been conducted and will continue 
on the general agency plan of operation, 
At the preset time the London G. & A. 
has general agencies in practically every 
city of consequence in the United States 
and together with its local agents has ap- 
proximately 5,000 representatives in the 
country, 


Mr. Berger’s Career 


The management of the United States 
ranch of the company is in the hands of 
C. M. Berger, who succeeded F. W. 
ILawson, recently promoted to the posi- 
tion of chairman of the United States 
board of directors. 

Mr. Berger was born in Berks County, 
Pa, of Pennsylvania Dutch extraction. 
\fiter spending some time in Ohio he 
came to Chicago about twenty-five years 
ago and became connected with the Lon- 
don as payroll auditor about twenty years 
ago. In fact, he was the first payroll 
auditor the company had and inasmuch as 
the London was one of the first companies 
to institute the practice of auditing pay- 
rolls he was one of the first, if not the 
first, ever to attempt to check up payroll 
reports on casualty business. As you may 
well imagine, it was an innovation that was 
not looked upon with very much favor by 
either the agents or the policyholders, and 
Mr. Berger has some very interesting 
stories that he can tell of his early ex- 
periences in this connection. 

In 1908 the company commenced to write 
burglary insurance and Mr. Berger  or- 
ganized that department. Shortly there- 
after he was transferred to the credit in- 
surance department, where he spent some 
vears in adjusting credit losses. In 1913 
he was appointed assistant manager and 
took special charge of the credit insurance 
business, in which he had a very enviable 
record; in fact, Mr. Berger is recognized 
as one of the leading authorities on credit 
insurance matters in the country. 

In June, 1923, Mr. Berger was appoint- 
cd deputy manager in active charge of the 
company’s affairs in the United States, and 
en January 1, 1924, became United States 
manager when Mr. Lawson was advanced 
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to the position of chairman of the com- 
pany’s United States board. 
Other Officials 

The other officials of the United States 
organization are F. M. Hoffman, assistant 
manager; J. M. Haines, assistant manager ; 
W. T. Stevens, general superintendent; 
J. J. Pallay, secretary; FE. C. Ryan, gen- 
eral superintendent of claims; I*°. J. Canty, 
general attorney; A. D. ldwards, super- 
intendent payroll audit and supply depart- 
ment; C. R. Newhouse, superintendent lia- 
bility department; P. D. Olmstead, super- 
intendent of agencies; H. A. Worthington, 
comptroller; W. O. Cook, superintendent 
of accident and health department; J. W. 


ot the London 
A. C. Edwards. 

The first United States Branch manager 
of the London Guarantee & Accident Com- 
pany was A. C. Edwards; the second, 
Captain A. W. Masters; the third, F. W. 
lawson; fourth, the present incumbent, 
C. M. Berger. 


Guarantee & Accident, 


The New York Branch Office 


The New York Branch Office of the 
London Guarantee & Accident Company 
was established in November, 1893, under 
the managership of Cutler & Lassoe as 
agents. This firm served for a period of 
about one year when Thatcher & Postle- 





J. M. 


j HAINES, 
ASST. U, 


S. MANAGER 


Hamilton, superintendent of burglary de 
partment. 

Assistant Manager J. M. Haines has 
been with the company for the past seven- 
teen years. He served first in the statis- 
tical and accounting department, being 
placed in charge of the liability department 
in 1911 and in 1920 was made superinten 
dent of agencies. 

Assistant Manager I. M. Jloffman 
jomed the company in 1906 and in 1911 
was made joint superintendent of the lia 
bility department. In 1920 he was given 
full charge of this department. 

A. D. Edwards, superintendent of the 
payroll audit and supply department, is 
the son of the first United States manager 
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thwait became agents, and this firm served 
in that capacity fo rthree years, when Mr. 


Postlethwait resigned and Mr. Thatcher 
continued as agent for one year. 
I’. W. Pease was the first New York 


manager of the branch office. Ile held the 
position for three years, when I. J. Wal- 
ters succeeded him and held the position 
until November 1, 1923. 

Ik. W. Lang was appointed manager of 


the New York branch, succeeding Mr. 
Walters. Mr. Lang started his insurance 
career about fifteen years ago with the 


LANG, 


MANAGER N. Y. BRANCH OFFICE 


Frankfort) General Insurance Company. 
tt 


l'e was on the road for that company for 


nine years doing general development 
work. In 1914 he joined the forces of 


the London Guarantee & Accident in its 
New York office and had charge of or- 
ganizing and engineering and schedule 
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All About Maiden Lane 


The New York “Times” had a two- 
page story about Maiden Lane on Sun- 
day, but it had to do more or less with 
the jewelers who inhabit the thorough- 
fare and not with the insurance people. 
At one time there were 308 jewelry 
firms in two blocks. The story traced 
the street back to the days of the Dutch, 
when it was an adventure to walk along 
it because of lurking Indians. The his- 
tory of the street is so interesting that 
there is a Maiden Lane Historical So- 
ciety, organized in 1911, largely through 
the efforts of Albert Ullman. 

x ok Ok 


Woman a Real Claim Expert 

Miss Carrie Ek. Campbell, chief clerk 
in the claim department of the New 
York Indemnity and in charge of the 
welfare of the women employees, has 
had a training in human nature study 
that has been extremely valuable. Her 
first business experience was with the 
Rapid Transit Company in Philadelphia 
in the claim department; and in that city 
she took a business course at Temple 
University. 

Going with the Ocean, she was for 
six months in charge of the statistical 
department; a year and a half super- 
intendent of the digest department; and 
for ten years chief clerk in the claim 
department. 

A sane viewpoint, a strong desire for 


work and a real like for insurance 
work have all contributed to her suc- 
cess. 


* * * 


Bath Tubs Create Accident Hazard 

The old axiom, “everyone is a pros- 
pect for accident insurance,” is well illus- 
trated in the current issue of the official 
publication of the Guernsey-Newton Co., 
general agents of the Continental Cas- 
ualty at Spokane, Wash., which says: 
“Every man should either buy accident 
insurance or take lessons on ‘how to get 
into a bath tub,’” as printed in a recent 
article on causes of accidents. 

“The percentage of deaths by accident 
is more than one in ten, and of these it 
is said the greater number occur in the 
home, in spite of the constant harvest 
reaped by the automobile in our city 
streets. Permanent disability and death 
resulting from accidents in the bathtub 
are numerous. Having this fact in mind, 
a certain luxurious North Carolina hotel 
has posted minute instructions as to how 
to get into the bathtubs in safety. 

“To the insurance companies _ this 
seems a wise step for in one company 
alone there were 39 claims last year by 
the people who slipped on soap in get- 
ting out of the tub. Other accidents in 








rating and experience department. He was 
engaged in this capacity until January 1, 
1922, when he bacame assistant resident 
manager, 

The volume of written and paid for 
business in the New York branch office 
during 1923 was in round numbers 
$4,250,000. The territory under the jur'is- 
diction of the New York branch comprises 
the State of New York, with the exception 
of Buffalo, Connecticut and northern New 
Jersey. 

The new United States Head Office of 
the London Guarantee & Accident Co., Ltd., 
will occupy three floors of the building at 
55 Fifth Avenue, New York, and United 
States Manager Berger and his associates 
will be directing the company’s activities 
from that point Monday’ morning, 
Vebruary 25. 


the homes on which claims were paid in 
the United States last year were 505 
on persons who were injured by tripping 
over rugs; 369 who fell downstairs and 
five dancers who collided with other 
dancers. Other accidents out of doors 
included those on the golf links, 10 golf- 
ers being hit by golf balls and nine 
falling into bunkers.” 


* * * 


Frank T. Gilson’s Career 
Frank T. Gilson, who has been ap- 
pointed manager of the fidelity and 
surety department of the Globe In- 
demnity at the New York office, com- 
menced his insurance career with the 
United States Fidelity & Guaranty, 
where he was for a number of years in 
field work as supervisor in completing 
defaulted contracts. He was _ subse- 
quently placed in charge of the home 
office contract department. He went 
with the National Surety in 1916. In 
1921 he joined the forces of the Com- 
mercial Casualty in Newark and estab- 
lished a fidelity and surety department. 
It is this company he has left to be- 
come identified with the Globe. 


* * * 


The John Mitchell Insurance Company 


John Mitchell, the Pennsylvania coal 
miner, who became a great figure in 
the world of industrial relations, and 
the personal friend of Theodore Roose- 
velt and many other celebrities, is dead, 
but an insurance company has been 
named after him. It is called the John 
Mitchell Insurance Company and_ is 
handling compensation and other bene- 
fits for coal miners. 


* * * 


Should Be 
Burglar 
“Have you got any burglary insur- 
ance?” a robber asked Dean Tatom of 
Pendleton, Ore., after holding up his 
store and robbing the cash register of 
$99 one Saturday night recently. The 
reply being in the negative, the cour- 
teous robber remarked that it was too 
bad, that one should always carry such 
insurance in these days, and walked 
calmly out of the store —Eagle Outlook. 


Prospects 


Covered, Says 


* * 


Makes Good in Three Directions 

When it comes to versatility Benja- 
min Rush, of Philadelphia (whose an- 
cestor signed the Declaration of Inde- 
pendence), is an outstanding figure. The 
companies of which he is president have 
made remarkable records in fire insur- 
ance, in marine insurance and casualty 
insurance. Among his other achieve- 
ments Mr. Rush has shown a wonderful 
ability to pick young men who develop 
into good underwriters. 


e - @ 


Entertaining Agent 

One of the New York surety men in 
reciting his assets to a court a few days 
ago made the allegation that they were 
not so large as they appeared on the 
surface, one reason being that it was 
necessary for him “to entertain agents.” 
He put down next to that item $5,000 a 
year. 

* * * 


Advised By Blanchard 
Professor Ralph Blanchard, of Co- 
lumbia, has been advising the Mc- 
Graw-Hill Company, one of the biggest 
of the publishing houses, relative to 
some insurance literature, 
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R. W. MYERS 
serving there as field) supervisor and 
superintendent of agents until 1916, 
when he came to the home office as 


assistant superintendent of the automo- 


bile department. He was made a super- 
intendent in 1921, 
T. D. Olmstead 

Of the new Automobile Insurance 
Company officers, T. D. Olmstead, de- 
partmental assistant secretary, came to 
Hartford in 1917) from Philadelphia, 
where he had been with an insurance 
brokerage firm. Mr. Olmstead, how- 
ever, was not a stranger to Hartford, 


for his insurance experience began with 
the Factory Insurance Association of 
this city and later led him to New York, 
where he also was associated with a 
brokerage home. 


L. C. Shaul 


L. C. Shaui, departmental assistant 
secretary, joined the Aetna Affiliated 
Companies in 1917 as superintendent of 
the special risk department of the Auto- 
mobile Insurance Co. He is a graduate 
of the Electrical Engineering College of 
Syracuse University, and for a number 
of years served as an inspector of the 


Middle States Inspection Bureau. He 
also was associated with the Under- 
writers’ Association of New York 


State in the preparation of  specifica- 
tions for the installation of sprinklers 
and other fire prevention devices. 


A. C. Poeller 


A. C. Poeller, departmental assistant 
secretary, has had wide experience in 
marine insurance work, which he began 
in 1898 with Chubb & Son of New 
York, general agents for several Eng- 
lish marine. insurance companies. In 
1919 he joined the Automobile Insur- 
ance Co. in the New York branch office 
as marine department agency manager. 
Mr. Poeller came to Hartford in 1920 
to take over the marine agency work 
in the home office, 


selling are astonishingly few in number. 
Duplication of Forms 


“A constant underwriting problem 
that most companies have to face is the 
request from their field representatives 
for duplication of forms of other or- 
ganizations. Very little thought is 
given to whether the experience has 
been profitable or otherwise to that 
company. I venture to say that in the 
vast majority of instances where dupli- 
cation is required, the experience has 
been decidedly unprofitable to the com- 
pany, and yet in spite of this fact, we 
find many organizations acquiescing to 
the request of the agent and extending 
that particular form of coverage. <A 
situation such as this is intolerable, and 
in my judgment, this duplication of 
forms, and the frequent broadening of 
the coverage when that action is taken, 
is responsible for the chaotic situation 
that exists today, particularly with 
health insurance.” 

He then spoke of the necessity of 
paying close attention to the physical 
hazard of an individual in determining 
the desirable risk and of the pitfalls 
that ensue when the insurance doctor is 
required to state in his report his 
opinion of the applicant as a desirable 
risk 

The Inspection Report 


In speaking of the necessity of the 
inspection report he said: “The state- 
ment on the part of an agent of the 
applicant’s qualifications should be sup- 
plemented in every instance by an in- 
spection agency. This procedure un- 
fortunately is not uniform with all com- 
panies. Some select the risks that they 
desire inspected, instead of making such 
a rule applicable to all. 


“The inspection report not alone 
serves to aid in determining the in- 
come of the applicant, but also fur- 


nishes what is the most important phase 
of underwriting.” 

In conclusion he cited the recent case 
of a young man in Wisconsin who took 
out a large amount of insurance and 
then disappeared, after placing a dead 
body, taken from a grave, in his house 
and setting fire to it. He also cited 
some other cases which served to give 
the students of the institute some idea 
of the moral hazard the underwriter 


must guard against. 
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The Shevlin) Agency, Ine., general 830-836 Union St., 100 Maiden a 

agent for the Detroit Fieelity & Surety, New Orleans New Yor 
has appointed Langdon S. Garnar as 7 _— 
Inanager of its surety department 2* 110 
William street, New York. 4 

° ° ® | 

Financial Statement 
of the 


Cash in Banks 


Mortgages 
Accrued Interest 
Real Estate 


Loss Reserve 
All Other 
Voluntary Reserve 
Capital 


Surplus to Policy Holders. .. 


Compiled under the laws of the 


New York Office: 
128 WILLIAM STREET 
Floyd N. Dull 
Resident Vice- & Mer. 


President 





Commercial Casualty Insurance Company 


as of January Ist, 


ASSETS 
Stocks and Bonds (Market Value) 


Other Admitted Assets....... 


LIABILITIES 
Premium Reserve ........... 


Liabilities. «....... 


Mot BIOS: i cass cenives Ks 


States of New York 


1924 


Reo CRO Oe % 251,900.90 
3,526,945.50 
1,551,250.00 

57,430.38 
365,000.06 
361,129.85 


—_ 


$7,1 13, 656.61 


$2,911,944.35 
1,706,058.00 
445,315.41 
50,338.85 


rwaees 2,000,000.00 


$7,113,656.61 


and Massachusetts 





Brooklyn Office: 
147 Remsen Street 
L. W. Reinhard 


Resident Vice-President & Mgr. 
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Going the Second Mile 


HE Maryland Casualty Company not only keeps 

its policy requirements, but stands ready to do 

anything it can to help prevent accidents and to 

increase the prosperity of the assured. It is always 
ready to go the “second mile.” 

The Workmen’s Compensation policyholder receives 
dependable coverage, guaranteeing the best protection 
possible, and reliable legal and claim service also, as 
well as engineering service. 

Its Safety Engineers are chosen on account of their 
past experience and are, therefore, capable of making 
practical mechanical suggestions for the elimination 


—™ 


UD AP TEE REE BEE BEE 


tae WES: 


Home Office Buildings 


of accidents, as well as for engineering improvements 
which tend to increase production. Analyses are made 
of the accident causes in each individual plant and 
graphic charts are furnished the employer for his 
guidance in reducing the accidents peculiar to his 
plant. 

The Company also provides safety bulletins, 
pamphlets, buttons and signs, and awards prizes to 
the workmen for safety suggestions or for prevent- 
ing fellow-workmen from being injured, and in other 
ways assists in bringing to the minds of the work: 
men the much desired “spirit of caution.” 


Maryland Casualty Company 


Maryland Asssurance Corporation—Life Insurance 


CASUALTY INSURANCE 


BALTIMORE 


SURETY BONDS 
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The Sign 
of Good Casualty Insurance 









Guarantee and Accident 


Company, Limited 
OF LONDON, ENGLAND 


HEAD OFFICE 
UNITED STATES BRANCH 
55 Fifth Avenue 
NEW YORK 


C. M. BERGER, United States Manager 


The company of “super service” is not a name that has 
been “applied” to the London Guarantee & Accident. It 
is a name well earned in more than fifty years of close 
co-operation with its agents. 


Over sixty years 
of public service 
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INCORPORATED 1860 


UNITED 
FIREMEN’S INSURANCE 


100 William Street, New York City 





F. W. Lawson, 
Chairman of the Board 


Percival Beresford, President 

Geo. R. Packard, Vice-President 
Herbert W. Ellis, Vice-President 
Howard Terhune, Secretary 

A. H. Hellriegel, Treasurer 

Frank J. Goodwin, Assistant Secretary 


Over sixty years of public service faithfully performed 
have established the United Firemen’s as an institution 
of utmost dependability. An old reliable company writing 
Fire, Tornado and Automobile Insurance. 
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